THE 1948 PACKARD super-eight convertible 


from the tires up. 


DETROIT, MARCH 31, 1947 


described by the company as ‘‘America’s first all-new postwar convertible—new 
* Fresh features include its specially-built frame, 145-horsepower straight-eight engine body with ‘“‘flush con- 


| tour’’ styling, which extends over the wheels in graceful sweeps.See other photos on Page 6. 
—_ © 


All-New Packard Convertible 
Set for June Production 


| Sparks 


Keep it up, second quarter! 
om * * 


Private plane manufacturers 
last week reported a trend away 
' from the two-place models to 
| those carrying three or more 
people. 
; of * 


” 

Sign of Spring: Daily shipments 
'of new cars have started on the 
»Great Lakes. The first cargo of 375 
left Detroit last week, two days 

er the blizzard, bound for Cleve- 
d. 


‘Full Pressure ie 


Production of tire casings in 
' January totaled 6,888,566, up 13 per- 
cent from December, and a new 
_high for the industry. January was 
200,000 over the previous high 
point in October. 

Truck and bus casing output 
gained 14 percent for a total of 
| 1,619,377. 


{i * * 
"Must Deliver? 
Attorney for the West Virginia 
dealers association believes no 
‘dealer can refuse to deliver a new 
‘car to a customer just because the 
“customer may have already ob- 
tained another car elsewhere, un- 
“less it is stipulated in the original 
| contract. 
A court, it is felt, would prob- 
/ably hold that a dealer is not qual- 
pified to pass on the question of 
F many vehicles a person should 
own. Therefore the association 
| Cautions its members: “Know Your 
Buyers.” 


Top Cars 


New car registrations in 36 
states for January: 


1947 
Pos. 
1—25,614 
2—21,472 
8—11,149 
4— 9,146 
5— 7,746 
6— 7,526 
I— 7,111 
8— 4,942 
9— 4,630 
10— 4,510 
ll— 3,856 
12— 3,618 
18— 2,755 
14— 2,052 
15— 1,597 
16— 1,384 
-17— 
-1ls— 


* 


1941 

Pos. 
46,219— 1 
33,552— 2 
2,697— 3 
16,1856— 4 
11,727— 6 
10,150— 7 
18,5382— 5 
5,317— 9 
8,258—138 
4,573—10 
3,462—12 
6,748— 8 
3,677—11 
3,109—14 
2,596-—15 


994—17 
1,008—16 


Make 
Chev. 
Ford 
Plym. 
Buick 
Olds 
Dodge 
Pontiac 
Stude. 
Nash 
Mercury 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 


Kaiser 
Lincoln 


4 20— 


For further details see page 
'20, today’s issue. 


DETROIT.—A 1948 Super-Eight 
convertible, “new from the tires 
up,” has been developed and test- 
ed by Packard, President Geo. T. 
Christopher, disclosed last week. 

Describing it as “America’s 
first all-new postwar convertible,” 
he said the car will go into quan- 
tity production in June as a sup- 
Plement to the present Clipper 
line. 

Christopher predicted that “the 
last half of 1947 has possibilities of 


GM Net Slides 
To $1.76 Against 
$4.07 in 1945 


DETROIT. — Although General 
Motors earnings staged a strong 
comeback in the final quarter, the 
1946 net profit of $1.76 a share was 
disappointing in comparison with 
the $4.07 reported for 1945. 

Last year’s earnings were $87,- 
526,311, against 1945 profit of $188,- 
268,115. Net sales last year reached 
a volume of $1,962,502,289. Earn- 
ings during the final period of the 
year were at the rate of $2.50 a 
share. 

C. E. Wilson, president, and 
Alfred P. Sloan jr., chairman, 
characterized the year’s opera- 
tions as “disappointing.” The 
company’s total output of cars 
and trucks in the United States 
and Canada in 1946 was about 
one-half of the total 1941 produc- 
tion. 

For 1945, net income was $188,- 
268,115, or $4.07 a share on the 
average number of common shares 


Rubber wage settlement under- 
mines UAW-CIO’s wage case. 
See story on page 2. 


credits and other adjustments had 
the net effect of increasing the re- 
ported net income for 1945 by ap- 
proximately $1.47 a share, and ex- 
cluding these items the common 
share earnings for that year would 
have been $2.60. 

Under the carryback provisions 
of the current tax laws, the report 
states that the corporation will re- 
cover a net amount of $59,990,899 
of U. S. income and excess profits 
taxes paid on account of opera- 
tions for the year 1944, through 
the carryback to that year of the 
unused excess profits credit for 
1946. This tax credit has been in- 
cluded in income for 1946. 

Current assets as of Dec. 31, 1946, 
amounted to $1,096,293,952 and cur- 
rent liabilities were $327,566,064, 
comparing with $1,162,756,377 and 
$387,526,957, respectively, at close of 
1945. 


doubling (production) the first half 
of the year.” He also revealed that 
Packard now has 2,055 dealers com- 
pared with 1,578 in 1941. 

“Everything in this Super-Eight 
convertible is brand new, from 
the tires up,” he declared. “Pack- 
ard spent nearly $1,500,000 in en- 
gineering and tooling up for this 
model, its first new convertible 
since 1941.” 

Christopher said inadequate sup- 
plies of materials and parts, in- 
cluding specially-built frames, will 
prevent the company from hitting 
its production stride on the con- 
vertible before early June. Intro- 
duction of the new model, he em- 
phasized, will not halt or delay 
production of the current Clipper 
eights and sixes. 

Before the tooling-up was au- 
thorized, Christopher said, the con- 
vertible was put through “unusu- 
ally tough” tests at the Packard 
proving grounds, including a mo- 
tor run the equivalent of a year’s 
normal mileage at consistent speeds 
between 75 and 80 miles an hour. 

Among many features of the 
new car, Christopher said, are 
“fiush-contour styling—a fresh 
approach in automotive design, 
with no bumps or protrusions; 
and a new 145-horsepower en- 
gine, which contains the best of 
everything Packard has learned 
about powerplants in the past 48 
years.” 

The convertible has no rear fen- 
ders, the body itself extending in 
simple sweeps over the wheels. 
The massive bumpers, whose long 
arms reach almost from wheel- 
opening to wheel-opening, are “in- 
tegral parts of the car, instead of 
just being hung on,” Christopher 
said. Part of the cooling air enters 
through the front bumper, which 
also serves as a section of the 
grille. 

Christopher pointed out that 
“Packard identity is not only pre- 
served but enhanced by the dis- 
tinctive front design.” 

The new straight-eight engine, 

(Continued on Page 6, Col. 1) 
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28,268 


THIS WEEK—NET PAID ABO | 


$6 Per Year, 15c Per Copy 


V eek s GO rédut Cut 10% 


By Blizzard, Influenza; 
Record Month Forecast 


Drop to 65,005 Cars, 25,070 Trucks Laid to Absentees; 
March Total of 420,800 Units Best Since ’41; 
Lack of Copper Retards Trucks 


By Bernie Thomas 
Staff Writer 


DETROIT.—Hit in Michigan and surrounding areas by 


the worst blizzard in years, U. S. 


production of cars and 


trucks last week was held to an estimated 90,075 units, off 
10 percent from the previous week. Absenteeism, caused by 
a flu epidemic, was also a contributing factor to the decline. 


Last week’s outturn of 
65,005 cars and 25,070 trucks 
compared with 73,987 cars 
and 27,543 trucks, a total of 101,530 
vehicles, turned out the week be- 
fore. 

Despite last week’s curtailment, 
it appears that U. S. plants will 
end March having turned out 
305,980 cars and 114,820 trucks 
for a total of 420,800 vehicles. 
That effort will result in the best 
monthly accounting in. U. 8. 
plants since 1941. 

The previous best effort by U. S. 
plants was registered in October 
last year when a total of 395,515 
vehicles — 285,562 cars and 109,953 
trucks—rolled off the lines. 

Meanwhile, scrap prices last week 
held steady at current high levels. 
A slight break in prices, which 
various sources were looking for 
within 10 days or two weeks, ap- 
parently will not materialize be- 
cause last week’s weather serious- 
ly disrupted collections. 

In addition, it was reported, that 
the freight car shortage is another 
reason for the high prices on scrap, 
since it is difficult to move the 
material. 

However, there is said to be a 
general tendency toward lower 
scrap prices. One factor noted in 
the increase of scrap supplies is 
the upswing in industrial activity, 
making scrap from manufactur- 
ing operations more readily avail- 
able. This factor, it is said, is in- 
fluencing dealers to sell their in- 
ventories now, rather than risk 


(Continued on Page 29, Col. 3) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


101,530 
90,075 


42,088 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 29. 


Some Hangovers 


Remain As OPA 
Meets Its Death 


By William Uliman 
Washington Correspondent 

WASHINGTON.—Coincident with 
the general circulation of this issue 
of Automotive News—dated March 
31—something else rather pleasant 
for the nation’s auto dealers will 
mark the day. 

Today, the more often cursed 
than praised OPA—long an irrita- 
tion—a figurative crown of thorns 
worn by the automotive trade for 
six tough years—will get its final 
kick in the pants. What will hap- 
pen to pending violation cases is 
discussed in full later in this arti- 
cle. 

At the same time the Civilian 
Production Administration, peace- 
time successor to the warborn 
WPB, will say farewell to public 
life as a going institution. 

While, in effect, OPA has been 
out of the retail motor trade’s hair 
since last November, except for 
the hangover prosecutions of pre- 
November price violations, CPA to- * 
day, it is understood, will issue its 
final automotive order. 

Limitation Order 352 will be re- 
voked. L-352 applied to manufac- 


|turers and prohibited the exporta- 


tion of new automobiles beyond 
the percentage set by CPA, which 
averaged about six percent. Revo- 
cation of L-352 is in line with the 
action of the Office of International 
Trade last Monday calling off the 
necessity for a license for the ex- 
portation of new and used cars 
abroad. 

Now, manufacturer, wholesaler, 
retailer or individual can ship 
abroad—to the K-countries, that 
is. The OIT maintains two lists 
of foreign lands—the K-countries 
and the E-countries. The former 
are old friends. The latter are 
still in the doghouse, so to speak. 
The E-countries include Ger- 
many, Japan, Spain and _ the 
Spanish possessions and such 
like. Export license is still neces- 
sary to ship to these countries. 

While the Department of Com- 
merce announcement told that the 

(Continued on Page 26, Col. 3) 


Early Boost in Car Exports Unlikely 


DETROIT.—Passenger-car mak- 
ers are not planning an appre- 
ciable increase in overseas alloca- 
tions for some time, despite the 
removal this week of federal ex- 
port quotas. 

Industry officials greeted the de- 
control announcement last week 
with off-the-record statements 
promising to meet the home de- 
mand before undertaking any in- 
crease in the number of cars as- 


signed points outside the U. S. 

A large increase in the export 
of used cars and tires was fore- 
seen, however, with the return 
of free border traffic on those 
items. 

Licensing requirements (quotas) 
on the export of new and used 
cars and station wagons end to- 
day (March 31). New and used 
tires are decontrolled tomorrow, 
thus terminating federal regula- 


tions over export in the automo- 
tive industry. 

The Office of International Trade 
of the Department of Commerce, 
in issuing the announcements last 


week, pointed out that new cars 
(Continued on Page 25, Col. 1) 
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Swift Showdown Seen... 
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Rubber Pact Explodes 
UAW’s Pay-Hike Case 


By Mac Gordon 
Staff Writer 

DETROIT.—The UAW-CIO will 
return to wage negotiations this 
week, with its bargaining position 
almost completely undermined by 
the compromise wage settlement 

in the rubber industry. 































United Rubber Workers-CIO. 
Although top UAW executives 
insisted that the union would 
cling to its 28%-cent demand, 
rank-and-file consensus was that 
the union would have to accept 


hour agreement between the Big 
Four tire manufacturers and the 







































































Fight for Sales 
Is Here, Ford 
Official Says 


NEW YORK. — Though pressur 
for delivery of certain lines of nev 
automobiles shows no sign of slack 
ening, a competitive sales market 
already exists in the automotive 
business, it was asserted last week 
by C. J. Seyffer, northeastern re- 
gional manager for Ford. 

As proof of this fact, Seyffer gave 
two main reasons. He said that in 
recent weeks used-car advertising 








Dollars-and-cents negotiating - a raise of from —— a —- ie aie & toe menue coe = 
now expected to get underway in| “and the sooner the r. R. G. MAYNARD'S Thrifty Auto Sales, Burbank, Calif., — 3 ; , : 
both the auto and steel industries What put the UAW on the spot | the Los Angeles zone to quanty r~ Nash Motors’ to-pains Gas Gua ‘Seana. tole that it is also now possible to buy . 
on the heels of the 11%-cent-an- | —and also the auto manufacturers | to right: F. M. McCormack, assistant zone manager, Los Angeles; L. T. Kouns, zone | Certain types of new automobiles de 

—was the promise that no boost | manager, Los Angeles; Maynard; F. R. Jacobson, district manager, Los Angeles zone. | right off showroom floors. tt 
Ti Makers See in prices would accompany the in- . “We at Ford recognize that al- lo 
crease in wages for the 125,000 S R 1945 4.6 though great demand exists and 
so ° ° workers in the tire industry. It cr appag e ate tn = there is an unprecedented market . 
No Price Rises; was understood that the major tire ahead, that market still is to be te 
companies told the URW that they Dro Ss to Low Oo 786 866 sold. People are more class and ol 
Doubtful on Cuts || could grant no more than 11% ly . quality conscious today than ever 
cents without advancing prices. before. They know what they want t 

CLEVELAND.—While the wage; UAW leaders, who have main-! DETROIT.—Only 786,866 passen- solely for replacing cars scrapped,|@nd they buy only when they get 5 
settlement in the rubber iridustry | tained they want no pay boost that | ger cars were scrapped between ‘averages more than two million | it. In all price fields value and i 
led to speculation that tire prices/ would cause a further price rise,/1944 and 1946, the lowest scrap-| vehicles a year. quality are again becoming para: d 
may be reduced, inquiries by/are facing a similar situation in| page rate since figures on regis-| During the 22-year period, regis- | mount. ‘ 
Automotive News found individual/the auto industry. The rubber |trations were first started in 1924, trations of new vehicles amounted Pointing out that the Ford sales a 
companies reluctant to go that far.| workers first had demanded a 26-|R |, Polk & Co. reported last to 48,534,645 cars and 8,576,253| organization is girding for battle h 

Expression of a belief that the/ cent raise, then cut their demand week. | trucks—a combined total of 57,110,-|for sales leadership and a major t 
11%-cent-an-hour wage increase|/to 16 cents, and finally whittled! while scrappage during the war |898 units. Vehicles in operation| share of the automotive purchasing h 
would not be reflected in higher/ this to the final 11%-cent figure. | years, 1941 through 1944, totaled ' grew from 17,476,254 in 1924 to 31,- power of the American family unit, p 
tire prices was as far as any tire Truman Urges Cuts 5,397,056 vehicles, the average for | 209,592 in 1946 (25,142,527 cars and|Seyffer explained that the com- t 
executive would go. At the risk of contradicting their |the past two years has been less | 5,067,065 trucks). pany’s whole effort, as always, ti 

One official pointed out that | .tand against price hikes, the UAW | than 400,000 cars a year. The low scrappage figures for | would be based on better products, a 
there is uncertainty as to future negotiators are now expected to Scrappage of commercial cars 1944 through 1946, especially in | produced at lower costs and sold s 
prices for rubber and other raw | .ocede to any wage offer around| and trucks between 1946 and | passenger cars, may be partially | for lower prices. n 
materials. 11% cents that would not entail| 1944 was 358,668, also under the | explained by the fact that cars | 

a. is ot aes by the i on price rises. normal scrappage for pre-war | which had been kept out of serv- D k t T k wi 
panies that tney are coun The wage-price challenge to | years. | ice have now been put back into de 
continued high volume to absorb) both Iabor and industry was For the 22-year period, 1925 use, Polk’s motor statistical divi- 7 stra : ” es tic 
the wage increases. pointed up last week by Presi- | through 1946, scrappage of motor | sion officials believe. By the same Ford Position de 

Tire men believe the record 85,-| Gent Truman, who expressed | vehicles reached a grand total of| token, it is now assumed that th 
000,000-a-year pace the industry hope that any new wage in- | 44,377,560 units, of which 38,742,156 | larger than normal ratios of cars DEARBORN.—John Dykstra has kn 
set in 1946 will be maintained and creases would follow the pattern | were passenger cars and 5,635,404; will be scrapped this year and | been named as general production to} 
may be expanded in view of the! o¢ the rubber industry. were trucks. Since scrappage is| next, or as soon as available new | assistant by D. S. Harder, vice- th 
expected higher production of new! .. president called on other |Synonymous with the replacement; cars increase in numbers. president, opera- inj 
cars and continuance of a strong), i ness organizations to follow | market, this means that the auto-| Figures for the 22-year period tions, Ford Mo- of 
replacement market. ional |motive industry’s requirements, | disclose: tor Co. to 

L. M. Buckingham, who nego- the lead of Ford and Internationa ts, 7 

. ; ttl s {| Harvester in reducing prices and Cars Trucks Totals Dykstra’s auto- ch 
tiated the eleventh-hour settlement |) jiting the spiral of inflation. He | In use, Dec. 31, 1924 ....... 15,350,038 2,126,216 17,476,254 motive back- re] 
with the URW-CIO for Goodrich, item tt k e | New units soid, through 1944 48,534,645 8,576,253 57,110.98 ground dates pn 

Firestone and U. §.| #4monished labor not to seek wage | por) in use, barring scrappage 63,884,683 10,702,469 74,587,152 
Goodyear, i | eee ‘ “on 142.5 5067 06 9°59 back to the time ; 
h hik increases so high that prices wou Surviving as of Dec. 31, 1946... .25,142,527 5,067,065 30,209,592 
Rubber, estimated that wage os be forced out of hand. Difference, or Scrappage 38,742,156 5,635,404 44,377,560 of the Clayton- © ths 
will send production costs up by Average scrappage for period 1,761,007 256,155 2,107,162 Lambert Mfg. Co. 
about $50,000,000 a year. Richard T. Leonard, UAW — ae encom ok haar” ie = 

However, Buckingham said he | president and the union’s nationa P Fi * Bi l l * d came the Hodson me 
saw no price increase ahead for | Ford director, revealed, that the a. imanctin Luts Aime Motor Co. He or- sp 
rubber products, and expressed | substance of the ae — John Dykstra ganized the body tra 

nce that increased produc- | economic program wou _de- e 
_— ° t- | manded of Ford when negotiations - _Plant and later the 
tion would offset higher opera served as superintendent of sheet 3,0 
ing _. ala iil qs aed 7 a aie @ metal and body fabricating and F 

uckingnam sa a , as arieys n : assembly. In 1934 he joined th 
workers in the rubber industry| This program, which has already| HARRISBURG, 2 ied | lige bee _ co-sponsors said the bill}; Seensiite dhvtiien of oe ener ue, He 
would benefit from the Cleveland| been requested of Chrysler, Gen- | Series of eight b ae ot. : tors as superintendent of sheet Gr 
special state commission to direct 1. Set up maximum financing | 

agreement. Directly affected are|eral Motors, Packard and Nash, s : metal and in 1939 became general 
‘ 1 « . | automobile financing and other in-| rates of 6 percent a year on new g T 

the 110,000 employes of the Big} includes demands for a 23%-cent a : 4 superintendent and assistant fac- 

. stallment buying in Pennsylvania | automobiles, 9 percent on used cars c 

Four, whose average wage will be| an-hour raise; a job equalization tor In 1941 : 

$1.45% cents an hour. In addition,| fund; employer-financed social se- | has been prepared for introduction |two years old or less, and 12 per- y manager. In he took over pat 
clerical and other workers not rep- curity; a pension plan; a guaran-|in the general assembly by House | cent for older vehicles. as manufacturing manager, a post haj 
resented by the union probably | teed weekly pay plan for every | Speaker Franklin H. Lichtenwal- 2. Require all automobile install-|he held until coming with Ford cal 
will receive a proportionate hike.| worker, and increased vacation |ter, Lehigh, chairman of a sub-|ment contracts to contain “a full|to assist Harder in the over-all Ha 

About 100,000 workers in rubber] pay. committee of the Joint — so ne of a and = Ford operations activities which = 

, ernment Commission which made | surance clauses, including one set-| include Lincoln- | 

EINER ta nek colaty aitinatnabte ti soars = o ae: a two-year study of automobile | ting at 15 days the redemption pe- and os ee Loi division live 

in line with the contract “strike ‘ f ‘th “ing were de. |fmancing, and Rep. Herbert P.|riod of a repossessed vehicle. ; tex 
i , a strike was in the offing were de- |... milk county. 3. License, at an annual fee of 

Pharis Tire & Rubber, of New-| nied by the company, which re- ; i $100, sales finance companies, in-| Jock B 
ark, O., already has announced | ported that negotiations have been| Sorg said the legislation, which |) 4 oO’ poy a ca aes ockproof Bumpers Be 
that it will conform with the has the backing of the Pennsyl- § Danks and repossessors 0: . 

moved from Milwaukee to Detroit : OR’d by Indust | 
: a “2 t- | automobiles. Dealers, except those y industry 
agreement, which makes the in-| and “are continuing. vania Automotive Assn., represen c 
Siemens setroaetive to Web. 9. The workers at the Nash final |ing 2,900 members, provides for es- who do not sell on the installment DETROIT. — The Automobile 
° tablishment of a Pennsylvania Con- | Plan, would pay a $10 license fee.| Manufacturers Assn. has an- N 


N. Y. Parley Opens 
July 31 at Spa 


ALBANY, N. Y.—The 1947 con- 
vention of the New York State 
Automobile Dealers will be held at 
Saratoga, N. Y., from July 31 to 





assembly plant in Kenosha, Wis., 
had approved strike action by 
an 8 to 1 majority after reject- 
ing a company wage counter- 
proposal. Terms of the company 
offer were not disclosed. 

Officials of Nash Local 72 said 
they were holding out for a 23%- 
cent increase, retroactive to March 


sumers Credit Commission in the 
State Banking Department. Three 
commission members would be ap- 
pointed by the governor. 

The bill, according to Lichten- 
walter, “would cut down hundreds 
of complaints and save thousands 
of dollars for Pennsylvanians who 





4. Necessitate posting of a $5,000 
bond by sales finance companies 
and repossessors, but exempting 
dealers. 

5. Provide penalties for those 
operating without a license through 
fines ranging from $500 to $5,000 
and prison terms of from six 
months to three years. 


nounced approval of a Society 
of Automotive Engineers recom- 
mendation for lockproof bump- 
ers on all automobile, station 
wagon and light truck models. 
The elimination of the locking 
problem is said to be achieved 
by front and rear bumpers 
which will not dive below, or 


Aug. 2, it was announced last week|?. The union has filed strike no- ; petite at rise above, 18.25 inches on 
r .| tices with the NLRB and the state | have been gouged in the past.” ’ . 3 a 
tgp aera executive vice-| -aiation board. Axelson Buys Nash Firm — olin it was disclosed 
aaiaieaieione The Nash dispute was not re- The Nash dealership at Beloit, The new standards will be 


Clyde Carder has taken over the 
management of Van Patten Motor 
Co. (Ford), Keosauqua, Ia. 





garded as indicative of things to 
come, however, in view of the rub- 
(Continued on Page 27, Col. 1) 





Ohio Dept. of Insurance 


Appeals Dealer Case 

COLUMBUS, O.—The Ohio 
Department of Insurance has 
filed an appeal from the deci- 
sion of Common Pleas Judge 
C. A. Leach, in the cases of the 
Motor Insurance Corp. and Wil- 
liam J. McGraw, an automobile 
dealer, in which the court held 
that the department’s rule that 
automobile dealers should not 
be licensed as insurance agents, 
was unlawful. 

The court held that the rule 
of the department made inelig- 
ible as a class persons who are 
not ineligible under the sta- 


Wis., has been purchased by Ernest 
Axelson jr. from Earl Miller. The 
name of the firm is being changed 
to Nash-Beloit Garage. 


adopted on future models as 
manufacturers find it possible in 
design changes. 











CHRYSLER EXPORT officials view the layout drawing of the enlarged Mexico City | tutes. Automobile dealers, the 
assembly plant, which has been expanded by 55 percent to meet the demand for Chrysler court held, who apply for li- 
——_ —— se oat ee eee. ae - a | cee . a censes must be dealt with as on LOAD OF —, HUDSONS being driven from a barge at Memphis, Tenn. These 
W. Welch, staff manager; Oo. B. Thomas, president of Chrysler ‘Export; L. H. Perry, individuals on their merits end the fenne aaa caonane _ ee ee a ee ys ty eae = inst! 
general works manager; L. L. Saisinger, truck sales manager, and E. E. Thompson, not as a class. barge, which can travel at 17 miles per hour, can load or unload 600 cars in ‘eae bowen. Lar 
parts manager. It made the trip from Cincinnati in 28 hours, ’ wat 
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Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 





—— SCHAEFER, executive | was a lumberman in Georgia. Many 


secretary of the Automobile 
Dealers Assn. of Indiana, recently 
urged dealers to be prepared to 
meet the highly competitive con- 
ditions ahead. One essential, he 
pointed out, was for dealers to ren- 
der the highest possible service in 
the most pleasant manner, at the 
lowest reasonable cost to the con- 
sumer, with earnings fair enough 
to permit the growth to even bet- 
ter service and a greater volume 
of that commodity. 

Furthermore, Schaefer holds 
that while conducting one’s busi- 
ness on a high standard of ethics 
is a basis of success, still if a 
dealer is to use the goodwill he 
enjoys as a sales tool, he must 
at every opportunity interpret 
his operations in terms of cus- 
tomer benefit. When cars again 
become plentiful, the fight for 
percentage of price class will be 
terrific. The dealers’ best pro- 
tection from the long used car 
allowance technique, according to 
Schaefer, is in gaining the maxi- 
mum of goodwill now. 

Dealers almost universally agree 
with Schaefer’s statements. Many 
dealers translate the idea into ac- 
tion. For instance, recently the 
dealers of Hastings, Neb., felt that 
the legalized bandetti, otherwise 
known as the fly-by-night specula- 
tor—who entered this field since 
the beginning of the war by offer- 
ing most any make and body style 
of car at a premium of from $500 
to $1,000—were giving the enfran- 
chised dealer a black eye and a 
reputation that they did not de- 
serve. 

A sad part of the situation was 
that many of the cars offered by 
these open-air pirates were not 
new cars. One car offered in fact 
had had five owners and, while the 
speedometer showed 240 miles, 
tracing the ownership proved that 
the car had been driven at least 
3,000 miles. 


* * * 


Hastings Dealers Take 


Group Action 


To Hastings dealers to retain 
goodwill and obtain public sym- 
pathy and understanding, and per- 
haps to clip the wings of these so- 
called dealers, ran a page in the 
Hastings Tribune in which they 
told the public in plain figures the 
legitimate price of automobiles de- 
livered in Hastings. Here is the 
text of the ad: 

WHY PAY A PREMIUM 

FOR YOUR NEW CAR? 

Be Sure You Are Getting a New 
Car—And From a New Car 
Dealer—At Standard 
Prices! 

New Cars Are Not Yet Plentiful 
—And for That We Are Sorry! 
Production Is Not Yet Equal to 
Demand—So You May Have to 
Wait a Few Weeks, or Months 

Longer. 

However, Delivery of 1947 New 
Car Models Will Be Made to You 
Just as Soon as They Are Avail- 
able—So Don’t Pay More Than 
Standard Prices for Your Car. 
Listed here are LEGITIMATE 
NEW CAR PRICES—wWe Sug- 
gest that-you wait, if necessary, 
and buy your new car at these 
Standard Prices—Make your own 
selection — BUT DON’T PAY A 
PREMIUM!” 

Then followed the names of all 
cars sold in Hastings, the enfran- 
chised dealers’ names and prices 
of four-door sedans of the most 
popular model Prices were given 
only with standard factory equip- 
ment. I believe that such an effort 
to retain goodwill by a group of 
dealers is fully justified. At least 
the Hastings dealers think so. 

* * + 


How One Dealer Talks 

To His Community 

(THERE are many dealers who 
have a flare for keeping their 

institutions out in front. There is 

Larry Dimmitt (Chevrolet), Clear- 

water, Fla., for instance, Dimmitt 


years ago a banker wanted him 
to take over a dealership in Sa- 
vannah. Larry was reluctant to ac- 
cept, but the deal offered was too 
tempting to turn down. He has 
loved the business ever since. He 
moved to Clearwater after World 
War I. One of his sons and his 
son-in-law have returned from 
World War II, enabling Dimmitt 
to take it easy. 

Dimmitt often takes pages of 
space in the local paper to express 
himself on public issues. He is 
also a frequent user of page space 
to explain his business to the pub- 
lic. Perhaps you would like to see 
how one dealer talks to his com- 
munity. Here is the text of a re- 
cent page ad, which also contained 
photos of his parts, service, paint 
shop managers and a group photo 
of all his co-workers. Don’t you 
think it has appeal? 
“INTRODUCING ... 

The Largest and Finest 
AUTOMOBILE ORGANIZATION 
In Clearwater 
“Sure we had our troubles dur- 
ing the war years. At one time 
we only had two mechanics. At 
times we were unable to get 
parts. At times we kept our cus- 

tomers’ waiting. 

“But there were two things we 
never ran out of—courtesy and 
smiles. We deeply appreciate the 
patience of our customers, their 
loyalty and cooperation during 
those dark days, and we are 
proud to announce that we now 
have the very best organization 
we have ever had in our 30 years 
of automobile experience. 

Would You Like to Meet Them? 


“Walker Brewer, parts room 
manager—‘Walker’ as the trade 
knows him is probably the best 
parts room man in the U. S. To 
be a good parts man you have 
to know what to buy, how much 
and when. You have to know 
every one of the thousands of 
parts on automobiles and what 
parts are interchangeable on the 
various models. You have to 
have a marvelous memory, you 
have to be absolutely honest, and 
you must know how to smile no 
matter how you feel. 

“Ike Pierce, service manager— 
A perfect service manager has 
to be a combination of Dunnin- 
ger, Dale Carnegie and Job. He 
has to be a diagnostician—not a 
“guesser” (a wrong guess costs 
the customer money). He has to 
listed to peculiar sounds in an 
automobile and tell you how 
much it will cost to correct the 
trouble. He has to plan his work 
to get every job finished when 
promised. He has to be able to 
wait on six customers and an- 
swer the phone at the same time, 
and keep smiling. 

“Carl McQueen—When “Mac” 
enlisted way back in 1942 I said, 
‘Mac, I’m going to miss you,’ and 
I sure have. Now he’s back from 
the South Pacific and in charge 
of our body and paint and lubri- 
cation department. Mac can take 
a fender that’s crumpled and 
torn beyond repair and make it 
look like the day it came from 
the factory. And when he turns 
out a paint job it makes a new 
Cadillac blush with shame. Every 
car Mac paints brings us five 
new customers. You seldom see 
a body and paint man smile—but 
Mac does. 


“This group of happy looking 
folks are not smiling because the 
photographer told them to—they 
really are a happy, contented 
gang and every one you are look- 
ing at sincerely wants to. please 
you. 


“Bring your car troubles to us 
and we will send you away smil- 
ing and feeling you have been 
well taken care of. We service 
all makes of cars and trucks. 

LARRY DIMMITT, INC. 
Chevrolet—Cadillac 
The Oldest Automobile Business 
In Clearwater” , 


AUTOMOTIVE NEWS, 


Dealers tell me 


By John 0. Munn 


NADA Prepares to Start 


Survey of ’47 Orders 

WASHINGTON.— NADA an- 
nounced last week that it will 
soon mail to state and local as- 
sociations questionnaires for a 
spot survey of unfilled and can- 
celled new-car orders. Each as- 
sociation manager will receive 
18 sets of questionnaires—one 
for each make of car. 

Also enclosed will be two 
copies of a recap form to be 
used in compiling returns as 
they are received from the in- 
dividual dealers surveyed. 
NADA said it expects the survey 
to determine the extent of the 
present new-car market. 
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Yeager Succeeds Sutter... 
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\Indiana Dealers Blast 


Plant Discount Sales 


INDIANAPOLIS. — Manufactur- 
ers’ practices of selling direct to 
workers at a_ discount, under 
pressure from unions, were con- 
demned at the 10th annual conven- 
tion of the Automobile Dealers 
Assn. of Indiana here March 21, 

The association adopted a resolu- 
tion calling on NADA to use its 
influence aiding makers to halt 
these practices, which deprive deal- 


New Dealer Officers 





NEW OFFICERS of lowa Automobile Dealers Assn. elected at the annual convention 
in Des Moines: left to right, Glen Fletcher, Cedar Rapids, president; Al Cohen, Des 
Moines, treasurer, and Byron C. Hawn, Waterloo, first vice-president. 





ILLINOIS AUTOMOTIVE TRADE ASSN. 


elected these officers at the annual con- 


vention in Springfield. Left to right, B. V. Burns, Decatur, director of NADA, vice- 


president; C. W. Coons, Peoria, 


president. 


Missouri Dealers 
Meet June 5 
In St. Louis 


ST. LOUIS. — The committee for 
the annual convention of Missouri 
Automobile Dealers Assn. June 5 
was announced last week by E. C. 
Bagby, of Maryville, president. The 
convention will be held at the Hotel 
Chase here. 

Members of the committee are: 
L. W. Thomas, St. Louis, chair- 
man; Harry T. Gooch, Troy, vice- 
chairman; E. N. McClure, Kansas 
City, vice-chairman; Sidney Weber, 
St. Louis, vice-chairman; B. H. 
Jameson, Fulton; Roland H. Rec- 
ord, Kansas City; W. J. Rasmus- 
sen, St. Louis, and A. H. Roeper, 
Maplewood. 

Dan L. Stanley, Joplin; E. K. 
Striegel, Kennett; M. C. Willey, 
Hannibal; Kenneth Spry; manager, 
Motor Car Dealers Assn. of Great- 
er Kansas City; Joseph A. Schlecht, 
secretary, the Missouri association, 
and Bagby. 





Dealer Martin’s Estate 


Valued at $315,090 
RICHMOND, Va.—Norborne 
Wendell Martin, 64, vice-president 
of the Martin Chevrolet Co., South 
Richmond, who died March 3, left 








secretary-manager, 


and Harry Craycroft, Vandalia, 


jan estate valued at $315,090.96, ac- 


cording to his will, just admitted 
to probate in the office of Charles 
R. Purdy, clerk of Hustings Court. 

Mr. Martin left $143,116.03 in 
personal property and $171,979.93 
in real estate. 


On the House . 


ers of their traditional discounts. 

Freeman C, Yeager, Yeager Mo- 
tor Co., South Bend, was. elected 
president of the ADAI, succeeding 
Frederick M. Sutter. Haywood 
Davis, Fort Wayne and Joseph E. 
O’Daniel, Evansville, were named 
vice-presidents and William R. 
Krafft, Indianapolis, was elected 
secretary and treasurer. Sutter, 
association president since 1943, has 
been named an NADA director. 

Lee Moran, NADA executive 
vice-president, who spoke at the 
convention banquet, cautioned 
dealers against the formation of 
habits based on present business 
conditions that might become 
detrimental and too costly for the 
opportunities and competition of 
the future. 

Two other speakers emphasized 
the need for modernizing and main- 
taining service facilities. They were 
Herbert Gould, assistant general 
manager of General Motors’ Hold- 
ing division, and James Dalton, 
trade editor. 

State Senator A. W. Mitchell, 
member of the Indiana legislature 
and a Chevrolet dealer in LaPorte 
and Michigan City, warned that if 
dealers and businessmen in general 
do not interest themselves in po- 
litical affairs, they will become 
subject to a government dominated 
by professional politicians. Such a 
government, he declared, “must 
eventually become totalitarian.” 

Willis B. Conor, assistant vice- 
president of the Merchants Na- 
tional Bank of Indianapolis, laid 
stress upon the need for ethics in 
business, observing that ethics finds 
its roots in Christian teachings. 

Herman Schaefer, general man- 
ager of the association, recom- 
mended strong public goodwill 
and political potency to maintain 
continued prosperous business op- 
portunities. 

Schaefer reported that the con- 
vention was well attended, with 
several hundred dealers present 
from all parts of Indiana. 





N. Y. Insurance Ruling 


Hits Dealer-Brokers 
ALBANY, N. Y.—In response 
to an inquiry from the State 
Insurance Department, Attor- 
ney General Nathaniel L. Gold- 
stein ruled last week that when 
insurance brokerage companies 
owned by automobile dealers 
issue policies for their owner- 
dealers on cars sold under the 
installment plan, they are vio- 
lating the state insurance law. 
The attorney general ruled 
that, since owner-dealers en- 
joyed the profits of the subsid- 
iary insurance companies, they 
were, in effect, receiving a re- 
bate of insurance costs, a prac- 
tice forbidden by Section 188(2) 
of the law. He advised the In- 
surance department that it 
might refuse to issue or renew 
licenses for brokerage corpora- 
tions that follow such practices. 





Despite Detroit’s worst blizzard in years, more than 100 newsmen 


and space reps attended a get-together party last week for “Tex 


Colbert, Dodge president; Forrest Akers, Dodge sales chief, was wait- 
ing for the first guy to crack that it took a blizzard 


Slack expects 





Wemhoff 


for Dodge to throw a party. ... At a press preview 
of Packard’s new convertible, Sales Chief Lyman 
Slack revealed that the next job in the 1948 line 
will be a custom convertible, due in August; after 
that will come a station wagon (described by Slack 
as a “honey” and different than any other wagon 
in the industry). Then will come the sedan models. 
Packard production 
sharply in the last half... . 
Congress has completed action on a bill ex- 
tending to March 31, 1948, 
allocation control over rubber; continued pro- 
duction of synthetic also authorized. ...Com- 


to increase 


the government’s 


mercial Credit reports it has received a large response from deal- 
ers on its “Special Investigator” program, as a result of a follow- 


up questionnaire. .. 


New York state association has issued a digest of labor laws as 
they apply to employer and employes, written by its general counsel, 
Judge Vernon F. Murphy. ... Rhode Island association reports cus- 
tomers are resisting accessory packing and low tradein allowances. 
... W. Va. association is protesting recent Kate Smith program’s slur 
on auto dealers; demands retraction. 





—Perere WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 

6 5 Om 11. Fair and equitable contracts between manufac- 
Aly yqu** turers and dealers in motor vehicles, parts and ac- 

Ef cessories. 1 2. A fair profit to the dealer on every 

A used vehicle accepted in partial payment for a new 

L car or truck. 1 3. Hvery dollar of gasoline taz col- 


lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of 

energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





The Sleeping Beauties 


OME of our so-called liberal thinkers scoff at the idea of 
curbing the Communists in the United States. The other 
day, one said that under Supreme Court rulings of the past 
it would be difficult to curtail their activities unless it could 
be proved that they present an “immediate danger” to the 
ENT ga AM mm country. Providing proof of 
; this, he intimated, was well- 
nigh impossible to do. 

Yet look what a_ small 
group of Communist leaders 
did in the strike at Allis- 
Chalmers in Milwaukee. 

These leaders, who are not 
the least interested in Amer- 
ica’s welfare, kept 11,000 
American workers unem- 
ployed for nearly a year. 

The workers suffered, and 
America suffered, too, for 
America lost the productive 
capacity of these men and 
the tools they kept idle. 

That was the direct loss. 
The indirect loss was even 
greater, for Allis- Chalmers was a key unit in the reconver- 
sion of America to peacetime well-being. Inability to get the 
installations which Allis was to build slowed down the re- 
covery of America. 

By doing this, these advocates of a foreign dictatorship 
gave inflation a mighty push in this country. It is produc- 
tion, more production, and steady production that is needed 
to get prices down and help America prosper. 

By crippling this American effort, a little group of Com- 
munists dealt this country a serious blow. 

There are Fifth Columns in peace as well as war, and 
anyone who says they do not present an “immediate danger” 
has no understanding of the things that made this country 
great. 














—Poinier in Detroit Free Press 


« The man who offered to 
hold their coats. 


Price Restraint 


ORE of the most important jobs of industry and business 
today is that of surmounting the factors that lead to 
higher prices. 

This fact was pointed up last week by former U. S. Sena- 
tor Prentiss M. Brown, who warned against price gouging 
and charging what the traffic will bear. 

Brown, former OPA administrator and now chairman of 
the board of Detroit Edison Co., told members of the Detroit 
Traffic Club the business debacle that followed World War I 
can be avoided if business will exercise restraint. 
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DEAR UNCLE JOE STALIN: 
Lately I have been wondering if 
you might not be quite adept at 
the game you call drawski poker- 








sky. Here in America for many 
generations the he- 

OPEN men like _ yourself, 
LETTER who have hair on 
TO their chests and who 
UNCLE like their liquor 
JOE strong and their 







women weak, have 
learned all the fine points of the 
game. As you know, the game de- 
pends almost entirely on bluffing 
your opponents into believing that 
they hold better pasteboard than 
they do. More often than not you 
can get away with it. But once in a 
while you are called for a show- 
down by some guy who has really 
got ’em and then, brother, watch 
out. 

Over here we don’t mind a bit 
playing with a good bluffer. In 
fact, we admire him if he can 
get away with it, but then if he 
loses he is expected to be a good 
sport about it. We never play 
again with a squealer. But why 
should I try to tell an oldtimer 
like yourself about the game? 
You’ve been playing it with ex- 
perts for years now and at the 
moment seem to have the stacks 
of chips, which once belonged to 
someone else, piled on your side 
of the table. 

+ * * 

WHAT I DID want to tell you 
is that the wise poker player knows 
when to call it quits. You just 
can’t go on bluffing, Joe, and get 
away with it. Sooner or later you'll 
run into a buzz-saw and then 
you'll have to cough up a lot of 
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the swag you've already accumu- 
lated. You'll wake up in the morn- 


ing with a hangover and a lot of 


IOU’s on your conscience. Strictly 
confidentially, Joe, you have so 
far been playing the game with 
a threesome of civilians, but when 
you bump up against an old-line 
Army man like Gen. Marshall, you 
had better watch out. These Army 
men of ours have been playing 
this game since before Washing- 
ton crossed the Delaware, and that 
guy Marshall is our all-time all- 
American champion. 


You will take my advice or not 
as you please, Joe, but never let 
it be said that you were not 
warned by one who has learned 
the hard way. 

Signed, your fellow traveler, 

George Nertz. 


+ * * 


A FRIEND has once again taken 
me to task for being too all-fired 
optimistic in recent columns. He 
suggests I take off my rose-col- 
ored glasses for awhile and see 
the chaotic world in which we are 
living, as he sees it. Well, if com- 
menting on the good news and 
overlooking the disturbing facts of 
life which are always with us, is 
a crime, then I plead guilty and 
he can make the most of it. 

Sure, the world situation is dis- 
turbing but as far back as I can 
remember it always has been. Sure, 
Congress is slow in enacting leg- 
islation which you and I believe 
imperative, but would you consider 
a change to a type of dictatorship 
which would prevent both sides 
of any issue from being freely ar- 
gued to the last ditch? 

How can one be pessimistic when 
labor troubles are lessening with 
every new moon? When every re- 
port shows the savings banks still 
crammed with little peoples’ 
money? When the rising cost of 
living has been checked, and some 
of our manufacturers have already 
announced price reductions. 


Thanks for your well meant ad- 
vice, my friend, but I'll keep on 
my rose-colored glasses until they 
are knocked off, just as 1 have 
had to more than once in a rather 
long and hectic lifetime—G.M:S. 





When did YOU get into the automo- 
bile business? If you can qualify up to 
and including 1922, you should be a 
member of AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePalma, chairman 
membership committee, A.O.T., head- 
quarters, Hotel Roosevelt, New York 17. 
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Recalls Fisher 

I was interested very much in 
Geo. Slocum’s article in the Feb. 24 
issue about Carl Fisher. This cer- 
tainly brought back recollections 
of Carl Fisher for a great many 
years. I don’t know when it was 
that Olds brought out that two- 
cylinder monstrosity of an auto- 
mobile which I didn’t like, and the 
same day they signed up with R. 
E. Olds, who didn’t have the fac- 
tory built yet at Lansing. 

Carl Fisher was at this meeting 
along with about 25 dealers, as I 
remember it. He wanted about 25 
of us to put in $1,000 apiece to 
start manufacturing a Prestolite 
tank he was running around with. 
I was reluctant about it, as were 
some of the others since I was 
afraid it would blow up. I surely 
missed a great opportunity. 


I have always kept in touch with 
him. I saw him a couple of times 
at Miami and also out at the races 
at Indianapolis. The last time I 
saw him was two or three years 
ago. 

I am enclosing herewith an order 
for a couple of Mrs. Fisher’s book, 
“The Fabulous Hoosier,” as I want 
to keep one on file and I want to 
be sure my two sons read all about 
him.—JoHN VAN BENSCHOTEN, treas- 
urer, John van Benschoten, Inc. 
(Dodge - Plymouth), Poughkeepsie, 
N. 2: 


* * * 


Likes Envelopes 


We wish to take this means to 
let you know that the mailing of 
Automotive News in an envelope is 
a great improvement and adds to 
easier reading.—W. G. McCormick, 
zone manager, Oldsmobile, Wash- 

o = 


Splendid Column 


The writer reads carefully J. B. 
Van Tassel’s column and was very 


‘Fabulous Hoosier...... 


This is'an open forum for the discussion of any subject of interest to our 


much interested in his column of 
March 10, 1947. 


We wish to thank him for the 
splendid articles that he writes on 
business management—thanks for 
the good work. His is the first col- 
umn the writer has read in every 
issue—E. M. Smiru, Ed Smith 
Chevrolet Co., Griffin, Ga. 


Coming Events 


AP. 
Apr. 9-1l—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. . 
April 16—New York (Hotel Roosevelt). 
a a —— a guest speaker at 
s etropo! council, A - 
bile Old Timers. — 


Apr. 16-18—Ohicago (Hotel Stevens). SA 
Transportation meeting. ' , 


MAY 


May 1-2—Wichita, Kan. (Hotel Lassen). 
SAE Personal Aircraft meeting. ' 


May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan). 
ney | Safety, bray and Equip- 
men pring mee » American Truck- 
ing Assns. 

May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

JUNE 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting. 

June 6—St. Louis (Hotel Chase). Annual 
convention of Missouri Automobile Deal- 
ers Assn. 


June 16-19—Chicago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 


JULY 
duly 31-Aug. 2—Saratoga, N. Y. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 


AUGUST 
Aug. 21-22—Los Angeles (Biltmore hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 


SEPTEMBER 
Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ieal Engineers. 
Sept. 17-18—Milwaukee (Hotel Schroeder). 
SAE Tractor meeting. 
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International Favorites... The Kaiser 
and the FRAZER have created the same sensation abroad that they 
have here at home. It is not surprising that these new motor cars 
have become international favorites in only nine months. The whole 
world has been waiting five years for such exciting beauty of design, 
such advanced engineering, such responsive performance, such roomi- 
ness and riding comfort. Thousands now know what great improve- 
ments have been made in automobiles since 1942! 


KAISER-FRAZER CORPORATION e WILLOW RUN, MICHIGAN 
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‘New from Tires Up’... 





°48 Packard Convertible 
Set for June Output 


(Continued 


which develops nearly one-half 
horsepower per cubic inch displace- 
ment, is the first to be developed 
by Packard since World War II, 
when the company built 13,000 PT- 
boat powerplants and 57,000 air- 
craft engines. 

Other features of the Super- 
Eight convertible include an in- 
strument pane] with keys that push 
for both “on” and “off.” The keys 
stay in constant alignment along 
a chrome strip at the bottom of 
the panek The dials are illumi- 
nated by “black light,” which is 
said to eliminate night-time glare 
and reflections. 

The airplane-type steering wheel 
is made of a steel core covered 
by tough plastic, with chrome in- 
serts. 

All four windows move up or 
down at the touch of a button. 
Each passenger has an individ- 
ual control, but the driver can 
operate all four windows from 
a master set of buttons at his 
left. The entire top rail of the 
body is made of stainless steel 
to prevent rust. 

The top, Christopher said, “is 
trimly tailored of new fabric which 
has a generous addition of rayon 
for better appearance and greater 
durability.” The top is raised or 


Foes’ Thinking 
Mass. Group Cites Case 


Of False Impression 


BOSTON.—After protesting a 
bill discriminating against the auto 
dealer on insurance, a Massachu- 
setts dealer received the follow- 
ing letter from Senator Edward C. 
Peirce, Bristol: 

“I have your letter relative to 
Senate 214. In this case, I regret 
to say that I do not agree with 
you on this matter .t Goesn’t seem 
fair that one .ompany should have 
eoutrol of both the cars and in- 
surance, particularly when the 
record of all distributors of cars 
has not been on a basis which 
seems to be fair. 

“During the war I had a great 
deal of sympathy with automobile 
distributors, but I regret to say 
that the manner in which cars 
have been handled in_ recent 
months doesn’t reflect credit on 
any part of the industry and will, 
undoubtedly, bring further legisla- 
tive restriction.” 

The Massachusetts Automobile 
Dealers Assn. points out that this 
is a sample of the non-cooperative 
attitude of many legislators, and 
that dealers should write to leg- 
islators to straighten out. their 
thinking. 

The dealer is providing a serv- 
ice to the public on insurance, not 
“trying to control it, and the vast 
majority of dealers are doing their 
best to distribute cars fairly. 








* Neapco Joint Book 

A 48-page instruction book with 
servicing information on universal 
joints of every popular make and 
type has been compiled by the New 
England Auto Products Corp., 
Pottstown, Pa., and is being sold 
for 50 cents per copy to jobbers 
of Neapco universal joints and 


from Page 1) 


lowered at the touch of a button, 

and locked or unlocked at the turn 

of a single lever. It folds flush into 

the well in a matter of seconds. 
New Shades Offered 

The upholstery, he added, is 
made “in smart new shades of 
bedford cord and a war-develop- 
ed plastic material that has the 
look and feel of leather but even 
greater durability.” 

As the power-operated front seat 
moves forward, 
rises to maintain back support 
The cushions are padded with foam 
rubber. Front seathacks swing 
aside and permit passengers to 
step easily to the rear compart- 
ment. 

The car is equipped with pull-to, 
no-twist door handles. 

A new “Refresh-Aire System,” 
Christopher explained, brings 
fresh air into the car through 
a series of built-in ducts. It per- 
mits driving in rain, with win- 
dows closed and adequate venti- 
lation still provided. This is said 
to end window fog, and also cir- 
culates air to backseat passen- 
gers as well as those in front. 

The Super-Eight convertible will 
be available in six new colors, ac- 
cording to Christopher: Packard 
Ivory, Cavalier Maroon, French 
Blue, Black, Golden Green and 
Sardonyx Brown. 

“The car’s 120-inch wheelbase 
makes it easy to handle—for wom- 
en and men alike,” Christopher 
pointed out. “It has more usable 
Space and less car noise than any 
convertible previously built by 
Packard, which—by the way—has 
produced more convertibles in pro- 
portion to its total output than 
any other company in the indus- 


try.” 
Engine Described 

The new 145-horsepower straight- 
eight engine “is the best combina- 
tion of power, performance and 
economy we've ever achicved.” 
Christopher declared. 

The engine packs nearly half a 
horsepower into each of its 327 
cubic inches, giving the Super- 
Eight convertible “the most norse- 
power per pound of comparable car 
weight in the industry,” Christo- 
pher said. 

Among outstanding features is 
the new “safety-sprint accelera- 
tion,” said to mean greater sur- 
ety in overtaking and passing 
cars and trucks at highway 
speeds, Christopher explained. 
The improved acceleration re- 
sults from the design of the 
valves and the positioning of the 
intake manifold, which combine 
to make the engine an “easier 
breather.” 

New crankcase ventilation vir- 
tually eliminates sludge. 

Improved smoothness of opera- 
tion results from its bore-stroke 
ratio, Christopher said. Measure- 
ments of the bore and the stroke 
are 3% by 4%, respectively. 

The engine is described as 
“clean,” with a minimum of dirt- 
catching gadgets, and is said to 

























































opening bonnets. 

Christopher said the Super-Eight 
Convertible would not be _ intro- 
duced with automatic transmission 
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it automatically 


be easy to service from the side- | 
} 


“because it hasn’t yet been devel- | and up or down goes your window in the 
cped to our full satisfaction.” 





Sleek er Sees 








LOW, WIDE AND SLEEK, the new 1948 Packard super-eight convertible features 
**flush-contour’’ styling, a fresh approach in automotive design with no bumps er pro- 
trusions. The distinctive front end design not only preserves but enhances the traditional 
Packard identity. It shrouds a btand-new 145-horsepower straight-eight engine. The 
new model, a supplement to the present Clipper line, will go into quantity production 
in June. 





“BLACK LIGHT”’’ illuminates the dials of the ‘‘Console-Key’’ instrument panel of 
the new convertible to eliminate nighttime glare and refiections. The keys, which push 
for both ‘‘on’’ and ‘‘off,’’ stay in constant alignment along the bottom of the chrome 
panel, Airplane type steering wheel is all-plastic over a steel core, with chrome inserts. 





TRIM IS THE WORD for the top of the Packard super-eight convertible, Tailored 
of new fabric, the top contains considerable rayon for better appearance and greater 
durability. It’s raised or lowered at the touch of a button; locked or unlocked at the 
turn of a single lever. Within seconds the top folds flush into the well. 





TOUCH THE BUTTON at your elbow— 


1948 Packard super-eight convertible. Each 
passenger has a personal window-control 
button. But the driver can operate any or 
all of the windows by the master set of 


means 


**PREST-0-JUSTMENT”’ 
button control of the power-operated front 


push- 


seat in the new Packard super-eight con- 





COLUMBUS (0.) AUTOMOBILE TRADE ASSN. elected Harold R. Wood, McClure- 
Nesbitt Motor Co., president. Left to right, F. B. Daniels, Square Deai Auto Co., secre- 
tary; BR. Nell Grove, Beasley-Grove Co., vice-president; Wood; D. Paul Davies, Paul 
Davies » Inc., past president, and Lou Wilsch, Winders Motor Sales, treasurer. 


bw D a ap 


| buttons shown here. 


'N. H. Dealers Advocate 


vertible. As the seat moves forward, it 
automatically rises to maintain § restful 
back support. The seat cushions are pad- 






2 Bills to Curb 
Dealer Finance 


Offered in R. I. 


PROVIDENCE, R. I.—Two bills 
designed to smash what was de- 
scribed as a “racket” in automobile 
sales financing have been intro- 
duced in the Rhode Island legis- 
lature by Representatives Nelson 





|F. Duphiney and Harold A. Dux- 


| bury, 


| Dealers License Commission, 








la ~ led with foam bber. Swing-aside seat- | 
| State Closed Shop Ban cae caine "tt “- to enter “a ‘a 
| CONCORD, N. H.—(UTPS)—Di- | compartment. — 


rectors of the New Hampshire Au- 
tomobile Dealers Assn. have en- 
dorsed House Bill 134, which would 
outlaw the closed shop in New 
Hampshire, it was announced by 
Ellis Robertson, of Keene, presi- 
dent of the association. 
Robertson said, “It is the con- 
sidered opinion of the automobile 
dealers that every individual has 
the basic right to work wherever 
he sees fit without being com- 
pelled to join a union.” 








Regal Nash Picketed 


By Cleveland Union 
CLEVELAND. — Rebuffed by 
the courts in their attempt to 
organize mechanics at one deal- 
ership, independent Machinists 
Union took up picketing at 
Regal Nash, Inc. Thursday. At- 
torneys for Regal went into 
court to seek an injunction for- 
bidding the union from picket- 
ing the agency in an attempt to 
organize the nine mechanics. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





both Pawtucket Democrats. 
Backed by the State Automobile 
the 
measures would impose new regu- 
lations on both automobile dealers 
and finance companies. 

It was found in Rhode Island 


|earlier this year that unsuspecting 


buyers of used cars were being 
charged rates as high as 35 to 40 
percent-on unpaid balances as a 


| result of collusion between certain 
|dealers and certain finance com- 


panies. 

In such instances, all charges 
were being lumped together de- 
liberately, giving the purchaser no 


|idea how much he was paying for 
| insurance, interest and a theoreti- 


cal “service fee” to the dealer for 
arranging the financing. It was 
pointed out at that time the 
dealers’ license commission has no 
control over finance companies, ex- 
cept that it licenses dealers who 
channel business to finance com- 
panies. 

One of the two pending bills 
would require all persons and con- 
cerns which finance automobile 
purchases, excepting banks and 
trust companies, to be licensed by 
the State Division of Banking and 
Insurance. 

The other measure would specify 
the procedure for financing the re- 
tail sales of cars, and require the 
seller to furnish the buyer with a 
written statement, to be included 
in the sales contract, showing the 
cash price, the amount of down 
payment, the unpaid balance, the 
amount of the finance charge, the 
cost, amount and kind of insur- 
ance coverage, and the number, 
amount and due dates of install- 
ments to be paid. 

Where insurance coverage was 
provided, the seller or the finance 
company would be required to fur- 
nish the buyer with a policy or 
certificate specifying the amount 
and kind of coverage. 

The measure requiring finance 
companies to be licensed calls for 
an annual license fee of $100 for 
principal offices and $25 for each 
branch office. The Division of 
Banking and Insurance could sus- 
pend or revoke licenses, subject to 
the licensee’s right of appeal to 
State Superior Court. Maximum 
penalty for violation of the act 
would be $500. 


Ford of Canada 
Cuts Price $35 
On All Models 


WINDSOR, Ont.—Ford Motor 
Co. of Canada, Ltd., has put into 
effect an across-the-board reduc- 
tion of $35 in the retail delivered 
prices of all its motor vehicle prod- 
ucts. These include Ford, Monarch 
and Mercury cars and Ford and 
| Mercury trucks. 

The decrease, effective March 22 
makes the company the first Ca- 
nadian automobile or truck manu- 
facturer to cut prices. 

The first major postwar price 
reductions in the U. S. were insti- 
|} tuted in mid-January by the Ford 
Motor Co. The Ford decreases for 
American buyers ranged from $15 
to 350 on nine models. 

Douglas B. Greig, Ford of Can- 
ada president, said in the price-cut 
announcement: 

“Although the company suffered 


|} a loss on 1946 operations, there has 
| been a gradual improvement in our 
| conditions. 


We are immediately 
sharing with our customers the 
benefits of this improvement.” 


Brunner Motor Co. 


Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by the Brunner Mo- 
tor Co., Inc., Liberty, Ind., and is 
formed to sell automobiles. The 
corporation has 1,000 shares of no 
par value capital stock and the in- 





corporators are W. O. Brunner, H. 
R. Brunner and Clarence E. Brun- 
ner. 
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HANSON AMES BROWN, Executive Vice President. 
Formerly Vice President General Motors Corporation 
in charge of all Canadian operations. 





K. E. LYMAN, Development 
Engineer. Nationally known 
as an engineering consultant 
with long experience in Ben- 
dix and Borg-Warner organi- 
zations. 


HE SURPRISE CAR of the Year is built on engineering 
principles developed by Preston Tucker in fifteen years 
of designing special cars for the Speedway with the late 
Harry Miller. In these years Miller Specials won eleven of 
fifteen annual Speedway classics at Indianapolis. When war 
came Mr. Tucker went to Washington and from his store- 
house of tested designs developed engineering features in 
motorized vehicles which helped bring victory. 
Today Mr. Tucker heads a group of executives who are 
honored names in the automotive industry. Each is a spe- 
cialist in his field...each has left his imprint on the methods 


of manufacture and distribution of motor cars today. 


Now these men are making automotive history all over 







HERE’S WHY THE TUCKER °48 


Rear Engine Drive. A flat op Now FLOWING Power. Flow 
posed 6 cylinder, 150 horsepower ing power—sure as a mighty 
engine. Electronic high frequen stream—moves direct from en 
cy ignition, measured fuel injec gine to wheels through deuble 
tion. Higher power-weight ratio hydraulic torque converters. No 
than any volume production au conventional transmission or 
tomotive engine ever built. No clutch ... or conventional differ 
fumes, less noise, greater flexi ential, either. And power goes to 
bility, faster starting, trouble 
free operation, safety 


both drive wheels. So it’s impos 
sible to be stalled by one wheel 
spinning on ice. 






The plant where 
the Tucker '48 is 
being built...the 
largest and most 
modern automo- 
tive poans in the 
work 


“ BEN PARSONS, Vice Presi- 
dent and Chief Engineer. 
Former consulting engineer 
and international authority 
on simplification and fuel 
injection. 
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‘THESE MEN ARE THE 
OF THE SURPRISE CAR 








PRESTON THOMAS TUCKER, 
President, Tucker Corporation. One 
of the nation’s top designers and 
builders of special cars and inventor 
of 19 of the 51 prime improvements 
in automotive design owned by 
Tucker Corporation—patents on 
which have either been issued or are 
pending. 





again. They're building a car that will be the inspiration of 
automotive engineers for years to come . . . building it in 
the largest, most modern automotive plant in the world. 

Later this very year, this exciting new car will be ready 
to drive. Then you'll know why so many top automotive 
executives have been eager to pool their experience and 
talents in building it. 

For the Tucker ’48 is the car every motorist has been 
waiting long years to see. It’s finer, more luxurious than the 
most expensive cars, yet priced in the medium field. It’s 
tomorrow’s styling, here today . . . 128 inch wheel base yet 
only five feet high from road to roof. Economical, too, gets 
30 to 35 miles per gallon at moderate speeds. 


Another First for Tucker. One 
reason Tucker ‘45 gives you more 
car for your money is the Tucker 
Cost Control Program which 
plans and budgets in advance 
every corporate activity includ 
ing engineering, manufacturing, 
administrative and sales, both 
from time and money standpoint 
This Program, established before 
production for the first time by 
J. D. Stearns, Tucker Controller, 
formerly of Cadillac Div., Gen 
eral Motors, combines with elimi- 
nation of over 800 parts of con- 
ventional cars to give you a new 
standard of value. 


Precision Balance. The unique 
rucker design distributes weight 
to give maximum safety, maxi 
mum power transmission and 
hairline steering and driving con 
trol. As a result, the Tucker ‘4s 
is the safest car ever built. On/y 
a car with rear engine can 
achieve this precision balance 
for years the goal of all automo 
tive engineers. 





LEE S. TREESE, Vice Presi- 
dent in Charge of Manufac- 
turing. For many years Pro- 
duction Executive of Ford 
Motor Company. 


128 inch Wheel Base. 
But only 5 feet high from road to roof. 
In the Medium Price field. 


fucker 


BUILDERS 
OF THE YEAR 






N, Ace. Be 
FRED ROCKELMAN, Vice President and Director 
of Sales. Formerly President Plymouth Division of 
Chrysler Corporation and General Sales Manager Ford 
Motor Company. 











HERBERT MORLEY, Direc- 
tor of Materials. l ormerly 
Plant Manager of all Detroit 
manufacturing units Norge 
Division, Borg-Warner Cor- 
poration. 


When you step behind the wheel of this exciting new car 
you'll get the motoring thrill of your life. For nothing on 
the road today can match the smooth, flowing power of the 
Tucker 150 horsepower rear engine, the easy-chair comfort 
of the unique Tucker individual wheel suspension, the 
twelve exclusive safety features which make this the safest 
car in the world for driver and passengers. 

Be among the first to give the Tucker “48 a workout. 
You owe it to yourself to get acquainted with a car so com- 
pletely new in line and design . . . so completely proved in 
engineering principles . . . that it will still be a leader many 
years and thousands upon thousands of miles from now. 

Address All Inquiries to Executive Department 
TUCKER CORPORATION, 7401 S. Cicero Ave., Chicago 29, Ill. 


Rear Engine. 
From 30 to 35 miles per gallon 
at moderate speeds. 








IS YEARS AHEAD! 


New Individual Wheel Suspen- 
sion. The New Tucker suspension 
makes conventional spring sus 
pension obsolete. Each wheel is 
cushioned by its own resilient ac draulic. air-cooled brakes are 
tion arm, actually eliminating 63% more effective ... eliminate 
shock instead of simply soften vibration chatter... stop the car 
ing it. And when the brakes go without skidding, even on ice . . 
into action the Tucker wheel sus the same type brakes that stop 
pension clamps the wheels to the fast-landing military planes 
ground for greater traction and 

safety. Tested for years on 


America’s Speedway. 


Single Disc Aluminum Brakes. 
No conventional brake bands to 
wear...no adjustments to make, 
ever, These utterly new type hy 








COMPLETELY NEW... Yet with Engineering Principles COMPLETELY PROVED 





lay 





8 


Illinois Ditka Elect Craycroft eee 


Moran Calls for Airing 
Of Factory Gripes Now 


By Carrol C. Hall 
Staff Correspondent 

SPRINGFIELD, Ill.—Lee Moran, 
executive vice-president of NADA, 
has called on dealers to bring their 
grievances against the factories 
into the open now, instead of wait- 
ing until business is poor and fran- 
chises are secure. 

Moran made the plea in an ad- 
dress delivered before the annual 
meeting of the Illinois Automotive 
Trade Assn. here March 22, H. B. 
Craycroft, of Vandalia, was elect- 
ed IATA president for the coming 
year. 

More than 400 delegates heard 
the NADA officer re-emphasize 
many of the factory-dealer points 
he stressed in his talk at the At- 
lantic City convention. 

Then the Illinois dealers back- 
ed up Moran by approving a reso- 
lution in support of NADA ef- 
forts to resolve dealer-factory 


differences through joint confer- 
ence committees. 

The factories, Moran declared, 
are bringing about poor dealer re- 
lations by “ignoring the dealers’ 
position and taking advantage of 
the stock of applications now avail- 
able for each franchise.” 

“If there is a lack of under- 
standing about adjustments, bonus 
payments, handling and delivery 
charges, it is because the factories 
fail to consult with dealers and 
explain,” he said. 

“The fact that dealers are suc- 
cessful now should -be considered 
on a long-term basis. Dealers take 
all the risks and they can lose 
again. The long-range view of 
dealer-maker relationships is need- 
ed.” 

Moran cautioned dealers to seek 
adjustments in their franchises 
when problems are before them, 
pointing out that the automobile 


business is one solid hook-up be- 
tween manufacturer and retailer. 


Other OK’d Resolutions 

Other resolutions passed by the 
Illinois association: 

Called for the repeal of the fed- 
eral excise tax on motor vehicles 
and parts. 

Recommended “a better and 
fairer definition of ‘retailing and 
retail sales’ in the federal wage- 
hour law.” Protested the use of 
25 percent of non-retail opera- 
tions as the control factor in ad- 
ministration of the law. 

Expressed continued opposition 
to diversions of motor vehicle 
taxes, fees and funds. 


Proposed amendments to the Il 
linois certificate of title of law 
requiring all car liens to be placed 
on titles by the secretary of state. 

Urged legislation prohibiting the 
titling of new vehicles in advance 
of sales by non-franchised dealers. 

Endorsed the drive for con- 
trols over “illegitimate selling 
outlets.” 

Backed NADA in its attempt to 
obtain revision or outright repeal 
of Regulation W. 

Repeated the association’s oppo- 
sition to the bank-insurance agent 
time sales plan and urged that 
banks undertaking financing pro- 
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grams be required “to follow ac- 
cepted practices which have been 


proved by time-sales finance com- 
panies as sound and legitimate.” 

Discussing the training of sales- 
men, 
rather than quantity be the rule. 
Auto salesmen mast be of the high- 
est type, he said. 

“We cannot continue business 
with the type that have been hang- 
ing around in many instances,” 
Moran declared. “When ali fac- 
tors are figured out they are too 
expensive. A poor salesman re- 
sults in the loss of sales—25 per- 
cent of present salesmen make 75 
percent of the sales.” 

Advice on Time Sales 

Moran advised dealers to “get 
away from the habit of making 
customers feel that they have been 
done a favor whenever a time sale 
is made.” 


“Competition is keen and cus- 
tomers should know that you make 
a profit on such sales,” he said. 
“Tell them the truth and then let 
them know of the extra services 
you can and do give them.” 


L. J. Buckland warned the IIli- 
nois dealers against building over- 
expansion, asserting that “monu- 
ments can soon become tomb- 
stones.” Service business is the 


TT Td 





Why use one grade 


for all spring steels? 


Moran urged that quality 


Although it is considered sound practice to use the 
minimum possible number of grades of alloy steels for 
most purposes, the use of a single grade for spring 
flats of widely-varying sizes is inadvisable. 

Spring flats of heavier dimensions require steels 
of higher alloy content to produce uniform hardness 
throughout the section. On the other hand, flats of 
thinner gages and narrower widths will quench out 
properly when made from steels of lower alloy con- 
tent. For instance, a flat measuring 5 in. by %4 in. 
might require AISI 8660 or 9262 while a smaller 
flat, 2 in. by 3 in., may be made of leaner alloy 
steels such as AISI 4063 or 5150. The caretul selec- 


* BETHLEHEM ALLOY STEELS 


tion and use of the proper grade of steel with regard 
to the size of the flat is well worth-while. 

Bethlehem produces all types of AISI spring steels. 
However, you may profit by making a thorough study 
of grades and sizes before deciding on specific steels. 
If you need advice in selecting or treating steel, 
Bethlehem metallurgists are always ready to help. 
These men are familiar with all of the problems 


involved in the manufacture of springs. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by 


Bethlehem Pacific Coast Steel Corporation 









“Well, I hope you're satisfied— 
you've broken his heart making 
him part with it at such a ridicu- 
lous figure!” 


stabilizing element in the dealers’ 
year-round income, he emphasized. 


Buckland pointed out that in 
customer relations, the dealers 
have fallen from their “pin- 
nacles of honor” earned for war- 
year services. He cited excessive 
service charges for small items 
and admonished: “Don’t take 
pennies for dollars.” 


The work of the Chicago dealers 
in combatting the “new-used car” 
racket was commended by Buck- 
land, who urged dealers in all com- 
munities to work with newspapers, 
business associations and better 
business organizations in protect- 
ing their own reputations, whether 
guilty of cooperating in such prac- 
tices or not. 


Sales-Service Definition 

Robert D. Morgan of the labor 
relations section of the American 
Bar Assn., warned dealers to es- 
tablish the nature of work done 
in their shops, both in the sales 
and service divisions. He pointed 
out that a 25 percent minimum 
was essential for a defined retail 
establishment. 


Dealers were advised “not to get 
involved in an admission of busi- 
ness nature” but assume that their 
definition of operations is accept- 
able until by administrative or 
court order it is proved different 


Earl Merritt, administrator of 
the secretary of state’s offices, 
estimated that 1,800,000 registra- 
tions of all classes are expected 
in Illinois by the end of 1947. He 
also noted that the number of 
used-car dealers was decreasing 
in IHlinois, with an increase in 

new-car dealers. 

Craycroft, reporting as president 
of the association, said the mem- 
bership has grown from 1,000 to 
1,700 with the goal set at 2,000. 


It was announced that Robert 
C. Engeman, Peoria, has been en- 
gaged as full-time assistant to the 
association’s manager, C. W. Coons. 

Other officers elected by IATA 
for 1947: 


H. A. Egolf, Peoria, first vice- 
president; B. B. Burns, Decatur, 
second vice-president, and Harry 
Mitchell, Peoria, treasurer. 


: New board of directors members 
include: C. T. Greene, Anna; F. L. 
Gought, Centralia; H. B. Wonder- 
lin, Decatur; H. Walker, Jackson- 
ville; P. J. Chamberlin, Kankakee; 
J. M. Brooks, Kewanee; B. Myers, 
Litchfield; R. B. Berry, Mt. Car- 
mel; M. J. Formhals, Ottawa; C. 
E. Francis, Quincy; Lee Croy, 
Rockford; V. D. Williams, Salem: 
T. J. McDonald, Sterling; Ross 
Burtschi, Vandalia; A. P. Stuart. 
Wood River-Alton, and J. L. Town- 
send, Woodstock. 


eats a ae 


Elect Lawton 
And Danforth 


BOSTON.—Otto A. Lawton, pres- 
ident of Lawton Wing Co., has 
been elected president of the Bos- 
ton Automobile Dealers Assn. for 
the coming year. Lawton Wing is 
a DeSoto-Plymouth distributor for 
the Boston area. 

The association, at its annual 
meeting March 18, named A. L. 
Danforth (Oldsmobile-Cadillac) as 
vice-president and secretary. All 
directors were reelected. 





Interesting items in Bob Finlay’s adver 
tising column. 
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ROCHESTER, N. Y.—(UTPS)-- 
Sunlight does not affect auto col- 
ors as much as dew and atmos- 
pheric conditions, 
says Dr. Charles 
F. Kettering, 
vice - president of 
General Motors 
in charge of the 
Research Labora- 
tories division. 

Years of study 
led _ researchers 
to that conclu- 
sion, Dr. Ketter- 
ing told an inter- 
viewer, on a visit 
here last week to speak at the 50th 
anniversary banquet of the Roch- 
ester Engineering Society. 

In the South, cars fade more 
quickly than in the North, he ex- 
plained, and he laid the cause to 
the larger and more _ persistent 
amount of dampness below the 
Mason-Dixon line. 

The nationally-known research 
scientist had just returned from 
GM’s weathering laboratories in 
Coral Gables, Fla., where he su- 
pervised installation of new equip- 
ment. 

Here are some of his other com- 
ments: 

New Cars—It will take six to 
seven years for auto industry to 
catch up with public demand. The 


Buick to Erect 
Big Parts Depot 
At Hillside, N. J. 


NEW YORK.—Buick soon will 
establish a large parts warehouse 
at Hillside, N. J., to expedite flow 
of service parts to Buick dealers 
and owners in five eastern states, 
including the New York metro- 
politan area, Harlow H. Curtice 
announced last week. 

Curtice, Buick general manager, 
made the announcement in an ad- 
dress before 200 metropolitan New 
York Buick dealers during a lunch- 
eon meeting. 

The Hillside warehouse, one of 
the largest in Buick’s nationwide 
network of parts depots, will have 
58,000 square feet of floor space 
for storage of parts. Curtice said 
Ivan H. Smith will be in charge 
of the Hillside operation, serving 
New York, Pennsylvania, Dela- 
ware, Maryland, the District of 
Columbia and part of Virginia. 

Curtice announced that Buick 
shipped more than 40,000,000 pounds 
of service parts during 1946 and 
hoped to exceed that quantity this 
year. Buick already has shipped 
more than 15,000,000 pounds of 
parts this year, he said. 

Curtice was accompanied by W. 
F. Hufstader, Buick general sales 
manager. Hufstader outlined 
Buick’s sales and service plans for 
the remainder of the year and em- 
phasized the need for dealers to 
provide a “sound and aggressive 
service operation.” 

Curtice and Hufstader, touring 
the country to familiarize Buick 
dealers with production and sales 
plans, have scheduled talks at Chi- 
cago, Kansas City, Dallas, Mem- 
phis, Boston and Buffalo. 








ATA Supports Campaign 
For ‘Perfect Shipping’ 
WASHINGTON.—Ted V. Rod- 
gers, president of the American 
Trucking Assns., Inc. has 
pledged the cooperation of the 
nation’s motor carriers in the 
eleventh annual “perfect ship- 
ping month” campaign spon- 
sored in April each year by the 
shippers advisory boards. 
Replying to a letter from I. 
M. Peters, general chairman of 
the campaign, Rodgers declared 
the trucking industry’s goal as 
in previous years, will be to 
make April a “perfect handling 
month” as well, and “to extend 
our efforts toward prevention of 
freight loss and damage 
throughout the year.” 


(a TTI 


Sun ‘Not Guilty’ 


Kettering Says Dampness in Atmosphere 
Is Big Cause of Fading 









nation needs 4 to 4% million cars 
a year; before the war there were 
approximately 30,000,000 on the 
road, but this number is down to 
about 25,000,000. 

Engines—In time, gasoline en- 
gines can be made just as efficient 
for autos as are small diesel en- 
gines. He didn’t think the diesel 
would ever replace the gasoline 
motor in pleasure cars. 

Tires—He offered a “rough 
guess” that tubes of the future 
would be of synthetic and natural 
rubber, treads of the casings to 
be made of a mixture of synthetic 
and natural rubber and sidewalls 
to be made entirely of natural rub- 
ber. These new blended tires have 
been proven in the laboratory, he 
said, but have not yet had time 
to be tested by years of consumer 
use. 

In his address to the engineer- 
ing society, he declared that sci- 
entific progress is “nothing magi- 
cal happening all at once,” but a 
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THE 1947 STINSON Voyager, four-place 


Personal plane manufactured by the Stin- 
son division of Consolidated Vultee Air- 
craft, has interiors by Henry Dreyfuss, 
noted industrial designer, shown here. The 
upholstery is tan pin-striped fabric, trim- 
med with blue Koroseal. The dark blue 
carpets and light blue head cloth add to 
the overall richness and beauty. The in- 
— panel is dark blue and etched 
metal. 





The price of progress, he suid, is 
trouble, for “nothing new ever 
turns out just right, and you just 
keep fixing it here and fixing it 


day-to-day change for the better.’ there until it works pretty well.” 





MODEL 393-S — Complete unit includes pump, hose 


and connections, spray gun with needle valve control, 


and two pressure controls equipped with gages, 









Roller Chart . 
For Bearings 


Proves a Hit 


DALLAS. —An efficiency idea 
that won a research officer at Lone 
Star Ordnance plant at Texarkana, 
Tex., a prize of $50 during the war 
has been turned into a new busi- 
ness—if not a potential industry. 

The chart that the automotive 
researcher John D. Ruffin, of 
Shreveport, La., devised to line up 
horizontally in columnar arrange- 
ment under names of their respec- 
tive manufacturers all the non- 
friction bearings manufactured 
that are interchangeable has been 
applied to commercial peacetime 
use. 

After a vast amount of catalog- 
ing, all automotive bearings were 
listed on a 12-foot long scroll 10 
inches wide, each end of which 
was attached to rollers for wind- 
ing in a compact box only 12 inches 





~| wide. A horizontal slot on top of 


the metal container reveals the 
desired data, line for line, accord- 
ing to manufacturers’ numbers. 
A turn of the roller discloses on 
an individual line all the bearings 





cars, trucks and buses highly 


nent ix 2 


of like tolerance listed by any of 
the major manufacturers. An ac- 
companying cross-index provides 
the key to information on any par- 
ticular bearing and its counter- 
parts by listing the make, year 
model and position in the car or 
truck in which it functions. 

John Boyd, a former Dallas au- 
tomobile dealer and under whose 
scrutiny the device came while he 
was connected with the ordnance 
depot, has collaborated with Ruf- 
fin in the civilian enterprise. The 
latter is in charge of production 
at Shreveport, while the former, 
together with a partner Brooks 
Coffin of Dallas, has the sales 
rights. 

Boyd and Coffin also have an 
interest in the production concern, 
known as Ruffin’s Automotive Re- 
search, Shreveport. The sales com- 
pany, which Boyd and Coffin head, 
is now building a nationwide sales 
organization. 


Tire Valve Manual 


A new tire valve converting man- 
ual has been prepared by A. Schra- 
der’s Son division. of Scovill Mfg. 
Co. Write Schrader, P. O. Box 240, 
Brooklyn 1, N. Y. 


Here’s Low-Cost, Easy-to-Use Equipment 
For Applying Underbody Protective Materials 


* Handles Materials Direct from Original Drum 
* Safe—Applied with Low Pressure Pump 

* Coats Thoroughly, With No Waste of Materials 
* Clean, Easy to Use—No Floor Deposits 


Here’s the equipment that automotive service men 
have been waiting for—a fool-proof, all-in-one unit 


that makes protective undercoating of passenger 


profitable, with time, 


labor, and inconvenience reduced to an absolute 
minimum. The equipment mounts right on the orig- 
inal container, eliminating the need for separate 
dispensing units. The positive action pump assures 
an even flow of coating material to the spray gun, 
with application at proper pressure. Exclusive air 
return principle assures fast intake, powerful deliv- 


ery, minimum air pressure. For specifications and 


complete information, mail coupon below. 






BALCRANK INC. 
Cincinnati 9, Ohio 


Jobber in my territory. 
Name 


Address.. 


Gentlemen: Without obligating me In any way, please rush 
complete information on the Balcrank Undercoating Unit, 
Model 393-S, with the name and address of the Balcrank 
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Congress Speeds End 
Of Wage Suit Threat 


By William Ullman 


Washington Correspondent 


AS A RESULT of Senate passage of the amendments to 
the wage-hour law, the new Congress now has in conference 
the first of the major legislative projects on its calendar. 
This means, barring the possibility of presidential disap- 
proval, that the uncertainties which have beset industry and 


the U. S. Treasury by reason?——— 


of the six-billion-dollar po- 
tential liability arising under 
the portal-to-portal pay suits have 





been largely removed. 

While there are wide variations 
between the House and Senate 
bills, one feature common to both 
is the retroactive cutting-off of 
claims which already have ac- 
ecrued, including those which are 
the subject of pending lawsuits. 

The 64 to 24 Senate vote indi- 


cated sufficient strength to over- 


ride a possible veto. Previously 














the House had 
passed the meas- 
ure by a 345-56 
vote, well over 
the two-thirds 
veto requirement. 
However, legisla- 
tors do not al- 
ways stand by 
their guns, but if 
they do, the con- 
ference - written 
portal bill would 
become law. 


The final Senate bill omits safe- 


Wo oot the 
of the Ot lanzesb market, 


guards contained in the House 
bill which employers feel they 
should have to clear up the un- 
certainties of judicial and ad- 
ministrative interpretations. The 
House bill contained a one-year 
statute of limitations as against 
two years provided by the Senate 
measure. 

During Senate debate, pro-labor 
leaders denounced the bill and 
Democratic Whip Lucas predicted 
a presidential veto. 

Sponsors of the Senate bill say 
it invalidates billions of dolars of 
portal-to-portal claims. This _ is 
done by providing that no activity 
shall be compensable unless made 
so by law or custom. As to the 
future, the bill makes non-compen- 
sable walking or traveling to and 
from the actual place of perform- 
ance of an employe’s duties, with 
the exception that the time may 
be made compensable by agree- 
ment between employers and em- 
ployes. 

The Senate bill did not try to 
define an employe’s non-productive 
and work time between the start 
and end of regular shifts. That 
area is left to the vagaries of the 
wage-hour administration. 

Besides wiping out the portal 
suits, the Senate bill would: 

] Prohibit judicial or administra- 
tive interpretation of the law 


The Pittsburgh Press* 


Every one of 10 surveys made over a period of 13 
years confirms the ability of The Press to deliver the lion’s share of the rich Pittsburgh market. Our most recent 
study of newspaper readership in all economic groups in Metropolitan Pittsburgh showed that The Press is 
read in 74% of the homes in the top economic quarter, 71Q% of the second, 68Y of the third, and 617% of the lowest. 
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Who knows comparative 
advertising results better 
than classified advertisers? 
During 1946, The Press car- 
ried 50.3% more classified 
advertisements than the 
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Francisco. 


Ld GENERAL ADVERTISING 


We’re on your side, you know. We 
practically bleed every time the scar- 
city of print makes us turn down an 
inch of space. But sometimes we’re 
happy because we can make you 
happy with all the space you want. 
When we can’t, everybody gets a 
Square deal in the rationing. So keep 
after us for the space you want in 
The Press. The results of Press ad- 
vertising are worth it. 


having the effect of changing la-| behalf of their members, although 
bor-management contracts to re-| groups of employes could sue on 


quire pay for activities not previ- 
ously compensable. 
2 Relieve employers from liability 
in the future for failure to pay 
an employe for activities engaged 
in outside the normal work day 
not previously paid for. The nor- 
mal work day is defined as the 
period of “principal activity” or 
“whistle to whistle” time. 
3 Apply not only to suits brought 
under the Fair Labor Standards 
Act but to those under the Walsh- 
Healy act, covering employes of 
government contractors, and the 
Bacon-Davis act, which applies to 
public building construction. 
4 Contain a savings clause which 
would become effective in the 
event the courts declare the bill's 
retroactive provisions unconstitu- 
tional. It would permit no dam- 
ages in addition to back pay and 
no attorney fees for the defen- 
dant, and would require the worker 
to bear the burden of proof. 
5 Free employers of liabilities for 
damages if their alleged viola- 
tions of the wage-hour act were 
committed in “good faith.” This 
includes both pending and future 
cases. 
6 Repeal the provision giving un- 
ions the right to file suit on 





ions share 
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behalf of other workers, but each 
party to the suit must give his 
consent in writing. 

* * + 


Price Spiral Nearing 


Peak Reached in 1920 


IT IS CLEAR that the rising 
price spiral is gradually approach- 
ing the high peak reached briefly 
in the spring of 1920 on the infla- 
tionary surge after World War I. 

The wholesale price index of the 
Bureau of Labor Statistics for the 
week ended March 15 climbed to 
148.7 percent of the 1926 level. This 
comprehensive index of prices in 
primary markets has advanced 
about 37 percent within the last 
year to within 11 percent of the 
postwar high in May, 1920. At that 
high point after World War I the 
inflationary spiral broke and a 
business recession set in as prices 
declined. 

Will post-war history repeat this 
spring? This question was project- 
ed into public debate by the stock 
market break early last autumn. 
Meanwhile, business has held at 
top peacetime levels. Industrial 
output still expands in many lines. 
Commodity prices have climbed 
rapidly, while the stock market 
during the winter staged only a 
moderate recovery from the au- 
tumn drop. 

The hesitant mood of the stock 
market plainly registers wide- 
spread skepticism over the 
soundness of the commodity price 
spiral. The rapidity of the rise in 
such markets as grain engenders 
caution, emphasized by the gov- 
ernment proposal for higher mar- 
gins as wheat soared to $3 a 
bushel. 

“Look and listen” signs are be- 
ing posted by many businessmen. 
This precautionary attitude is 
based partly on the assumption 
that rising prices would stiffen 
consumer resistance and bring a 
business letdown. Spotlighting this 
feeling in retail circles were out- 
spoken comments of speakers at 
the national marketing conference 
at Chicago. 

Lawrence B. Sizer, vice-president 
and sales promotion director of 
Marshall Field & Co., told the con- 
ference that the “return of a buy- 
ers’ market is the best thing that 
can happen to our economy.” He 
said: 

“The plain truth is that we shall 
never do the job of distribution 
necessary to maintain prosperity 
in this country unless we do it on 
the basis of low prices.” 

+ * ” 
Vehicle Dealers Increase 


81 Percent Since 1943 


RETAIL establishments in the 
country have increased in number 
by 29 percent since 1943 to a total 
of 1,868,000, according to estimates 
prepared by the U. S. Chamber of 
Commerce. 

Radio and appliance stores near- 
ly doubled in number, while motor 
vehicle dealers increased 81 per- 
cent. The 57,000 estimate for ve- 
hicle dealers includes new-car, 
used car and exclusive truck es- 
tablishments. 

The average annual business per 
store was estimated at $51,000, 
ranging from $16,000 for filling sta- 
tions to $260,000 for department 
stores and general merchandise. 
Vehicle dealers are said to be do- 
ing an average business of $95,000 
a year. 

* +. 


Road Safety Men Push 


Plans for 1947 Drive 


SIGNIFICANT progress is being 
made on plans for the 1947 motor 
accident prevention campaign. An 
inventory of steps taken in all 
states to effectuate the President’s 
highway safety conference action 
program was arranged. The re- 
sults will be before the conference 
June 18-20, when more intensive 
nationwide safety activities will be 
launched. 

The National Committee 
Traffic Safety has set up machin- 
ery to promote teamwork among 
interested associations and thus ob- 
tain more effective results from 
the time, money and effort spent. 


Plans are ,being developed to con- | 


tinue work on traffic control stand- 
ards to achieve needed nationwide 
uniformity. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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With not enough cars to go around, why not go 
alter a selective market? Why not sell to the better 
homes first — the homes with higher incomes, the 
homes of the pace-setting families that give you not 
only prestige now — but years of repeated sales 


even when the going gets tough again? 


Where do you find these prize families? Typically, 
in comfortable suburban homes where a busy life 
radiates out to school, to work, to trains, to church, 
to the shopping districts, to picnics, to parties, to 
games, to the country club — and where cars are 


absolutely necessary to cover all this territory. 


Typically, also, among 3,000,000 upper-level families 
to which Better Homes & Gardens is addressed 


exclusively and deliberately. 


SCll - 


through ~ 


better Homes 








How well Better Homes & Gardens screens such 
folks for you is shown by the fact that BH&G 
incomes are among the highest for all magazines. 
By the fact that Better Homes & Gardens families 
pay more for their houses than even their pros- 
perous neighbors in the same block, more for 
furnishings, equipment, upkeep. They ride in the 
same style in which they live at home — and 
they insist upon new cars frequently (the average 


age in 1940 was 2.8 years). 


Better homes are really the heart of the automobile 
market, and will be doubly so when competition 
comes back. And Better Homes & Gardens gives you 
a solid 3,000,000 of the best homes in the country. 


We'd like to tell you more. 
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Automotive Finance .. . 


Auto Share 
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Value Up 


In Market Reversal 


By George Deery 
Staff Writer 

DETROIT.—With their fingers 
crossed as an indication of cur- 
rent prudence and a weather eye 
cast ahead for the slump predicted 
by some, followers.of motor shares 
last week could muster at least 
a faint smile at market behavior 
for a period of several days. 

If many of them weren’t cer- 
tain that the smile was in order, 
things were better, anyway. Mo- 
tor stocks and the averages had 
reversed the downward move 
that had been in progress for 
five weeks. As in the case of 
the drop over that period, the 
uptrend did not have the desired 
volume to indicate that the move 
had left the fold of the profes- 
sionals. 

Looking for signs of encourage- 
ment after the gains in the aver- 
ages, some brokers began talking 
about the next penetration points 
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Mt. Hood towers over a 
portion of Metropolitan 
Portland, Oregon, one of 
the Pacific Coast’s Major 
Markets, photo by Oregon 
Journal staff photographer. 





Dow-Jones industrial and 


rail averages on the upside. 

They found some optimism in 
noting, according to their calcu- 
lations, that if the industrial index 
breaks through $184.49 and the 
rails rise above $53.42, a bull mar- 
ket would be confirmed. 

Other observers, agreeing that 
topping these points could mean 
a return to a rising market, 
thought they found littl to get 
excited about and stuck to their 
opinion that figuring the next pen- 
etration levels on the bullish side 
are premature at this time. 

Hoping that the above points 
are penetrated, they, in what they 
consider a more rational mood, 
would like to see a clearer picture 
on the growing stubbornness of 
buyers to prices, and what effects 
the shipments to Greece and other 
countries will have on articles 


whose scarcity is already giving 


ee 


y 





purchasing departments sleepless 


| nights. 


Their quandary is not helped 
any either by crossing of the 
stubborn Democratic mule and 
the slow-moving Republican ele- 
phant, the result of which is a 
Congress that retains the worst 
characteristics of each in a sub- 
stantial manner. 

When they get tired of trying 
to dope out any bullish implica- 
tions in these situations, plus oth- 
ers, they turn to a survey which 
claims that some analysts have re- 
versed their outlook. This group 
now agrees that a recession is in 
sight. They generally believe that 
it will be short, but some hold the 
opinion that it will be more seri- 
ous than has been previously an- 
ticipated. 

a + 


Chrysler Short Interest Up; 


Others Show Decline 


With the exception of Chrysler, 
a slight decline was shown in the 
short interest in motor shares for 
the month ended March 14. The 
total for this issue rose to 15,459 
from 13,749 on Feb. 14. 

The shortside aggregate on 
March 14 in other auto shares 
compared with a month ago is as 
follows: General Motors, 28,550 
against 30,015; Graham-Paige, 





8,990 against 15,190; Nash, 6,300 
against 9,310; Studebaker, 6,770 
against 8,870; Willys, 10,160 
against 11,706. 

The total for these firms declined 
approximately the same as _ the 
drop reported for all types of 
stocks—about 3 percent. The short 
interest for all firms on the New 
York Stock Exchange equaled 1,- 
015,331 shares compared with 1,- 
046,797 Feb. 14. The above figures 
cover issues in which there was 
a short interest of 5,000 shares or 
more. A total of 713 issues with 
a short interest were reported 
against 969 a month ago. 

* * 7 


Bendix Profit Boosted 
By Carry-Back Sum 


Consolidated net income of Ben- 
dix Aviation for the fiscal year 
ended Sept. 30, after providing for 
special income items, amounted to 
$785,914, equivalent to 37 cents a 
common share, Malcolm P. Fergu- 
son, president, reported last week. 
This compares with net income for 
the previous fiscal year (also after 
special income items) of $15,498,253 
or $7.31 a share. 

In releasing the figures for the 
reconversion year 1946, the cor- 
poration stated that operating loss 
for the fiscal year had been $12,- 
274,122. This loss, plus taxes of 
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$340,924 applicable to the profits 
of a subsidiary company, was off- 
set in large part by an estimated 
refund of $9,200,000 under the 
carry-back provisions of the fed- 
eral tax law relating to operating 
losses and unused excess profits 
tax credits. 


Better Lights 
Sought in State 
Safety Laws 


A variety of motor vehicle equip- 
ment proposals are pending in 
bills before state legislatures in 
19 states, according to a survey 
made by National Highway Users 
Conference. 

California bills would require 
that all motor vehicles be equipped 
with fog lights, while another 
measure would require emergency 
vehicles operated on beaches to 
have both lights and sirens. Hand 
signals would be illuminated by a 
light so fixed as to shine on a 
motorist’s outstretched hand, by a 
California bill. California and Colo- 
rado have proposed legislation 
which would require side clearance 
lights on wide vehicles. 

Farm equipment operated on 
Iowa highways would carry lights 
as would all vehicles and machin- 
ery in Nebraska. 

In New Hampshire legislation 
has been introduced relating to 
spotlights, lamps, auxiliary lamps 
and other additional lighting 
equipment; while a North Caro- 
lina bill would impose additional 
penalties for operating with de- 
fective lighting equipment. 

A significant trend appears in 
the approval of portable reflectors 
in lieu of flares as emergency 
equipment for disabled vehicles. 
Colorado and New Mexico would 
permit reflectors conforming to 
ICC specifications, while Delaware, 
New Jersey, New Hampshire, Ohio 
and Utah all would permit the 
substitution of approved reflectors 
in lieu of flares, by bills introduced 
in their respective legislatures. 

A Minnesota proposal would re- 
quire reflectors on trackless trol- 
leys. Many state legislatures have 
proposed measures requiring flares 
or fuses. Nebraska, North Caro- 
lina, Oregon, Vermont, Washing- 
ton and Wisconsin have such pro- 
posed legislation. 

A Pennsylvania bill would re- 
quire welded plates on all hub caps 
giving the registration number 
and name and address of the ve- 
hicle owner. 

Several states including Iowa, 
Massachusetts and Oregon would 
require fenders or mud guards 
on trucks, while Michigan and 
Minnesota would require rear as 
well as front bumpers, in meas- 

ures recently introduced. 

Automatic ignition switches on 
all trucks and buses have been ad- 
vocated in an Ohio bill. Safety 
glass would be required in all used 
cars sold in Texas and “tempered” 
or “case hardened” glass would 
qualify as safety glass in Wash- 
ington. A Delaware bill would im- 
pose a $10 fee for each type of 
glass submitted for testing and 
approval. 


Electric Men 


Meet in Denver 


DENVER.—The annual conven- 
tion of the Mountain States Auto- 
motive Electric Assn. was held 
here last week at the Shriely-Sa- 
voy hotel with officials of a num- 
ber of the nation’s largest auto- 
motive équipment corporations as 
speakers. 

Among the speakers were W. M. 
Potter, general manager of United 
Motors Service, Detroit, president 
of the NAEA; J. A. Shank, man- 
ager, Electric Auto-Lite Co., To- 
ledo, O.; P. K. Bremser, Leece- 
Neville Co. Cleveland; George 
Zahn, Stewart-Warner Corp., Chi- 
cago; C. E. Sexauer, Zenith car- 
buretor division, Detroit, and P. G. 
Sedley, Carter Carburetor Corp., St. 
Louis. 





New Power Discs 

A new line of high quality sand- 
ing discs is now offered by Aristo 
Power Tools, Inc., 601 W. Wash- 
ington Blvd., Chicago 6, Ill. Avail- 
able in both seven-inch and 9%- 
inch diameter sizes and in al 
standard grit densities. For use on 
all types of flexible shaft and port- 
able disc sanders. 
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DETROIT.—The average num- 
ber of salaried and hourly-rate em- 
ployes on General Motors’ payrolls 
in 1946 was 300,634 and total pay- 
rolls were $870,215,992, it was an- 
nounced last week by C. E. Wilson, 
president, and Alfred P. Sloan jr., 
chairman of the board. Their state- 
ment was issued in advance of the 
forthcoming GM 1946 annual re- 
port. 

The 1946 figures compare with 
an average of 345,940 salaried and 
hourly-rate employes and_ total 
payrolls of $1,007,563,689 for 1945, 
during which both war and peace 
production were carried on, and 
with 303,827 salaried and hourly- 
rate employes and total payrolls 
of $669,744,870 for 1941, the last 
previous peacetime year. 

Although employment in 1946, 
except for the period during and 
immediately following the GM 
strike, was substantially higher 
than in 1941, this high level was 
below the wartime peak em- 
ployment, Sloan and Wilson said. 

Total employment in the first 

quarter of 1946 averaged 133,312, 
of which the great majority were 
salaried employes and hourly-rate 
employes not involved in the VAW- 
CIO strike. By the last quarter, 
however, it had risen to 374,113 
Total payrolls increased from about 
$94,000,000 in the first quarter to 
approximately $270,000,000 in the 
last quarter. 

For 1946 and 1945, the number of 
hourly-rate workers employed by 
GM in the United States and the 
wage payments made to those em- 
ployes follow: 

Average number of hourly-rate 
employes working in the U. S8.: 
1946, 203,726; 1945, 223,427. 

Total hourly-rate payrolls in 


U. S.: 1946, $566,042,365; 1945, 
$668,143,805. 
Average weekly earnings of 


hourly-rate employes in the United 
States for the last nine months of 
1946 were $53.93, GM said, com- 
pared with an average of $55.90 
for the first 10 months of 1945 dur- 
ing most of which the 48-hour week 
was in effect. Weekly earnings in 
the prewar year of 1941 averaged 
$43.41, when the work-week exceed- 
ed 40 hours because of defense pro- 
duction. 

Approximately one-third of all 
employes working for the corpora- 
tion in the U. S. at the close of 


Forts of Rubber 


Jap Strategem Discovered 
By Goodyear in Java 

AKRON.—A new wartime use 
for rubber has been found in 
Java, according to Goodyear Tire 
& Rubber Co. 

Elaborate breastworks and pill- 
boxes, built and cleverly camou- 
flaged by the Japanese during 
their occupation of the Dutch East 
Indies, were constructed of bales 
of natural rubber. The rubber is 
being recovered, it is reported by 
Louis Hochberg, who recently re- 
turned to Buitenzorg, Java, as 
plant manager of Goodyear’s tire 
factory there. 

Some of the rubber used in for- 
tifications came from Goodyear’s 
Wingfoot plantation in nearby Su- 
matra. An average-size bale of 
rubber weighs 250 pounds and is 
20 inches thick. Its effectiveness 
against shellfire was never tested, 
the Japs surrendering before the 
Allies had occasion to invade Java. 


N. H. Highway Fund 

CONCORD, N. H.—(UTPS)—Two 
dollars from each motor vehicle 
registration would be placed in 
the New Hampshire general high- 
way fund to the credit of the city, 
town or unincorporated place from 
whence the registration came, un- 
der House Bill 284. The money so 
credited would be used for the 
“care, maintenance, repair, con- 
struction or reconstruction of high- 
ways and town roads.” 





Wetherington Promoted 


Toledo Steel Products Co. has 
announced the promotion of Ron- 
ald H. Wetherington to southeast- 
ern division sales manager. Weth- 
erington joined the company 10 
years ago as a junior salesman. 


The statement continued that for 


1946 General Motors paid through 
taxes $18,545,000 into federal and 
state old age and unemployment 
funds. Payments by employes to- 
taled $7,837,000. 


Since Federal social security leg- 


islation first became effective in 
1936, * General 
$238,129,000 into the funds as its 
share of the cost of providing old 
age and unemployment benefits 
for its employes, it was disclosed. 


Motors has paid 


Despite difficult conditions dur- 
ing 1946, substantial progress was 
made in stimulating a two-way 
flow of ideas between manage- 
ment and employes, GM report- 
ed. Evidence of this was the con- 
tinuing interest of employes in 
the suggestion plan and the ob- 









vious desire of the large major- 
ity of the employes to do a good 
job upon termination of the 
strike, the company said. 

In 1946, as in former years, GM 
said its employe suggestion plan 
served as “an effective means of 
stimulating the imagination and 
initiative of employes by afford- 
ing them the opportunity to make 
constructive suggestions regarding 
their work. 

“During the year more than 29,- 
700 such suggestions were submit- 
ted, of which nearly 27,000 have 
been reviewed. Acceptances totaled 
7,206, and 6,891 awards were made 
of savings bonds and stamps with 
a cost value of $237,978. 

During 1946 U. S. savings bonds 
with a maturity value of $34,092,- 
750 were bought by GM employes 
through the corporation’s facilities. 
From August, 1941, through 1946, 
employes had purchased Series E 
bonds with a maturity value ex- 
ceeding $647,500,000. 

“The group insurance plan in 
1946 completed 20 years of service 
to GM employes,” Sloan and Wil- 
son said. “This plan affords eli- 
gible employes insurance coverage 
at low rates for death, sickness, ac- 
cidents, hospitalization and surg- 
ery. Benefits paid under the plan 
during the year amounted to $9,- 





veryone knows this. But it just happens that it 
E is not true. You can drown the first time you go 
down—or the forty-first. Yet, probably a lot of peo- 
ple have drowned the third time down because they 
knew — falsely and erroneously, but nevertheless 
knew — that the third time is always the last. 


This is just one aspect of the appalling price we 
pay for our belief in nonsense. But we are concerned 
with another aspect of the same thing — the money 
wasted and mis-spent because of space-buying non- 


sense. 


Consider: Here is the manufacturer of a food 
product, let us say. He faces the problem of New 
York distribution and sales with stark realism. He 
doesn’t limit himself to just the finer sales outlets 
in the better neighborhoods. He bombards every 
grocery and delicatessen in the entire city. 


But when it comes to advertising, the good old 
faith in nonsense is there to plague him. All the nec- 
essary data are available — but they get minor con- 
sideration. The controlling factor is nonsense. Like 
the belief that drowning men go down three times 
is that equally indefensible tenet that mass distribu- 
tion can be supported by advertising in so-called 


class newspapers. 


Apparently the only distinguishing characteristic 
of a class newspaper is its smaller circulation; but, 
granting the nonsense that a class newspaper circu- 
lates in the better residential districts, we fail to see 
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Report on GM Workers 


Average 1946 Force of 300,634 Drew $870.2 
Million Above 1941 But Below War Peak 


1946 were veterans of World War 
Il. This group included both GM 
and newly-hired veterans and rep- 
resented a higher proportion of 
veterans than was reported by the 
Federal Bureau of Labor Statistics 
for any industrial group, Wilson 
and Sloan stated. 


Cad 


3 





BILL WOOD MOTOR CO. (Ford), 3050 E. 14th St. in Oakland, Calif., held formal 
opening of its new quarter-million dollar building recently, attracting thousands of 
motorists to inspect the modern service and parts headquarters. A feature of the show- 
room display was the huge redwood stump which towered to the ceiling. Dealer Wood 
and his associate, Hugh Coleman, were gratified with the public’s response. 


one or more features of the plan, 
GM stated. In addition, many em- 
ployes took advantage of the cor- 
poration’s assistance in making use 
of local medical and hospitaliza- 
tion insurance plans. 


478,858—making an aggregate of 
$101,903,557 of benefits in the two 
decades.” 

During 1946 there were 288,596 
employes, or about 91 percent of 
all those eligible, participating in 


the logic of selling in all districts and advertising 
only in some. 

Naturally, complete and adequate distribution 
requires the advertising support of newspapers with 
large circulation. In New York, the Mirror is (we 
maintain proudly ) a mass newspaper with large cir- 
culation — more than 1,000,000 daily, more than 
2,160,000 Sunday. In the entire history of American 
publishing, only two other dailies and one other 
Sunday newspaper have ever attained those figures. 
Such an achievement is proof of universal appeal 
and the faith and power which such an appeal al- 
ways induces. 

The Mirror reaches the high, the medium and the 
low income groups, just as every other newspaper 
does. It sells more copies in the better residential dis- 
tricts than any so-called class newspaper. It goes 
everywhere in New York. It has a large audience 
everywhere. 

Mirror readers all eat, all dress, all furnish homes, 
all enjoy the better things of life. They all buy and 
spend — and because there are so many of them, they 
do both in a big way. 

These are simple truths. Positive facts. A million 
people are a million people and cannot be rational- 
ized into any type, class, group, or break-down by 
any sales chicanery or statistical nonsense. The Mir- 
ror offers one of the greatest concentrated markets 
ever assembled in the history of publishing — there 
is no nonsense about that. 


NEW YORK MIRROR 
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In the Hopper 


Kansas Hikes Idle Payments, 
Cuts Employer Levy 


Gov. Carlson has signed amend- 
ments to the Kansas unemployment 
compensation law increasing maxi- 
mum benefits for workers from $16 
a week to $18, and reducing tax 
payments of employers by an esti- 
mated total of more than $1,300,000 


a year. 

The tax cut was effected by low- 
ering the employment stability rec- 
ord an employer requires to qualify 
for the next lower tax rate bracket, 
averaging around 20 percent. Such 
legislation had been advocated by 
Gov. Carlson, who said higher ben- 
efits for workers are “more than 
justified” by increased living costs, 
and asserting that the saving to 
employers would help attract new 
industry to the state. | 


3 Pct. Sales Tax Urged 
In Oregon House Bill 


A 3 percent retail sales tax bill, 
expected to raise $24,000,000 has 
been approved for introduction in 


the Oregon legislature by the 
House taxation and assessment 
committee. 


The bill, introduced after weeks 
of study and revision by a sub- 
committee of the House tax com- 
mittee, would give half of its funds 
equally to counties, cities and 
school districts for use as a prop- 
erty tax offset. The other half 
would go to the state general fund 
and could be used to offset the 
state property tax when income 
tax money is not sufficient to do so. 

+ ‘ 


Mechanics Bill 
R. I. Licensing Plan 


Believed Dead 


A bill to license Rhode Island 
automobile and aviation mechan- 
ics was regarded as dead after it 
had been strongly opposed at a 
hearing last week before the House 
finance committee and after Sena- 
tor Raymond A. McCabe, Provi- 
dence Democrat, withdrew his sup- 
port as a sponsor. 

Assailing the bill as “un-Ameri- 
can” and “bureaucratic,” nearly a 
dozen witnesses, mostly operators 
of small gasoline stations, warned 
it would drive out of business men 
like themselves who depend for a 
sizeable part of their livelihood 
on doing small automobile repair 
jobs. 


Sales Tax of 1 Percent 


Proposed in Nevada 


A bill proposing a one percent 
state sales tax has been intro- 
duced in the Nevada legislature. 
Patterned after the California sales 
tax law it would be strictly a tax 
on gross receipts, payable quarter- 
ly by business operators in the 
state. Retailers would be allowed 
to absorb the tax or pass it on to 
consumers. 

Sporisors estimated the measure 
would yield approximately $2,000,- 
000 a year. Violations would be 
punishable by fines of $500 for 
each offense. 


Pa. Bill Would Extend 
Gas Tax for 2 Years 


A two-year extension of the 
emergency gasoline tax in Penn- 
sylvania is called for in a bill in- 
troduced in the general assembly. 
The measure, if adopted, would 
result in additional revenues 
amounting to more than $110,000,- 
000. 


* ES * 


Gas Rebate Extension 
Killed in Wisconsin 


The Wisconsin legislature has 
killed a farmer-supported bill that 
would liberalize the conditions for 
the rebate of gasoline tax pay- 
ments to non-highway users. 

Present law provides that a 
farmer or other non-highway mo- 
tor fuel taxpayer must apply for 
a refund within 90 days of the pur- 
chase of the fuel. Under the pro- 
posal, farmers would have been al- 
lowed up to six months to file re- 
fund claims. 


Georgia Sales Tax Bill 
Advances to Senate 


Georgia’s House of Representa- 
tives has passed and sent to the 








Senate a bill providing for a 3 per- 


cent general sales tax. 


If approved by the Senate and 
governor, the measure will go into 
effect April 1. It was amended be- 
fore House passage to provide for 
automatic termination on June 30, 


1953. 


Mo. Auto Tax Collections 
By State Official Proposed 


A bill which would require the 
instead of 
the dealer, to collect the state sales 
tax on new automobiles has been 


state revenue director, 


introduced in the’ Missouri legis- 


lature. 
* * . 


Ohio Extends Fuel Tax 
For Two More Years 


Gov. T. J. Herbert-of Ohio has 
signed a bill extending for another 


two years the one-cent liquid fuel 
tax. 
* * + 


R. I. Wage-Hour Bill 


A Rhode Island state wage-hour 
bill calling for wage standards 
higher than those now required by 
federal law has been introduced in 
the state legislature. The bill would 


require a minimum wage of 65 


cents an hour during the first year 
following its effective date. After 


the first year, the minimum wage 


rate would be 75 cents for a 40- 
hour week, and time and a half 


for overtime. 
+ o os 


Maine Bond Issue 


A state constitutional amend- 
ment to authorize issuance of $30,- 
000,000 in bonds to finance con- 
struction and _ reconstruction of 
state and state-aid roads and 
bridges has been proposed in the 
Maine legislature. An act to per- 
mit an additional 2-cent-a-gallon 
gasoline tax is expected to aid in 
amortizing the bonds over a 15- 
year period. 


* * * 


N. C. ‘Chain’ Tax Stays 

A state revenue bill amendment 
to repeal North Carolina’s license 
tax on chain stores has been killed 
by the state legislature’s joint 
finance committee. Abolition or 
reduction of the tax had been 
urged by representatives of chain 
stores at a recent committee hear- 
ing, while continuance of the levy 
was urged by independent store 
operators. 

* * = 


Vt. Kills Pedestrian Law 


A bill to require pedestrians to 
walk on the left side of the high- 
way has been killed by the Ver- 
mont House of Representatives. 
The bill was turned down on the 
grounds that on some roads it 
would be unsafe to compel pedes- 
trians to walk on the left. 

+ * + 


Property Tax Up 


Automobile dealers in Glaston- 
bury, Conn., have been informed 
by the Board of Finance that the 
1947 property tax rate has been set 
at 28 mills—a three-mill increase 
over last year. It represents one 
of the smallest increases in Con- 
necticut’s history. 

* + o 


Parts Thieves Beware! 


A bill putting teeth in the pen- 
alty for stealing motor car parts 
has heen introduced in the Texas 
legislature.-The bill, which amends 
the penal code, would subject: a 
motor car parts thief to a fine up 
to $1,000 or a prison term of one 
to five years. 

a * * 


Mass. Tunnel Board Urged 


Establishment of a Massachu- 
setts tunnel authority to take over 
the Sumner tunnel in Boston and 
to construct a second tube under 
Boston harbor was proposed by 
the State Legislative Commission 
on Postwar Highways. 

+ * * 


Dealer Offers Theft Bill 
A fine of $50 or 30 days in jail 


for the theft of inspection stickers 











speed limit from 10 to 15 miles an 
hour when passing streetcars, 
school buses, safety zones or traf- 
fic officers, is pending in the Penn- 
sylvania house. 

* + 


Bill Requiri 
6-Month Checks 
Advances in N. C. 


RALEIGH, N. C.—The North 
Carolina Senate passed on third 
reading the highway safety meas- 
ure and sent it to the House for 
final action. 

As amended in committee, the 
bill sets a state speed limit for 
automobiles and light trucks of 
55 miles an hour on the highways 
and 35 miles in residential areas 
of municipalities. The present speed 
limit on the highways is 50 miles 
an hour. 

The bill also: 

Requires the compulsory inspec- 
tion every six months of motor 
vehicles, trailers and semi-trailers, 
charging a fee of $1 for each in- 
spection for all except publicly 
owned vehicles and farm trailers 
of less than 2,500 pounds. 

Requires the examination of 
drivers and the reissuance of driv- 
ing permits every four years at a 
fee of $2 for each renewal. 

Sets up severe penalties for 
drunken, careless or reckless driv- 
ing. 

A $300,000 revolving fund is set 
up to provide 36 inspection sta- 
tions for the state. After inspec- 
tions begin, the department of mo- 
tor vehicles estimates the cost of 
inspections will be about $900,000 
a year, which will be paid from 
the fees collected for the service. 

+ 7 +. 


Brunswick Auto Tax Up 


BRUNSWICK, Ga.—Local auto- 
mobile owners are going to pay a 
larger tax on cars this year. Dur- 
ing the war, the city sold auto 
licenses for $1.50, the $1 for the city 
tax on the car and 50 cents for 
the license. Now licenses are sold 
for 50 cents, and owners must pay 
the regular city tax which will 
amount to an average of $10. 

* + * 


Wis. Speed Curb Argued 


The Wisconsin Traffic Courts 
Conference formally endorsed the 
Bice bill in the legislature for a 
60-mile speed limit by day and a 
50-mile limit at night. The Wis- 
consin Automotive Trades Assn. 
has assailed the measure. 

aa . * 


Ore. Kills Air Gas Hike 


The Oregon House subcommittee 
on aeronautics killed a bill which 
would have increased the tax on 
aviation gasoline from one to five 
cents. 

e * + 


Texas Truck Measure 


A bill to require that licenses of 
trucks be stamped with the amount 
of their legal load has been passed 
by the Texas House of Representa- 


tives and sent to the Senate. 
- * + 


Chain Store Tax Killed 


A proposed tax on chain stores 
was defeated by the New Mexico 
House of Representatives when it 
adopted an unfavorable committee 


report on the measure. 
* * * 


Ariz. Kills Sales Tax Hike 


Arizona’s House of Representa- 
tives killed a proposed increase of 
50 percent in the state sales tax 
by a vote of 31 to 24. The measure 
was designed to raise $5,000,000 to 
finance a proposed increase in 
school expenditures. 

> o * 


Meters for Providence 


Rhode Island’s Gov. John O. Pas- 
tore has signed a bill authorizing 
the city of Providence to return 
to the use of parking meters, which 
had been banned in 1939 by the 
State Supreme Court. 

* * 


* 


N. M. Wage Bill Dies 


A state wage-hour bill was killed 
by the New Mexico senate through 
the adoption of an unfavourable 


committee report. 
* * tt 


Cost of Living 


Must Rise 


With Wages, Wolman Says 


DETROIT. -—-Large manufactur- 
ing industries may be able to ab- 
sorb further increases in wages, 
but the general cost of living is 
bound to reflect any raises now or 
in the future, according to Dr. Leo 
Wolman, professor of economics at 
Columbia university. 

Dr. Wolman, a former associate 
of the late Sidney Hillman in the 
CIO Amalgamated Clothing Work- 
ers, was here last week to address 
the Detroit section of the Society 
of Automotive Engineers. 

In a press conference, Dr. Wol- 
man declared that small business 
“cannot hope to escape the con- 
sequences of the coming series of 
wage increases.” Citing the rub- 
ber wage settlement for an 11%- 
cent-an-hour pay boost, he said: 


“Probably the big tire com- 
panies are correct in assuming 
they won’t have to raise prices 
to offset the rise in labor costs. 
But when the increases spread 
over the nation, the small manu- 
facturer and the small retailer 
will have no way out of a wage- 
price squeeze. And you must re- 
member that small business is 
the biggest contributor to the 
cost of living.” 

Flatly predicting that Congress 
would revise the Wagner act, Dr. 
Wolman said he expected the revi- 
sions this year to aim at placing 
employers on an equal collective 
bargaining plane with labor. He 
voiced doubt that the bill to pro- 
hibit industry-wide bargaining 
would pass, but said that “Con- 
gress may yet acknowledge the 
great public demand for the aboli- 
tion of the closed shop.” 

“The basic issue in the labor sit- 
uation is whether this country is 
going to stop the trend toward cen- 
tralization and retrace our steps 
enough to insure continuance of 
the free enterprise system,” he 
said. “We can accomplish this lat- 
ter end by enacting laws to loosen 
the unions’ monopolistic hold on 
industry and labor. 

“Already, in the recent NLRB 


Different Now... 


rulings against labor, we see signs 
that the government is restoring 
the risks to striking. But Congress 
should make these risks a perma- 
nent thing by placing them into 
the law and also redefining the 
functions of the NLRB.” 

Dr. Wolman assailed the un- 
ions’ demands for social-security 
benefits and guaranteed working 
periods, pointing out that em- 
ployers would be able to pay for 
these funds only by taking the 
money from workers pay. 

“It is nonsense to believe that 
management can draw the money 
for such funds from some outside, 
mystical source,” he explained. 
“Experience has proven that for 
every guarantee, for every inequi- 
ties fund, for every pension, the 
workers are docked that much 
more. This applies particularly in 
slack periods, when employers can- 
not raise costs and prices.” 

Although declining to predict a 
date for the end of the current 
inflationary economy, Dr. Wolman 
said that a “recession is inevit- 
able.” He forecast, however, that 
the strongly-unionized industries 
would resist wage cuts more suc- 
cessfully than workers in unor- 
ganized industries or trades. 

“Only by ending the award of 
special privileges to labor or man- 
agement,” he added, “can we hope 
to avert widening government reg- 
ulation and secure the survival of 
a free, competitive economic sys- 
tem.” 


Another Factory Rising 


For Redinger Mfg. 

FAIRMOUNT, Ind. — Redinger 
Mfg. Co. is building its second 
manufacturing unit at Fairmount, 
Ind., for the manufacture of auto- 
mobile and airplane replacement 
parts. 

Harold Cosby, 


manager, stated 


that the organization plans to erect 
a third unit as soon as the second 
is finished. The main office has 
been moved from Logansport, Ind., 
to Fairmount. 





from motor vehicles is provided 
in a Pennsylvania bill introduced 
by Rep. Samuel B. Dennison, an 
automobile dealer in Jefferson. 
* 7 * 
Pa. ‘Passing Limit’ 
A measure which would lift the 


Sub-Level Parking 


A bill designed to pave the way 
for construction of proposed un- 
derground parking facilities in Ok- 
lahoma City has been introduced 
in the Oklahoma legislature. 





IN 1891 IN HOUSTON, TEX., H. C. Mosehart and P. D. Keller incorporated a busi- 
ness under the name of Moschart & Keller Co. to sell wagons, buggies and harness and 
to repair, trim and finish horse drawn vehicles. About 1900 they began a very limited 
activity in the sale and servicing of automobiles, handling the Haynes Apperson, 
Flanders, EMF and other makes now extinct. Waverly Electrics and White Steamers 
supplemented the gasoline powered lines. In 1907, for accounting purposes, the automo- 
bile end of the business was segregated from the wagon and harness trade in a separate 
corporation called the ‘‘Mosehart & Keller Automobile Co.,’’ and a contract was signed 
for the sale of Studebaker products. This connection has been continuous and is still in 
effect. The firm has been unusually successful, having suffered a loss only one year in 
that entire length of time—1932. 





MOSEHART & KELLER today has a total of 47 employes with a continuous service 
record of over 512 years. Fourteen have put in over 20 years each with the dealership. 
A $55,000 remodeling program has just been completed, including complete summer and 
winter air conditioning of the showroom, accessory and parts department and offices. 
A new air-conditioned customers’ lounge has also been provided and fluorescent illumina- 
tion has been installed in the showroom, accessory and parts department and service 
receiving department. 


Aitactts 


ne tein a 


. 


ae 


| 
| 





an- 


an 
rit- 
iat 
ies 
1c- 
or- 


in- 
pe 
g- 


yS- 








— Re ee eat. 





i 


IT on ee 





AUTOMOTIVE NEWS, MARCH 31, 1947 








Dealer Business Counsel 


It?s the Small Items in a Dealership That 
Sometimes Prove Costly 


By J. B. Van Tassel 

_— importance of the control of 

the smaller things in a dealer’s 
business, in order to make makxi- 
mum profits in good times as well 
as bad, can probably best be em- 
phasized when 
you consider the 
fact that such an 
expense item as 
stationery and 
other supplies in 
the service de- 
partments of 
some 22 dealers 
that I recently 
analyzed, showed 
that this expense 
item alone in- 
creased from 
$37.27 per thousand dollars of cus- 
tomer labor sales volume in the 
first five months of 1946 to $44.30 
in the second five months’ period 
in 1946. During the same period the 
total sales of customer labor re- 
mained about the same, or showed 
a slight increase of 0.26 percent in 
the same period. 

These smaller expenses run into 
a lot of money over a period of 
time. Take, for example, a dealer 
doing an annual customer labor 
sales volume of only $25,000; this 
expense for supplies and sta- 
tionery in the shop would cost 
a total of $1,100 or better. 

When volume and income in a 
department show an increase, then 
there is some justification for an 
increase in the amount of sup- 
plies required to handle increased 
volume. But when the amount of 
supplies increases and the volume 
remains the same, then it would 
indicate that the increase was due 
to lack of proper control of the 
purchasing and disbursement of 
these supplies. Supplies and _ sta- 
tionery expense consist of such 
items as repair orders, job tickets, 
accounting summaries, small tools 
and supplies in general, which are 


Back to Normal 
Railroads Resume Car-Hire 


Service June 1 

CHICAGO.—Rail-automobile ser- 
vice, a wartime casualty, will be 
resumed about June 1, Hugh W. 
Siddall, chairman of the Railroad 
Passenger Interterritorial Commit- 
tee, disclosed last week. 

Operated by a separate agency, 
the service, with the support of 
the nation’s leading railroads, will 
provide rental cars in at least 300 
cities at the outset, and the num- 
ber will be increased to 1,000 cities 
by the year-end, Siddall added. 

No figures were given as to the 
number of automobiles to be oper- 
ated, but Siddall explained that the 
cars will be available for both busi- 
ness and pleasure sidetrips. Drivers 
will be provided with gasoline, oil, 
maintenance and protective insur- 
ance. Charges will be uniform re- 
gardless of the number of pas- 
sengers. 





J. B. Van Tassel 





incidental to the work performed 
by mechanics. 
* * * 


But When They’re 
Added Up, Wow! 


HE reason for the lack of con- 

trol of these items is probably 
because they are considered of too 
small importance, as compared 
to some of the large items in the 
business. However, in the aggre- 
gate, the total of the smaller items 
in a dealer’s business are the ones 
that will count up to quite a total 
over the period of a year. 


One good way to control the 
expense of stationery and other 
supplies in the shop, is to first 
budget the expenses on a basis 
of your past experience. That is, 
what this expense has averaged 
to service volume in the shop 
over a period of a year. 

Next is to make it necessary fo: 
all supplies and tools to be requi 
sitioned from stock the same as 
parts and accessories are requisi- 
tioned, and where your supplies 
expense is high as compared with 
average, it might be well to require 
the service manager to approve 
these requisitions before the sup- 
plies are drawn from stock, at 
least until such a time as this ex- 
pense is brought in line with aver- 
age. Then, too, it would probably 
help to put a system of approved 
purchase orders into effect, where- 
by an approved purchase order 
would have to be issued before the 
department could buy supplies. 

os * * 


Small Discount Isn’t 


Worth the Trouble 


OMETIMES the reason for this 
“ expense being high is due to 
the quantity purchase of supplies 
and stationery in order to obtain 
a small volume discount. This 
kind of purchases very often re- 
sults in a costly obsolescence, be- 
cause the department buys beyond 
their regular requirements and 
changes are made before the stock 
is used. Buy according to your nor- 
mal requirements. 


Also the purchase of specially 


designed and printed forms, 
rather than uniform (stock) 
forms, will sometimes prove 


costly. It is far more economical 
to purchase uniform forms and, 
if necessary, in order to have 
them tie in with your require- 
ments, to change them accord- 
ingly, rather than to re-design a 
form and have it printed, which 
is costly. 

This expense is found to be in- 
variably high in most of the analy- 
sis of dealer statements that IT have 
recently made. 


Lake Regin Motor Co. 


A charter has been granted to 
Lake Regin Motor Co., Bartow, 
Fla., to sell autos with 100 shares 
at $100 par value. Directors are 
G. A. Boswell jr., William P. Tom- 
asello and Alice Kneece. 


via Air Mail 


A New Service for Our Readers 
In the United States, Mexico, Cuba, Ete. 


With the new 5-cent-per-ounce airmail rate, Automotive 
News is now able to fill oft-repeated requests for faster 
delivery. A new airmail delivery service should bring copies 
to readers one to three days earlier, depending on distance 
from Detroit. Subscribers are asked to pay only for the 


additional postage. 


3 Month Trial $5, Six Months $10, One Year $20 


(Extra, Over and Above the Regular Subscription Rates of 
$6 a Year or $10 for Two Years) 


Enjoy Your Copy of Automotive News Faster. Subscribe 
To the New Airmail Delivery Service 











AMA Warns Motorists 


Against WAA Fluid 

DETROIT. — Motorists were 
warned last week by the Auto- 
mobile Manufacturers Assn. not 
to use petroleum-base hydraulic 
and recoil fluid, now being sold 
by WAA, in the brake systems 
of their cars. 

Use of the fluid will cause 
serious deterioration to rubber 
parts and motorists should 
check to be sure that the pe- 
troleum-base fluid is not used 
in their vehicles, AMA said. En- 
gineers recommend the use of 
non-petroleum base fluids, it 
was added. 


Ramps to Load 


Auto Steamers 


BUFFALO.—A new system of 
ramps for loading and unloading 
automobiles has replaced elevators 
on the steamer George H. Ingalls 
of the J. T. McCarthy Steamship 
Co. Cars will be handled through 
port openings cut in the side of 
the freighter, it was disclosed here 

According to company officials, 
the ramp system cuts loading and 
unloading time 20 percent and re- 
duces the danger of damage to 
cars. Extensive preparations are 


underway for what is expected to 


15 


Lakes shipping season in history. 
The season will probably open 
around April 10. 


Less Than Half Tradeins 


On Olds Ohio Deliveries 
CLEVELAND. — Deliveries of 
new Oldsmobiles in the Cleveland 
zone are being made on the aver- 
age of less than 50 percent with 
trade-ins, according to C. N. Win- 
ston, assistant zone manager. 
Winston said that the Olds deal- 
er setup is complete in the area 
with no new openings planned. A 
backlog of at least 3,000 Oldsmo- 
bile orders are on hand in the ma- 
jor cities in this zone, he added. 





ibe the greatest automobile Great 





International Harvester 
announces *20,000,000 price reductions 


We believe there is nothing more important to 
this country than to lower the prices of the 
goods that people buy. 

The American people have insisted that the 
government withdraw from its attempts to 
control prices in peacetime. That places the 
responsibility where it belongs—in the hands 
of business and industry. Not all business can 
reduce prices now. Not all can reduce by the 
same amount. 

Our company has felt a duty to act as 
promp}ig@as.possible. In our case, the busi- 
ness ofitfbok now makes it possible to move 
toward thégoal of lower prices. The only way 
out of the vicious circle of higher and higher 
prices is to break through. 

We have taken this step not because of 
present competitive conditions nor because of 
a drop in demand from customers. We have 
taken it because of our belief that ANY PRICE 
IS TOO HIGH IF IT CAN BE REDUCED. 


These reductions, which will save the users 
of our products approximately $20,000,000 a 
year, will become effective before April 1, and 
will apply to a selected list of tractor, farm 
machine, motor truck, and industrial power 
products. Since we lose money on a few of our 
products, and barely break even on some 
others, these reductions will not apply to our 
entire line. Reductions will be made indi- 
vidually on products. Some will be cut more 
than others. Exact details will be announced 
as soon as possible. 

Our ability to maintain this lower level of 
prices will depend in part on what happens to 
the prices and flow of materials that we buy 
from others. Because we believe price reduc- 
tion is vital, we are willing to assume the risks 
that are involved. 


INTERNATIONAL 





Oo 
Bl prices had not gone up as 
much or as fast as many others 







Here are Average Price Increases since 1941 


"+ + 63.7% 
.. 41.2% 


All Manufactured Products . . 
(U. S$. Government Reports) 


Metals and Metal Products . . . 
0 (U. S. Government Reports) 


Hi Motor Trucks . 







Qo 
4 industrial Power Products 





Oo 
a4 Farm Machines 





These benefits to customers will depend, 
too, on uninterrupted production at reason- 
able wage levels. This is not a program that 
can be carried out if it is hampered by strikes 
or work stoppages. 

Our employes have had substantial in- 
creases in pay, and wage questions are cur- 
rently being discussed with many of the unions 
with which we deal. Stockholders have re- 
cently had an increase individend rate. Having 
considered the interests of these two groups, 
we are now making these price reductions for 
the benefit of the third group—our customers. 


Business, to our way of thinking, has a so- 
cial as well as an economic responsibility. This 
company has long followed the policy of op- 
erating in the interests of three groups—its 
customers, its employes and its stockholders. 
The duty of the management is to see that 
equal justice is done as between the three 
groups. 

This price reduction program is another 
demonstration of our policy in action. 


O 
Hid HARVESTER 
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It’s easy to see why each bird in this nest is des- 


tined to fly high, wide and handsome. \ 
Like a Nash dealer, he’s in the right-sized brood. 


He, individually, gets a lot of personal attention. 
He has lots more room to grow in—not too many 


brothers and sisters splitting the groceries. 


Yes—there’s a happy parallel here with the happy 

family in the automobile industry. And it explains 
why —even in the past uncertain months— Nash 
dealers have been feathering their nest, and grow- 


ing strong and hearty in their communities. 


The secret is—a right-sized family, with more room 
for each dealer to grow in, and a greater measure 


of what it takes to grow on. 


Youll beahead wit, . 


a 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 
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Dealer Doings 





Memphis K-F Outlet 
Headed by Langston 


The Memphis (Tenn.) K-F Corp., 
Memphis distributor for Kaiser and 
Frazer automobiles and Greham- 
Paige farm equipment, has started 
operations at 277 Union Ave. 

The newly organized firm is 
headed by C. C. Langston, presi- 
dent; M. L. Anderson, general man- 
ager, and J. L. Bowling, wholesale 
manager. 


25 Years Old 
Harrisburg Buick Celebrates 


Silver Anniversary 


The Harrisburg (Pa.) Buick Co., 
incorporated in March, 1922, is cele- 
brating its 25th anniversary this 
year, according to Ross S. Jennings, 
president. 

A new service entrance has been 
built at the main location at 237 S. 
Cameron St. while showroom, parts 
department and rest rooms were 
modernized. The latest equipment 
has been installed in the service 
department to insure better service. 
An underground exhaust system 


provides freedom from carbon 
monoxide gas in the shop. 
+ * + 


Reynolds Motors (Ford) 

A Ford franchise for the city of 
Syracuse, N. Y., to be known as 
Reynolds Motors, Inc., has been 
granted to S. J. Reynolds, formerly 
Universal CIT Credit Corp. vi¢e- 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 











These books should be in the library 
of every franchise dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


HENRY FORD— 
HIS LIFE, HIS 
WORK, HIS GEN- 
TUS. Just reprinted 
by Floyd Clymer, 
266 pages, well li- 
lustrated. One of Hh 
the most complete [/j | 
and enlightening | 
beoks ever printed [/' 
on the fabulous 
Ford and his em- 
pire. Deluxe edition, 
$4 postpaid. 


‘| MIs LITE | 
a) ae 


DAs | 
sll {| 





DETROIT IS MY 
OWN HOME TOWN 
— Malcolm Bingay. 
famous newspaper- 
man, satirist and 
wit, has written a 
book which every 
oldtimer in the 
“auto game’’ will 
get a kick out of 
reading. It is the 
story of Detroit, 
from the days ot 
the Pontchartrain 
bar. It is a side- 
light history of the 
fabulous motor car 
business and th: 
Fords, Dodges, Du 
rants and Chrysler: 
who made it. Al 
ready in its seventh printing and a top non. 
fiction seller nationally. $3.75 postpaid. 





INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinating histor) 
of the great track and its drivers. 852 
paces (84x11) 1000 illustrations. Deluxe 
edition, $5 postpaid. 





FLOYD CLYMER’S MOTOR - SCRAP 
BOOKS. So popular that three edition» 
have now been published. Order Edition 
No. 1, 2 or 3 in paper-cover $1.50 each 
Deluxe cloth-bound, $2.50. Steam - ca: 
edition, $2, or cloth-bound, $3 postpaid 





FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete. 
thrilling history of every land speed rec- 
ord from 1898 to the present. See Ford’s 
999, Oldfield’s Benz, Campbell’s Sun- 
beam, Don’s Silver Bullet, Eyston’s 

Cobb’s Napier and man) 

historical. Postpaid. 


Thunderbolt, 
others. Accurate, 
3; elothbound, $3. 





LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 











president in charge of the Syracuse 
division. The new business will be 
located at 524 E. Genesee St. 

* * * 


Sherard Buys Lot 


Sherard Motors (Chrysler-Piym- 
outh), Abbeville, S. C., is buying a 
lot on which to erect a new plant 
for its sales and service depart- 
ments. 

> * w 
Building Finished 

Clayton Ostby, former owner of 
the Ostby garage at Argyle, Wis., 
has completed the construction of 
a modern garage in Argyle, Wis., 
for the sale and servicing of Dodge 
and Plymouth cars and trucks. 

> * - 


Tyree-Jones in Va. 


Tyree-Jones Motor Corp., Ports- 
mouth, Va., with maximum capital 
of $100,000, has been formed 
to deal in automobiles and parts. 
Herman M. Jones is president. 

+ * * 


N. C. Dealer Chartered 


East Bend Motor Co., at East 
Bend, N. C., has been incorporated 
with capital stock of $100,000. Prin- 
cipals are Edgar B. Sears, Jeff M. 
Lineberry and Rosebud M. Garriott. 


« * * 


Moorer-Downey 


Moorer-Downey Motors, Inc., of 
Florence, S. C., has been granted 
a charter. Authorized capital stock 
is $10,000. H. H. Moorer is presi- 
dent. 


* * * 


Walters Pontiac 


Articles of incorporation have 
been filed for Walters Pontiac, Inc. 
415 State St., New Albany, Ind., 
with C. W. Walters as the resident 
agent. Incorporators are Walters 
Inice Walters and J. Robert Lee. 


* * * 


Thompson-McClurg © 


Articles of incorporation have 
been filed for Thompson-McClurg 
Inc., Union City, Ind., with Roy C. 
McClurg as resident agent. Incor- 
porators are Leon R. Thompson, 
McClurg and Jack A. Vickory. 


* * * 


Stokes Motor Sales 


Stokes Motor Sales, Inc., Charles- 
ton, S. C., has been organized with 
capital stock of $60,000. J. L. 
Stokes is president. 

* * - 


New Service Shop 


Lafayette Motors, Inc. (Chrys- 
ler), Detroit, Mich., recently opened 
a new service department, accord- 
ing to announcement by George 
Oeftger and L. Deliguori, owners. 

+ * * 


Essay on Bones 
Skeleton Found Under Floor 


Of N. J. Dealership 


Howard Motors (Dodge - Plym- 
outh), Westwood, N. J., has offered 
$50 for the best essay submitted on 
the historical background of a hu- 
man skeleton unearthed recently by 
workmen digging a hoist pit be- 
neath the floor of the dealership. 

It is opined locally that the re- 
nains may be those of a slave since 
the area is said to have been the 
site of early slave groups, accord- 
ing to Howard W. Cardoza, owner 
of the company. 

+ ~ * 


Garriott Motors 

Articles of incorporation have 
been filed for Garriott Motors, Inc., 
125 S. Armstrong St., Crothersville, 
Ind., with Raymond D. Garriott as 
resident agent. Incorporators are 
Raymond D. Garriott, Fred A. Gar- 
riott and Mary Lois Garriott. 

+ * * 


Alexander Chevrolet 


Articles of incorporation have 
been filed for Alexander Chevrolet, 
Inc., 97 E. Monroe St., Franklin, 
Ind., with Jarvis Alexander as resi- 
dent agent. Incorporators are Oral 
Alexander, Jarvis Alexander and 
Charles R. Scott. 


* * * 


Warner Motors, Inc. 


A state charter has been issued 
to Warner Motors, Inc., Harris- 
burg, Pa., with a capital stock of 
$150,000. The incorporators - are 


S., 
capital stock of $100,000 to conduct 
an automobile and garage busi- 
ness. Randolph Patterson is presi- 


Elvin M. Warner, Louis 8S. Snyder 
and A. Boyd Derr. 


* * * 


Cole Building OK’d 


CPA has approved plans an- 
nounced by the Cole Chevrolet Co., 
Yanceyville, N. C., for construc- 
tion of a building at a cost of 
$27,500. 


s > * 


Spiegelhalter Moves 


C. C. Spiegelhalter, formerly as- 
sociated with Wilcockson Motors, 
St. Louis, has been named vice- 
president of the Jenkin-Guerin, 
Inc., 1322 Merchant St., St. Louis., 
compounders and blenders of lubri- 
cants of industrial and automotive 
equipment. 

- * o 


Bisnett Incorporated 


Walter H. Bisnett, Inc., has been 
incorporated in Watertown, N. Y., 
with capital of $50,000, to deal in 
automobiles and trucks. Incorpo- 
rators are John P. Constable, Re- 
becca Bisnett and Joseph H. Hod- 
kinson. 

> * * 


Elgin Motors 


Elgin Motors, 123 Front St. W., 
Toronto, Canada, has been named 
a dealer for Ford and Monarch 
cars. E. D. Maguire is president, 
W. B. Havard, vice-president and 
general manager, and J. W. Crash- 
ley, secretary-treasurer. 

* ao + 


Ralph Knight Motors 


Ralph Knight Motors, Inc., St. 
Joseph, Mo., has been incorporated 
with $50,000 authorized capital 
3tock by Ralph Knight, John H. 
McEvers, John M. Phillips and 
John G. Foess. 

* * > 


Thomas Motor 


Thomas Motor Co., Inc., Hender- 
onville, N. C., has been granted 

charter. Principals are E. G. 
homas. J. C. Meadows and R. G. 
jnipes. 


* * . 


Bettleworth Motor 


Bettleworth Motor Co.,_ Ine., 
towling Green, Ky., has been char- 
ered. Authorized capital stock is 
3100,000. Principals are A. C. Bet- 
Yeworth jr.. Alma F. Walker and 
Carroll A. Broderick. 


* * * 


Lake Regin Motor Co. 


Lake Regin Motor Co., Bartow, 
Tla., has been formed to sell auto- 
nobiles with 100 shares of stock 
~t $100 par value. Directors are 


G. A. Boswell jr., William P. Tom- 
asello and Alice Kneece. 


+” on *~ 
Patterson Motor Co. 


Patterson Motor Co., Union, S 
has been incorporated with 


dent. 

* * * 
McLaurin-McArthur 
McLaurin- McArthur Chevrolet 
Co., Inc., Laurinburg, N. C., has 


been organized with capital stock 
of $100,000 to engage in a general 


automobile business. Principals are | 


VETERAN MILWAUKEE DEALER, L. 


D. Frint, 





are R. R. Wondries, district manager; 


A. T. Hodge, 


ANOTHER STUDEBAKER dealer joined the 30-ycar circle recently when William 
J. Silva of Modesta, Calif., received a special bronze plaque. Shown at the presentation 


regional manager; Silva, and 


Charles Morgenstern, vice-president and general manager of the dealership. 


M. McLaurin, C. S. McArthur and 
N. P. Liles. 


*” * * 


Reo Names Sanders 
Sanders Motor Co. (DeSoto 
Plymouth) recently became an au- 
thorized sales and service outlet 
for Reo trucks, Elgin Sanders. 
owner of the Denison (Tex.) firm, 


has announced. 
Jeeps to Rent 


Anaheim Dealer Circularizes 


His New Service 


“Jeeps for Rental” is the new 
service offered by William Glod- 
felty (Willys), Anaheim, Calif. 

Operating as the “Condra U- 
Drive-It Equipment Rental Depot,” 
Glodfelty has flooded Orange coun- 
ty with teaser letters addressed to 
contractors, farmers and equip- 
ment users, describing the uses of 
jeep, as a bulldozer, field plower 
and posthole digger. The rental ser- 
vice is offered on an hourly, weekly 
or monthly basis. 

+ * * 


Palmetto Auto Co. 


Palmetto Automobile Co., Spar- 
tanburg, S. C., has been incorpor- 
ated with capital stock of $100,000. 
Thomas B. Pierce is president. 

+ * * 


Midstate Truck Sales 


Midstate Truck Sales, Inc., Tam- 
pa, Fla, has been incorporated 
with capital stock of 100 shares, 
par value $100 each. Principals are 
Cc. J. Hyer, Marvin L. Holloway, 
W. H. Reynolds and Robert C. 
Rice. 


¥ * * 


Gingrich Chartered 


Gingrich Motor Co., Palmyra, 
Pa., has been granted a charter 
for a $10,000 corporation. Incor- 
porators are R. L. and L. C. Ging- 
rich and George E. Yiengst. 

* * * 


Buys Willys Firm 


A. J. Saviluoto has purchased 


| the Gaskins Motor Co. (Willys), 
| Nashville, Ga. 


* * * 


Dow Pontiac Buys Site 
The Larry Dow Pontiac Co., Ro- 





who has been in the automobile 


business in that city for 39 years, has recently opened his new Lincoln-Mercury dealer- 
ship on Automobile Row, Wisconsin Ave. and 35th St. The dealership has a spacious 
display room and modern parts department included in its 12,500 square feet of floor 
space. Frint was a former Nash dealer. 


anoke, Va., has purchased a build- 

ing site for $21,000. Construction 

of new building will begin in three 

months, according to present plans. 
* * * 


Webster Chevrolet Co. 


Webster Chevrolet Co., Webster 
City, Ia., has filed articles of incor- 
poration with capitalization of 
$30,000. Incorporators are W. W. 
Samuelson, Mrs. George Stout and 
Mrs. Samuelson. 

* * + 


Groustra Remodels 


Groustra Motor Sales, Decorah, 
Ia., has remodeled its building and 


parts department, according to 
William Groustra, owner. 
* a * 


Tom O’Brien Co. 


Articles of incorporation have 
been filed by Tom O’Brien Co., Inc., 
531 Virginia Ave., Indianapolis, 
formed to sell automobiles. The 
corporation has 1,000 shares of no 
par value capital stock. Incorpo- 
rators are Thomas O’Brien, Clara J. 
O’Brien and John O’Brien. 


* * * 


Evans Buys K-F Firm 
Vaugh R. Evans has purchased 
Sirftide Motors from the former 
owner, S. Tworogers. The firm rep- 
resents Kaizer-Frazer in Taft, Ore. 
* * * 


Tom’s Place (Willys) 

Thomas Martin and Elroy Grace 
have been named Willys sales and 
service dealers for Logansport and 
Cass counties, Indiana. The place 
of business will be known as 
“Tom’s Place,” at 334 Water St., 
Logansport. 

* + + 

Vurl Goldsmith has been named 
the new general service manager 
for Means-Buhl Co. (Buick) and 
G. S. Means Co. (Cadillac-Pontiac), 
Fulton and Main Sts., Fort Wayne, 
succeeding William Benninghoff, 
who retired from active service 
work and is vacationing in Florida. 
Goldsmith has been with the firm 
for 20 years. 

+ 2 . 

Pohe Motors, Duboise, Pa., has 
launched a_ rebuilding program 
amounting to $40,000 following a 
fire last October which inflicted 
heavy losses. 

Rolland A. Pohe announces com- 
pletion of negotiations for the pur- 
chase of additional property for a 
used car lot and the erection of 
a gasoline service station adjacent 
to the new building. 


a. * + 

Salsness Motor Co. (Chrysler- 
Plymouth), Sioux City, Ia. has 
reported a 32 percent increase in 
parts sales for December over No- 
vember. A similar increase is ex- 
pected to be recorded in January 
results. 

* * * 

Lazarou’s Service Station (Chrys- 
ler-Plymouth), Mexico, Me., has 
purchased the materials with which 
to construct a new showroom. 

+. * * 

An application by Taylor-O’Brien 
Corp. for permission to use prop- 
erty in the rear of its dealership, 
2833 Bailey Ave., Buffalo, for a 
parking lot, has been approved by 
the city planning commission. 
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Van Winkle Completes 


$60,000 Modernizing 
Van Winkle Motor Co. (Pontiac), 






















supplies. 


Oak Lawn, Tex., has just rounded i aoe of Laredo. 
out a postwar investment in plant . % 
and equipment totaling $60,000. Thompson Motors H u 
After adding a $20,000 body shop E. B. Thompson Motors, Inc., | aag motor 
a year ago, the Van Winkle firm, Webster Groves, Mo., has been in-| The Haag Motor Co., Canton, 
; corporated by E. B. Thompson, O.|Mo., has been incorporated with 


of which A. P. Van Winkle is gen- 
eral manager, has completely re- 
modeled, rearranged and re-deco- 
rated its plant, adding air-condi- 
tioning in offices and showrooms 
and also extensive new equipment 
in all departments. 
* * * 


Ralph Motor Co. Buys Out 


Gilman-Nash in Ariz. 

Gilman -Nash Co., Globe-Miami, 
Ariz., has been purchased by Ralph 
Motor Co., owned by J. D. Ralph, 
Bisbee, Ariz. 

Reuben Lahnert will serve as 
assistant manager and Bill Smith 
as shop foreman. Both were with 
the Gilman firm. Clyde Gilman, 
who opened the Nash dealership 
last year, did not announce his fu- 
ture plans. 


of the 


Shaffer & Meyers Dissolves 
In Bloomington, Ind. 


Voluntary dissolution of Shaffer 
& Myers Motor Sales partnership 
at Bloomington, Ind., has been an- 
nounced. 


Robert Bridgewater will operate 
the firm’s general garage and 
Chrysler-Plymouth dealership at 
115 E. Sixth St. and Joseph W. 
Shaffer will become the sole oper- 
ator of the company’s business at 
304 S. Walnut St. E. Ralph Myers 
is retiring from the business. 

* * * 


Site Bought by Quick 


At Watertown, N. Y. 


Quick Motors, Inc., Watertown, 
N. Y., has purchased the building 
and land at 339 State St. which it 
has occupied for several years. 
Leon W. Quick sr. is president and 
Leon W. Quick jr. secretary and 
treasurer of the firm. 

The building was erected by the 
late Lincoln G. DeCant, a pioneer 
automobile dealer in northern New 
York. 


* * * 


Nash Dealer at Hartford 


Gets Company Plaque 


Eastwood Motors, Inc. (Nash), 
East Hartford, Conn., was awarded 
the Ten-Point Select Dealer Plaque 
at a dinner meeting held in Hart- 
ford. Walter Meals, company pres- 
ident, received the plaque from F. 
H. Marr, Nash zone executive. 

Fifteen company employes were 
present, receiving a Ten Point La- 
pel Button. Other company repre- 
sentatives present were Marry 
Frampton, Nash district manager, 
and Joseph Horter. 


Revolving Flags Highlight 


Opening of Suess Motors 


George Suess Motors, Inc. (Chry- 
sler-Plymouth) held formal opening 
recently at 2036 S. Park Ave., Buf- 
falo. 

Revolving flags, bearing the 
names Plymouth and Dodge, were 
mounted atop the dealership as an 
attention-getter. 

* * * 


Eggeben Named by Tucker 


In Sheboygan, Wis. 

Jacob Eggeben has been ap- 
pointed a dealer for Tucker Corp. 
car in Sheboygan and Sheboygan 
Falls, Wis. The firm is to be known 
as the Eggeben Tucker Torpedo 
Sales, Inc. 

~ . +” 


Hudson Firm in Shreveport 


Plans $132,000 Structure 


The M. I. Davis Co. (Hudson), 
Shreveport, La., has been granted 
permission to build a _ fireproof 
showroom and service building at 
521 N. Market St. to cost approxi- 
mately $132,000. 


* * * 


Osage Sales 


Osage Sales Co., St. Louis, Mo., 
has been incorporated with $100,000 
authorized capital stock by Maurice 


Dealer Doings 


C. Paulette, Lillian D. Paulette and | nas been incor ; 

: porated with $50,000 
Jayne M. Paulette, to deal in auto- | authorized capital stock to do busi- 
mobiles and trucks, equipment and | ness by A. E. Guajardo, Josephine 


H. Hoppe, H. A. Cooper, all of St. 
Louis, Mo. 


Strapps Is Manager 


A. V. Strapps has been named 
manager of the truck department | 


(Dodge - Chrysler), 
Ark. He has been in the business | Ia., has resigned to become general 


for 25 years. 


Ilgen Plans to Build 


L. C. Ilgen (Chrysler-Plymouth), 
Versailles, 
construction on a new building. 


Reo Names Senters 


Senters Motor Co., 2028 Wabash | = a 


Ave., Terre Haute, Ind., has been | 
named distributor for Reo Trucks!service manager of Hamilton &!Slate served 11 years with General 
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in Vigo county, according to Nor- | 
man Senters, president. 
* * + 

Guajardo Motor 


Guajardo Motor Co., Laredo, Tex., 





L. Guajardo and J. P. Guajardo, all 


$24,000 authorized capital stock by 
Louis D. Herman and Martin Haag 
to operate a general automobile 
| dealership. 


* * * 


* * * 





Degenaar Moves 


Sadler-Ross Motor Co. E. H. J. Degenaar, sales manager ROBERT D. MAXWELL’S 25th anniversary as a Buick dealer in San Diego, Calif., 
Litt! Rock. |of Schukei Motor Co Waterloo was climaxed with the formal opening of the dealership’s new $100,000 sales and general 
e OCK, | 2 Oo ” ’ | office building, Columbia and Ash Sts. The old headquarters will be used for a parts 


|manager of the A. & O. Chevrolet 
Co., Cherokee, Ia. 


* * * 


|Wennerberg Buys Ford Firm 

W. C. Wennerberg, Menomonie, 
Wis., has purchased the Pence-Ol- 
|son Ford dealership at Elmwood, 
| Wis., from Homer Pence and How- 
j}ard Olson. 


when Maxwell started. 


Ellis, Inc. (Reo distributor), Dallas, 
Tex. He has been in the automobile 
truck business for 30 years and 
was Dallas service manager for 
Brown Express. 

* * * 


Wesley O. Slate jr. has joined 


John Smith Co. (Chevrolet), At- 
lanta, Ga., as assistant manager. 


- * + 


World War II. , 
* 


+ ot 





O., will shortly begin 
* * * 
room to its dealership. 


+ * * 
Gebhardt & Ball 

Manchester, Ia., 

mobile to its line. 





C. H. Brooks has been appointed 





Manufacturing Plant 





AT * TOLEDO WITHIN THE HUB OF THE NATION’S GREAT INDUSTRIAL AREA 


*® Location well-suited to many types of manufacturing needs. 


® Adaptable to small tool parts production. 


® Two sidings connecting with New York Central Railroad, run the 
length of the building. 


Now an opportunity for manufacturers of screw machine 
products, small tool, automotive parts,and similar allied 
industry to purchase or lease this excellent manufactur- 
ing plant at Toledo, Ohio. Known as Building No. 33, 
formerly leased to Willys-Overland Motors, Inc., it is 
within the factory area of that corporation. 

Ideally located within the hub of the nation’s great 
industrial area, Building No. 33 offers you ready access 
to both your potential markets and supply sources. 






















BUILDING: Three stories and basement, total floor area of 
some 350,000 sq. ft. of reinforced concrete and brick 
construction recently modernized. Four freight elevators 
—incandescent and fluorescent lighting. 


FOR A MORE COMPLETE DESCRIPTION WRITE FOR 
ILLUSTRATED BROCHURE AP-82. 


1093-T 
GOVERNMENT 
OWNED 


SURPLUS PLANTS 





ne | a P " a ar'; 


OFFICE OF REAL PROPERTY DISPOSAL 
EAST 13TH AND EUCLID AVENUE - LA 


ER esi 





and service center. T. D. Trumbo is president, J. E. Sugler, general manager, and V. C. 
Gamble, secretary-treasurer. The dealership employs 55, compared with six employes 


Motors Corp. and is a veteran of 


Hale-Van Zee Motors 
801-803 High Ave., Oskaloosa, Ia., 
has added two offices and a parts 


(Chevrolet), 
has added Olds- 
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Chevrolet Offers 
Dealers Movies 


Ou Trade Topics 


DETROIT.—Chevrolet dealers 
throughout the nation are current- 
ly training personnel in modern 
sales and service management 
through a new program of visual 
education aids and slidefilms, T. 
H. Keating, general sales mana- 
ger of the division, said last week. 


“During the past few weeks 
Chevrolet has introduced a new 
program to assist dealers to pre- 
pare for competitive markets,” sai‘ 
Keating, “and to serve as a me- 
dium for active discussion of deal- 
er problems and customer rela- 
tions. The response has been most 
gratifying, and already more than 
5,600 dealers are enrolled in the 
program.” 


Keating said the films—discus- 
sional and sound, in both black and 
white and color—incorporate Chev- 
rolet’s experience in the field, and 
also utilize the dramatic tech- 
niques employed by the Army and 
Navy in the wartime training pro- 
gram. Chevrolet began using vis- 
ual education aids to assist deal- 
ers in 1925, Keating added, but 
shelved the program during the 
war years. 


Films will be released covering 
such subjects as selling accessories 
in today’s markets, modern whole- 
saling methods, truck sales, cus- 
tomer relations, special equipment 
information and other subjects rec- 
ommended by dealer planning com- 
mittees and sales managers fo- 
rums. 


Production schedules will be 
kept flexible and geared to the 
ever-changing requirements of the 
Chevrolet retail selling organiza- 
tion, Keating said, so as to bring 
the dealers the latest ideas in mod- 
ern merchandising and manage- 
ment. In addition to the films, the 
program provides for manuals, 
posters, review booklets and pic- 
ture blow-ups necessary to make 
mechanical and technical subjects 
clear and of practical value. 





Hudson Appoints 
Hornbeck in N. Y. 


NEW YORK Hudson Sales 
Corp. announces the appointment 
of Harold D. Hornbeck as zone 
manager here. 

Hornbeck, who 
for the past year 
has been a spe- 
cial representa- 
tive for Hudson, 
entered the auto- 
mobile business in 
1922 as a retail 
salesman, and 
since that time 
’ has occupied ex- 
H. D. Hornbeck ecutive sales posi- 

tions with two 
major automobile firms. He re- 
places Don Gartland, resigned. 


Wis. Road Report 
1946 Traffic Slightly Below 


Record °41 Volume 


MADISON, Wis.—A volume of 
statistics gathered and compiled by 
the statewide highway planning 
survey offers the motor vehicle 
driver some interesting facts about 
himself. 

In a report made public last week 
it is shown that 1946 traffic on 
Wisconsin roads virtually recovered 
the prewar level. Total traffic last 
year was only 1.6 percent below 
the record 1941 volume. 

The heaviest traffic, by far, was 
recorded during the vacation 
months of July and August. Twelve 
and one-half percent of annual 
traffic totals on Wisconsin roads 
were shown for August last year, 
as compared with 49 percent for 
February, the low month. In the 
whole state it was estimated that 
traffic volume last year was up 44 
percent over 1945. 


Reyam Plastic Finish 

The introduction of a new cloth- 
applied plastic finish for automo- 
biles and trucks has been an- 
nounced by F. D. Mayer, presi- 
dent of the Reyam Plastic Prod- 
ucts Co., Chicago. Requiring no 
rubbing or brushing, an automobile 
can be finished in about 30 min- 
utes, it is said. 
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family car will be under $2,000— 


Hobbs Corp., automotive acces- 
sories manufacturer, has been 
named chairman of the airport 
zoning commission of the Spring- 
field (IIL) airport authority. 

of * 7 


Goodyear foreign operations. Bas- 
tion joined Goodyear in 1938 on 
the company’s production training 


squadron. 
s * * 


Ethyl Names Seybold 


21 


Harfst, general manager. Rogan, 
who has been affiliated with the 
Auto Club since 1920, succeeds E. 
S. Matheson, recently named as- 
sistant general manager. 












































ers Sommerlad to Head Sales | : ———_ 
ent- , . has no choice, but to complete the Named Timken Axle J 
jern In Thompson Service transaction on terms restricted by] 4. 4. oe has been appointed ae E. ae es ae Standards Set 
t Philip Sommerlad, formerly sec-|the government,” he said. istant t f -De- pointed supervisor of employmen i 
nen 4 treasurer of Motor “The eliminati f this discri assistant secretary o Timken-De-| and training of Ethyl Corp., New F r B 
= Parte. & S > oe 2 cksonville, | ination 7 ugled with the 1 ~omh treit Axle Co. and KR. A. Ober-| York. He will assist Marion E. oO earings 
a Parts upply » Ja 4 couple i € low-cost, | meier has been appointed assistant | Pettegrew, manager of employe NEW YORK.—A standardized 
ina- Fla., has been ap- | efficient installment financing |treasurer. it is 4bv A. L , 
pointed general | which only years of experience can oe ee relations. numbering system for ball and 
eek. salen manager of |give, will bring about the normal Hawkins, secretary and treasurer. * * roller bearing dimensions was pre- 
eks : ie: ; 4 *_ * *& Gamble Names Hanson sented recently to the American 
the service divi- | production which America must ” Standards A b A 
= sion of Thomp- | have.” Bedworth Promotion Gamble-Skogmo, Inc., Minneap- ao _ . — ¥ Re Aso e 
eae son Products, * * * A. J. Bedworth has been pro-|0lis, has announced the appoint- on aring Manufacturers sn. 
me- Inc., Cleveland, Hall Elected President moted to the position of assistant|™ment of Harold Hanson as buyer The new code, presented by H. 
1 it is announced John N. Hall was elected presi-| general planning superintendent in and merchandiser of tires and|0O- Smith, executive secretary of 
of by Edwin T. Sy-/ gent of Hall’s Motor T ¥ Co.|the Kaiser-Frazer Corp., it was tubes. Hanson joined the Gamble |the association, calls for a com- 
a vertsen, service | tyarrisbure P > pe aaa z]announced last week. organization in 1933. mon means of identifying types, 
ae division general a, cm Web. Yo. Maite the a ae sizes, tolerances, modification of 
h 8 stockholders on Feb. 19. Hall's M ee : 
he manager. ; ° ee ’ * internal design and lubrfcation of 
the a Sommerlad was4 ‘0 Transit operates a large truck- Laibe Is Promoted Walls Moved by IHC standard ball and roller bearings 
ee eastern sales —— over the eastern sea-| Mare W. Laibe, for 22 years| Robert G. Walls has been ap-|to meet all the requirements of 
deg manager of the Thompson service . : * 2 member of Goodyear Tire & Rub-| pointed assistant branch manager | users. This new identification sys- 
and division in 1937 when he left the M . ber Co. purchasing department,|of International Harvester Co. at |tem, he pointed out, utilizes a com- 
avs company to enter the auto parts oreau Joins Fruehauf has been named assistant purchas- |New Orleans, according to Wayne | bination of figures and letters al- 
and distributing business in Florida.| I. C. Moreau has been appointed|ing agent for the company. Greene, branch manager. Walls |ternately and is flexible enough to 
che He fills a position left vacant when | assistant manager of the _tank- ae ee was formerly retail sales manager oo = of — changes in de- 
ind rtsen was made general man- | trailer division of Fruehauf Trailer : ° of the Atlanta branch. sign, tolerances, lubricants and 
“— oh last year. 7 Co. Moreau has been chief engi- Bastion Named in Export * * ¢ separator materials and is semi- 
vis- * * * neer of the hoist and body divi- Appointment of John M. Bastion R P ted descriptive rather than a dead 
al- Ford Lab Relations Post sion, Gar Wood Industries. as Goodyear Tire & Rubber Ex- ogan Fromo code. 
= or sek Dell . - -- seed Co.’s sales representative, with Appointment of Harry N. Rogan 
the Goes to McKee in as ° eadquarters in San Francisco, is|as travel department manager of| .. ss 
lati di- Hobbs on Airport Group | announced by A. G. Cameron, vice-|the Automobile Club of Michigan | an spew forme, foe tne een go. Munn, is 
John McKee, labor relations John Hobbs, president of J. W. i pen forum for the expression of deal 
ing rector and production department » P ent of J. . president and general manager of|has been announced by Richard | ers’ opinions. 
‘ies employment supervisor for the 
le- Ford assembly plant in Dallas, 
us- Tex., has been promoted to indus- ° / 
ent trial relations chief, it is an- , 
ec- nounced jointly by Mel B. Lind- |}. 
m- quist, director of industrial rela- 
fo- tions of Ford, and C. F. Jessee, ————S—=— 
Dallas plant manager. e 
be McKee started with the Ford Ce i] G d d Q R 
he plant in Dallas in 1935 as a worker ri uaras an ear umpers 
she on the chassis line and held vari- 
1 duction, em- . = —- 
~ me oe a aie eee > se Practically every Dodge Truck that 
rd - partments, including that of the on ry ye will be equipped 
e- safety program chief. For three Ww a Gri uard of some sort 
he years during the war he recruited sooner or later. 
Is, workers for the Willow Run plant. 
ic- * * * e . 
; MacEwan to End Tieup Our “Protector” Grill Guard is de- PROTECTOR 
With FabriSteel Products signed and built in one piece of Ppl ia 
? N. E. MacEwan sr., manufactur- solid steel to fit any size Dodge 
i er’s agent, announces that he will Truck, from '%-ton to 3-ton models. GRIL L GUARDS 
terminate his sales manager’s 
agreement May 22 with FabriSteel © S$ 3 r 0 0 
Products. - 
les FabriSteel has licensed Kean Mfg. You, as a Dodge Truck Dealer, can 
nt Co., Dearborn; Stanley Works, New sell this product so easily when yeu 
ne Britton, Conn., and Mt. Clemens sell trucks. You will be doing your 
Metal Products, Mt. Clemens, customers a real service and at the 
ich. facture its “Fast- same time can make an attractive 
» — Fi gg ggg oe supply profit! Protector Grill Guard 
e- sources, MacEwan says. MacEwan 
a- introduced the clinch nuts in the Protector Grill Guards are easy to install as they BOLT ON to the channel type bumper, and to the Truck frame. 
n, auto industry in 1938. 
o- * * * : 
Your net cost, f. 0. b. Waco, is: 
in Spoonamore Succeeds Ryan , » Ws: 
l i 
‘i At Goodyear Cuba Plant | 
1e Appointment of Russell A. Spoon- 
x- amore as vice-president in charge { 
i- of production at the Goodyear Tire 
ro I i i | 
B- a ee a Ne aS aa 


Hinshaw, vice-president and pro- 
duction manager of Goodyear for- 
eign operations. Spoonamoore has 
been with Goodyear since 1930. 
Spoonamore succeeds Marvin A. 
Ryan, who will move to Goodyear’s 
larger factory in Sao Paulo, Bra- 
vf zil, as plant manager. Larry Cof- 


The new “General Purpose” Rear 
Bumper, built to fit the Dodge Ex- 
press Truck. 


“GENERAL PURPOSE 






y fin, present plant oe = Bra- 
g F zil, will return to the year- _ 
e Akron organization on a new as- REAR BIIMPER « 
it signment. 
ss Your net cost, f. 0. b. Waco, is:— 
k 
F $ ; a a 5 0 t $14 
CCC Reports : 
: . . ty ' 
, Alltime High o i 
8 ' 
1 I n Branches “General Purpose” Rear Bumper 
: With the recent opening of a 
, branch office in Sumter, 8S. C,, The “General Purpose” Rear Bumpers are designed to serve as a PROTECTOR FOR FENDERS, as a 
; Commercial Credit Corp. now has TRAILER-HITCH for towing, and as a convenient STEP’ for loading and unloading. 


299 such offices in the U. S. and 
19 in Canada, for a total of 318. 

This number marks an all-time 
high for Commercial Credit and 
is an increase of 230 over the war- 
time low of 88 reached in 1943. 

A. E. Duncan, CCC board chair- 
man, said that in spite of CCC ef- 
forts to make loans and services 
an easy matter, proceedings are 
“still hampered by the discrim- 
inating restrictions on credit and 
installment financing under the 
wartime Regulation W.” 

“The buyer of the low-priced car 
—the customer whose balance on 
the installment purchase of any 
average low or moderate-priced 


Easy to install and adds to the appearance. 


Your orders will be filled promptly. Remember—this business will mean profit to you and a service to your 


customers they will appreciate. , 
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By Bob Finlay 
Managing Editor 
HEN someone mislays a couple 
of million tons of steel, it’s no 
trifling matter. 

But when someone drops that 

No. 9 steel on the toes of 
‘Bert the auto industry, 

"a. ann Bill Sherman yells. 

On William F. Sher- 
man is the genial, stocky engineer 
with a knack for writing who 
heads the engineering and techni- 
cal department of the Automobile 
Manufacturers Assn. 

The case of the missing steel 
began a month or so ago when a 
newspaper report 
said that the auto 
industry was get- 
ting more steel 
than it had pre- 
war. That was 
shocking enough, 
because the auto 
industry has been 
making far few- 
er cars than it 
made before the 
war. So how 
could it be using 





W. F. Sherman 
more steel to do it? 

But the AMA boys really winced 
when Col. J. Monroe Johnson, di- 
rector of the Office of Defense 
Transportation, told a House com- 


mittee investigating the freight- 
car shortage that the motor indus- 
try was getting a larger share of 
steel than past consumption war- 
ranted. 

Someone waved a billet of steel 
under Sherman’s nose, and the 
hunt was on. He finally tracked 
down the missing steel in the ar- 
chives of the American Iron & 
Steel. Institute in New York. 

It was found that in compiling 
the annual yearbook for 1941, 
someone had left out a whole 
row of figures on automobile 
steel consumption which added 
up to 2,587,000 tons. 

The yearbook for 1940 had the 
right figures, but since 1941 was 
the last prewar year, the 1941 year- 
book has been used for reference. 

+ * * 

HE institute has admitted its 

error, but as a result of this 
mistake, which AMA believes was 
an honest one, the vehicle makers 
have been getting 2.7 percent less 
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e Case of the Missing Steel 


AMA’s Technical Department Hunts Down Missing Figures; 
Aids in Exposing Needless Material Bottlenecks 


steel than they should have on a 
historical basis—the basis steel 
companies said they were using. 

AMA and the steel institute now 
agree that in 1940 the auto indus- 
try consumed 15.9 percent of the 
total steel produced and in 1946 
it consumed 13.2 percent. While 
the difference looks small, it adds 
up to 1,320,000 tons of steel. 

As for sheet and strip steel, mo- 


tor makers got 37% percent in 1940 
of 10% percent. 

And since, with the exception 
thing like a half of one percent 
less than prewar, the auto indus- 
than it was entitled to, don’t be 
surprised if the purchasing 
giving the cold eye to excuses 
of steel salesmen that it isn’t 
Being a steel detective is only 
part of Sherman’s work. In addi- 

Work in relation with all tech- 

nical societies. 

2 as the new recommendations on 
standard bumper heights, amputee 
static caused by auto ignition sys- 
tems. 

cluding safety and work with 
the American Assn. of Motor Ve- 
A Preparation of a questionnaire 

on auto specifications to corre- 
dustry information. 

5 An engineering information cen- 
6 Liaison with the military. 
7 bile show. 
oe * + 

tant jobs is a fact-finding serv- 
ing on short materials—a job which 
the statistical department, and 
William Norton, of the Washington 

The object of this team is to 
anticipate materials bottlenecks 
break them or find some way 
around them. 


and 26.9 percent in 1946, a loss 
of the railroads, which got some- 
try was the only one to get less 
agents of the auto companies are 
possible to get more steel. 

tion, his job involves: 

Broad engineering aspects, stich 
aids, and elimination of radio 

Public interest programs, in- 
hicle Administrators. 
late trade paper requests with in- 

ter. 

Surveys on a national automo- 
C= of Sherman’s most impor- 
he shares with Oliver Baker, of 
AMA office. 
before they happen and either 

AMA is in a position to perform 








CORPORATION 
200 MADISON AVENUE, NEW YORK 16, N.Y, 








this function because the individ- 
ual auto companies are reluctant 
to reveal their needs to anyone 
else. AMA then compiles the total 
industry needs of hundreds of 
items from osnaburg to chrome. 
Dangers Were Exposed 
By knowing the total needs, in- 
vestigating sources and adding up 
government regulations, AMA is 
in a position to foresee trouble 
before it develops. Textiles threat- 





ened to be a bottleneck right after | 


reconversion because of detailed 
price ceilings which made it more 
profitable for textile mills to work 
on more expensive materials. When 
the price ceilings were adjusted, 
this situation was eased. The case 
of paint is similar. Paint looked 


bad until AMA exposed the dan- | 
ger in terms of lost employment, | 


and then the government author- 
ized more facilities. 

Lead was a complicated threat 
for a while right after the OPA 
price holiday in July, 1946, when 
Congress allowed OPA powers to 
expire and then reinstated some 
of them a month later. 


During the holiday, one govern- lhe is far from his original love, 


ment agency, the Metals Reserve 
Corp., sold lead at a cent over the 
former ceiling, which OPA tried 
to clamp on again when its powers 
were restored. As a result, 
firms were in the position of hav- 
ing bought lead from one govern- 
ment agency at more than the ceil- 
ing at which OPA would allow 
them to utilize it. 

They got mad and decided to sit 
on the lead. Meantime, a subsidy 
program together with a shortage 
of lead miners made it profitable 
for lead operators to work low- 
yield veins in the domestic field, 
while a secret international agree- 
ment limited lead purchases 
abroad. 

When OPA exposed these facts, 
the lead situation was relieved. 
* s a 

OPPER is the present danger 

metal. There is a chance that 
it may be short until 1949 and may 


become the limiting factor in auto | 


production. 

The trouble here is an excise 
tax of four cents a pound, which 
was imposed during the depression 
to give the domestic copper indus- 
try a break in those hard times. 

But at present, with the do- 
mestic mines far from able to 
meet the demand, the copper 
duty may hurt the whole coun- 
try for the benefit of a few pro- 
ducers. 


The tax was not a factor while | 


the government was importing the 
metal duty free and selling from 
its stockpile. But on April 1, the 
government stops selling from its 
stockpile, and then the excise tax 
will begin to pinch unless it is 
suspended for a considerable pe- 
riod. 

Holding a Bag 

Baker explained that because of 
the four-cent differential on for- 
eign copper, fabricators are reluc- 
tant to make long-term commit- 
ments, and foreign sources refuse 
to deal unless the contract is long 
term. 

_ As a result, other countries are 
lining up the copper while this 
country holds a bag containing 
an outdated excise tax. 


On this materials team, Sher- | 


man has been working largely 
from the engineering end, Baker 
with the auto purchasing men and 
Norton, as secretary of the Fact 
Finding Committee on Govern- 
ment Controls, on the reporting 
end. 
* + + 

MA does not have an intensive 

technical program, because 
SAE serves as the technical arm 
of the industry. However, in broad 
programs, AMA plays a coopera- 
tive role. 

For instance, in developing driv- 
ing aids for disabled veterans, the 
report on basic designs was made 
by SAE at the request of AMA, 
with AMA providing the research 
on systems which had been used 
in the past. Then AMA worked 
with the state vehicle administra- 
tors on the problem of driver's 
licenses for amputees using the 
devices. 

AMA has also set up a com- 
mittee to cooperate with the 


lead | 





‘Big Truck Bill’ Signed 


Into Law in Oregon 

SALEM, Ore.—Gov. Earl Snell 
has signed into law the so-called 
“big truck bill” which continues 
the weight and length of trucks 
operated during the war emer- 
gency. It was approved by a 
substantial vote in both houses. 

During the war these trucks 
were operated under special per- 
mits issued by the Oregon state 
highway commission. 





military on projects considered 
possible and reasonable. 


These are largely concerned with | 


preparedness for war production. 
After World War I, the military 
made plans for utilizing industry 
but did not seek the industry’s ad- 
vice, with the result that war-pro-, 
duction planning was in a mess 
in the critical days before World 


| War II. 


Now the military is consulting 
industry on just what is possible 
and what is not. In addition, AMA 


| has a committee on vehicle main- 


tenance and parts control. Auto- 


| motive men were observers at the 





| Co., 
| Leonard Freeman, who were asso- 


recent winterization tests in 


Alaska. 
+ + + 
Sean has a good back- 
ground for his work, although 


He took a Bachelor of 
Engineering degree 


the air. 
Aeronautical 


| at the University of Detroit in 1934, 


and his interest there remains of 
an amateur nature. He flies on 
week-ends. 


Then he worked on the De- 
troit Free Press copy desk and 
reporting staff, which he left as 
soon as he could get an engi- 
neering job with Chevrolet. He 
remained with Chevrolet for a 
year and a half, joined Iron Age 
and finally AMA, which was 
then operating as the Automo- 
tive Council for War Production, 
in July, 1942. 


Baker was graduated from Bates 

College, took postgraduate work in 
economics at Yale and was on the 
statistical staff of the Detroit 
Board of Commerce from 1928 to 
1936. Then he was director of re- 
search for the Detroit Free Press 
until he joined AMA in 1940. 
7 If you are in need of any steer- 
ing service on engineering in the 
auto industry, ask Sherman. Ev- 
erybody else does. 





Auto Executives, 
Former Aides 


Mourn Durant 


NEW YORK.—Many prominent 
figures in the automotive industry 
were in attendance at the funeral 
service here March 20 for William 
C. Durant, organizer of General 
Motors and a fabulous speculator 
in the stock market. Other execu- 
tives sent flowers or telegrams of 
tribute. 

Among those in attendance were 


| K. T. Keller, president of Chrysler 
|Corp.; Frederick A. Aldrich, for- 


mer secretary-treasurer of Mr. 
Durant’s first industrial venture, 
the Durant-Dort Carriage Co.; H. 
J. Hayes, formerly of Hayes Body 
and George E. Daniels and 


ciated with Mr. Durant at GM. 

A committee representing the 
Automobile Old Timers, of which 
Mr. Durant was a charter member, 


also was present. The group in-| 








cluded George Conrad Diehl, Ar- | 


thur Lee Newton, David C. Fen- 
ner, Ralph Bates Dort and Fred- 


|erick H. Elliott. 


Telegrams and flowers were re- 
ceived from Alfred P. Sloan jr., 
and C. E. Wilson, chairman and 
president, respectively, of GM; 
Charles T. Fisher, former execu- 
tive of the Fisher Body division, 
and Capt. Eddie Rickenbacker. 

Burial was in the family mauso- 
leum at Woodlawn cemetery, 
Bronx, N. Y. 


Gaybex Compound 

G-PEN TR, tire releasing com- 
pound, is Gaybex Corp.’s newest 
addition to its family of degreas- 
ants, solvents and detergents de- 
signed for mechanical equipment 
maintenance. G-PEN TR is claim- 
ed to be non-inflammable and non- 
toxic. It is manufactured by Gay- 
ee P.O. Box 3, Nutley 10, 





N SPA Schedules , 
April Meetings 


In Seven Cities 


CHICAGO.—Seven regional busi- 
ness conferences in as many cen- 
tral and southern cities, each in 
different states, were announced 
last week by the National Stand- 
ard Parts Assn. The schedule, as 
released, follows: 

April 14—Melbourne hotel, St. 
Louis; April 16—Peabody hotel, 
Memphis; April 18—Thomas Jef- 
ferson hotel, Birmingham; April 
21—-Atlanta Biltmore hotel, At- 
lanta; April 23—Charlotte hotel, 
Charlotte; April 25—John Marshall 
hotel, Richmond; April 28—Gibson 
hotel, Cincinnati. 

All meetings will be one-day af- 
fairs, starting at 10 a.m., adjourn- 
ing for luncheon, and continuing 
in the afternoon. Subjects to be 
discussed will include sales plan- 
ning, market analysis, machine 
shop operation, store and shop ar- 
rangement, inventory control, fi- 
nancial management, industry 
trends, and legislation. 


Members of the NSPA will be 
present at each meeting “with 
timely information designed to 
help the automotive maintenance 
industry executive brace himself 
to meet today’s and tomorrow’s 
management responsibilities,’ Don 
—" executive vice-president, 
said. 


McKim added that because of 
the nature of the meeting pro- 
grams and an all-time high in as- 
sociation membership, “it is ex- 
pected that the forthcoming meet- 
ings will establish new attendance 
marks.” 


Meetings in the northeast, cen- 
tral and western sections are be- 
ing arranged, starting in June at 
Boston, New York and Pittsburgh 
with Cleveland, Detroit, Minneap- 
olis and Chicago on the August 
schedule, and cities farther west 
on the September list. 


Pesco Set to Roll 
On Plant Pumps 


CLEVELAND.—The Pesco Prod- 
ucts division of Borg-Warner Corp. 
has embarked upon the line pro- 
duction of hydraulic pumps for in- 
dustrial use, it was announced last 
week. 


The company’s expansion pro- 
gram has been spearheaded by the 
purchase of more than $300,000 in 
new semi-automatic equipment and 
almost complete rearrangement of 
the plant layout, according to R. 
J. Minshall, president and general 
manager of Pesco. This marks a 
changeover from “short-run, job- 
lot production to long-term pro- 
duction,’” Minshall said. 


<VIXEN> 








LIST 
PRICE 


$575 


The merits of VIXEN SPARK PLUG 
CLEANERS are numerous, Its size, oH 
mechanical features, its economy and effi- 
cient performance at once establish a nat- 
ural appeal. The service station operator 
and small garage owner see its advantages 
at once, because of the space required. The 
Authorized Dealerships and large garages 
see the possibilities for group installations. 
It is economical and does not use valuable 
space, and is conveniently placed for faster 
service. During the past fourteen years, 
thousands of VIXENS have been placed 
into service; in many instances, two, three, 
six and as many as eighteen in single 
establishments. 


Ask Your Jobber, or Write 


EDMUND T. WUDEL 


6422 S. Central 
LOS ANGELES 1, CALIF. 
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Highways and Safety .. . 


Safety Plan 
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Widened 


By National Group 


WASHINGTON.—More effective 
cooperation on all aspects of the 
safety campaign, and recommen- 
dations for quick and forceful ac- 
tion on several measures to reduce 
highway casualties, were demand- 


ed by the National Committee for | 


Traffic safety here last week. 

The committee is to issue a 
public statement directing atten- 
tion to the seriousness of the 
drinking driver problem, and 
will urge state legislatures and 
city councils to make statutory 
provisions for scientific tests for 
those suspected of driving under 
the influence of alcohol. 

Russell Singer, AAA executive 
vice-president, urged the commit- 
tee to seek federal assistance in 
special studies to determine basic 
causes of traffic accidents, with 
particular regard to the human 
element and to highway design. 

Among the projects endorsed by 
the committee are: A leaflet to 
gain public support for driver 


training to be published by the | 


National Commission on Safety 


Education of the National Educa- | 
tion Assn. and distributed by Na- | 
the | 


tional Committee members; 
newspaper publicity program of 
the Association of Casualty and 
Surety Executives and the Na- 
tional Conservation Bureau which 


will be localized through state | 
press associations; the “Signs of | 
Life” program of the National | 


Safety Council designed to obtain 
better observation of traffic signs 
and signals; and, the cooperative 
project, composed of monthly lo- 
calized programs, of the National 
Safety Council and the Advertis- 
ing Council. 
Publicity Drive 

Plans were made for a coordi- 
nated and concentrated publicity 
program which will embrace the 
supporting efforts of public infor- 
mation media on a national basis. 

Resolutions were adopted which 


urged that emphasis be placed on | 


“traffic casualties” rather than on 
fatalities; which expressed approv- 
al of the suggestion that the Unit- 
ed States government issue a spe- 
cial 
message; 
amination by a subcommittee of 


the work of each participating or- | 
ganization to determine whether it | 
is seriously working in the cause | 


of traffic safety, and recommen- 


dation as to continuance or drop- | 


ping of membership. 

Mayor David L. Lawrence of 
Pittsburgh, stressing the need for 
telling the story of safety through 
school, club and church programs, 
described the gains made in Pitts- 
burgh. He reported that the high- 
ly successful mayor’s safety con- 
ference held there last year will 
be repeated this year. 

He said: “. . . The conference 
was a turning point. Before it 
was held, we were running a 
traffic death rate that was 115 
percent higher than it had been 
the year before. After it was 
held, the trend was reversed. In 
the last six months of the year, 
after the conference, the death 
rate was 18 percent below the 
equivalent months in the preced- 
ing year...” 

Thomas H. MacDonald, Commis- 
sioner of Public Roads and chair- 


man of the committee on confer- | 
ence reports of the coming June | 


Action Program meeting, empha- 
sized the need for continued work 
in furthering the Action program, 
pointing out that in many states 
no organizations have been per- 
fected for conducting loca! pro- 
grams. 

MacDonald declared: “. . . The 
most significant development in 
highway safety during the last 
year is the extent of coordination 
of effort that has been achieved. 
The safety programs of 81 national 
non-official organizations, with an 
estimated membership of over one 
hundred million persons, have been 
guided by the recommendaticns of 
the President’s Safety Conference. 
through their membership in this, 
the National Committee for Traffic 


Safety. 
Essential 
MacDonald, referring to the per- 
sonal interest of President Truman 


stamp containing a _ safety | 
and which requires ex- | 


in traffic safety, read a message 
|from the president addressed to 
|Gen. Fleming relative to the June 
| Action Program meeting. The Pres- 
ident’s message said in part: 

“,.. The attack on traffic ac- 
cidents must be further intensi- 
| fied. It is essential that we main- 
| tain the lower fatality rate that 
| has prevailed since last year’s 
conference and that every effort 
be made toward a continued de- 
| crease. It is my desire to assist 
the states in every way possible 
in this task.” 

Gov. Millard F. Caldwell of Flor- 
ida, chairman of the United States 
| Governors Conference, in the prin- 
cipal address declared: “. . . We 
have not found the way to shape 
an emotional appeal to the Ameri- 
can people that will make them 
realize their danger on the streets 
|and highways and convince them 











that something must be done about 


it. ... That, as I see it, is the big 
gap in the highway safety pro- 
gram. It must be filled before much 
can be done.” 

He added, “We can feel encour- 
aged by the slow but steady gains 
being made and—if we find the 
answer, we can hope for speedier 
and more. substantial advance- 
ment.” Caldwell is vice-chairman 
of the Action Program meeting 
which will be held in Washington 
next June as a follow-up on the 
President’s Highway Safety Con- 
ference of last year. 

+ * + 


Higher Costs Warrant Delay 
In Road Plans, APIC Says 


The development of long-range 
highway construction programs, 
rather than immediate large un- 
dertakings at present inflated cost 
levels, is urged by American Pe- 
troleum Industries Committee. 

This would assure the _ user 
“more roads for his money,” it 
asserts. The main reason is found 
in the sharp depreciation of the 
road building dollar. APIC admon- 
ishes against adding to the infla- 
tionary spiral by attempting to 


offset the effect of higher road 
costs by spending more money. 
Many states are said to have de- 


ferred major road plans until 
price conditions are clarified. 
+ * * 


Fleet Supervisor Courses 


One-week standard courses for 
fleet supervisors will be conducted 
by 34 universities this year com- 
pared with 29 schools in 1946, the 
National Committee for Motor Ve- 
hicle Fleet Supervisor Training 
announced. 

« * * 
Training Guide 

About 30,000 copies of “Let’s 
Teach Driving” are being distrib- 
uted to school superintendents and 
officials throughout the nation, ac- 
cording to Automotive Safety 


Foundation. 
+. *- * 


No Added Levy in Pa. 


Pennsylvania’s huge highway 
program for the 1947-49 biennium 
ean be carried on without imposi- 
tion of additional taxes Gov. 
James H. Duff said last week fol- 
lowing a report from the Joint 
Legislative committee investigat- 
ing the finance situation in the 


state. 
* » * 


Asks Taxes for Roads Only 


Not content with statutory pro- 


23 


hibition of the diversion of high- 
way funds, Wisconsin Highway 
Users Conference has announced 
that it will push in the legislature 
a proposal to amend the constitu- 
tion to dedicate all highway taxes 
for highway purposes. 

* * * 


Parking Relief 
A garage of five stories to house 
about 500 cars at one time will 
be built in the immediate future 
on the site of the old Rennert ho- 
tel, Baltimore. The cost is expected 
to be around $500,000. 


* * * 


Gas Tax Boost Killed 


Legislation to add a cent to 
Montana’s gasoline tax rate, to 
provide a special fund for the im- 
provement and maintenance of the 
state’s secondary roads, was killed 
by the Montana House of Repre- 
sentatives. 


s Puller Tool Kit 


The Grumill Co., production en- 
gineers, 4315 W. Harrison St., Chi- 
cago 24, Ilk, announces the Gru- 
mill All Purpose Puller comprising 
a complete kit of specially de- 
signed tools for quickly and easily 
removing axles, bearings, bearing 
cups, grease retainers, gears, etc 








Rural auto dealers know this. Asked what rural magazine would be most 


effective, from an advertising standpoint, in helping them sell their prospects 


they chose Country Gentleman almost 
3 to 1 


Automotive advertisers know this. They invest more advertising dollars in 


Country Gentleman than in any other farm magazine. 
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For those who are aggressive in 
their selling in the coming buyers’ 
market, there is a chance to go 
well beyond the indicated increased 
potentials and to take for them- 
selves a large part of what might 
have gone into the increasing sales 
of others, Arno H. Johnson, of J. 
Walter Thompson Co., asserted last 
week in a talk in Chicago. 


“We have proved,” Johnson said, 
“our increased capacity to pro- 
duce. We have an expanded labor 
force available for production. 

“Under our free enterprise sys- 
tem, production creates an equal 
revenue with which to buy and 
consume what we produce. In 
other words, the potential is 
there.” 

Johnson then said that it is up 
to the sales executives to develop 
the potential. 

As for autos, Johnson said that 








—Aute Advertising 7 


Opportunity Seen 
In Buyers’ Market 
By Bob Finlay 


the normal potential demand of 
6% million new cars a year “made 
feasible by our new pattern of in- 
come distribution, plus a deferred 
demand upwards of two million 
cars a year, could provide capacity 
operation and high levels of em- 
ployment in the automobile indus- 
try for an extended period—pro- 
vided this promising market is not 
seriously shrunken by further 
heavy increases in cost of produc- 
tion reflected in increased prices 
to the consumer.” 
Bantam Campaign 

American Bantam Car Co., But- 
ler, Pa., will mark the start of its 
second year of producing Bantam 
Supercargo truck trailers in April 
by a national advertising and pro- 
motion campaign, stressing the 
three principal features of Super- 








cargo Trailers—advanced design, 
engineered construction and pro- 
duction-line economy. 

According to Francis Fenn, pres- 
ident, plans call for a further ex- 
pansion of the distributor and 
dealer organization to achieve by 
the end of this year complete cov- 
erage from the Atlantic to the 
Rocky Mountains. 


Series Cited 

Studebaker’s series of truck ad- 
vertisements emphasizing traffic 
problems and safety measures has 
been awarded one of three prizes 
for 1946 advertising carrying “so- 
cial force.” 

The trade magazine, Advertising 
and Selling, made the award joint- 
ly to Studebaker Corp. and Roche, 
Williams & Cleary, Inc., Chicago 
ad agency. 


Dealer Program 


Three Detroit Hudson dealers are 
sponsoring a radio program of 
sports talks by Charlie Gehringer, 
one of the all-time greats of base- 
ball, at 7:30 p.m. Saturdays over 
CKLW. Gehringer, one of the 
smartest and cleanest players who 
ever hit the diamond, has been the 
favorite of several generations of 
boyhood in Detroit. The dealers are 





and early summer of 1946, which 
resulted in a network average of 
87. In the 52 plants or branches 
checked in the second survey, 46 
showed improvement. 


The evaluation program was set 
up last year by Standard Outdoor 
Advertising, Inc., as a continuing 
check on the operations and serv- 
ice of its participants, whose ad- 
herence to the tenets of Standard’s 
code of operational practices is a 
requirement of network member- 
ship. The organization’s yardstick 
for measuring outdoor advertising 
plant values includes “points” for 
grouping of panels, visibility, space 
position, location appearance, paint 
and posting condition, and struc- 
ture. 






























Walker Motors, Gil Schaefer Down- 
town Hudson and Jim Golds Hud- 
son. 


U. S. Rubber 


United States Rubber Co., spon- 
sor of the New York Philharmonic- 
Symphony Orchestra’s regular Sun- 
day afternoon radio concerts and 
its 1947 spring tour, will present 
a complete library of all available 
recordings made by the orchestra 
to the school systems of each of 
the 24 cities included in the tour. 

The music library consists of 38 
volumes of records and ranges 
from works by the early masters 
of great music to leading present- 
day composers. 


Outdoor Rating 


New Service 


Despite shortages of labor and/ 4 new service to busy newspaper 
materials, the average ae of | advertising managers commences 
plants in the Standard Outdoor | with the May issue of the Monthly 


Advertising Network rose to 91.0 
in the results of the organization’s 
second semi-annual field evaluation, 
just released. 


The survey, made of a large 
cross-section of the network’s more 
than 50,000 poster panels in 1,600 
cities and towns across the nation, 
was conducted during the fall and 
early winter. It was preceded by 
an evaluation during the spring 


Selling Kit, prepared by the retail 
division of the Bureau of Adver- 
tising, A.N.P.A. For the first time 
the kit contains a special events 
and promotion letter which the 
newspaper man can mail to his 
retailers under his own signature. 
A time-saver, it summarizes the 
promotional events and advertis- 
ing ideas of interest and use to 
merchants during the month and 
indicates what forms of assistance 








are available to them in their news- 
paper’s office. 


Life Booklet 


Facts concerning Life magazine’s 
advertising training program for 
young ex-servicemen are revealed 
in a 36-page booklet being mailed 
to key business and personnel ex- 
ecutives throughout the country. 


The details show how the pro- 
gram is bringing about greater 
dealer understanding and action in 
capitalizing on the power of na- 
tional advertising through store 
displays and local newspaper tie- 
ins. 

































New Texas Show 


Tony Martin and big name guest 
artists will be starred on a new 
radio program sponsored by the 
Texas Co. starting Sunday night, 
March 30, over the coast-to-coast 
network of the Columbia Broad- 
casting System, Kudner Agency, 
Inc., announced last week. 


Names 


Charles E. McLaughlin, veteran 
agency copy writer, has joined the 
creative staff of the Detroit divi- 
sion of Brooke, Smith, French & 
Dorrance. 


William S. Knudsen, distinguish- 
ed pioneer of the automotive indus- 
try, was honored by a special pro- 
gram, “My Friend Bill,” over WJR, 
Detroit, on his birthday, March 25. 





WHEN WILL WEN 
BE ABLE To 
AFFORD ONE? 












The dictionary defines engineering as “the science and art of con- 
structing and using machinery.” In no other industry has progressive 
engineering achieved such outstanding results as in the automotive 
industry. Bendix* has been the partner of this progress for over thirty 
years, and has always held a prominent place in the vanguard of new 

engineering development. Tomorrow, as in the past, the industry can paper, used this cartoon on Page 1 
confidently expect the best from Bendix —First in Creative Engineering. >, “ss Geta Wee canes & 


ata 
es seen the answer lies in other questions. 
When will union men realize that 
wages cannot be raised by a mira- 
cle formula which obviates the ne- 








Ford Facts, a UAW-CIO local 


scores one more engineéring 
for Bendix. Hydrovac combines in 
one compact unit all the advantages of pre- 
vious vacuum power braking systems. With 
three simple tubular connections, it uses 


Hydrovac* 
“first” 


BENDIX PRODUCTS DIVISION OF 





engine manifold vacuum to give smooth SOUTH BEND 20 IND. 
cate brake action with 2 eaten of ; SHSHES CeneenaTee cessity of charging more for a 
driver effort. Already the industry acclaims product when it costs more to 
Hydrovac as “1st in power braking.” make it? When will union men re- 
alize that increased productivity by 
workers is the only road to real 
wage increases? When will union 
HYDROVAC* POWER BRAKING WHEEL BRAKES men realize that their leaders are 


cheating them when they say they 
can get something for nothing? 
When will union men realize that 
the strikes they participated in last 
year gave inflation a mighty start? 
When will union men realize that 
they are not bystanders in indus- 
try; that they are on the same 
team; that they prosper or suffer 
as industry does. 


‘Bendix’ 


8.K.* VACUUM POWER RELAY VALVES CENTERMOUNT PARKING BRAKE 


PRODUCTS 
DIVISION 


TRAILER VACUUM POWER BRAKES HYDRAULIC REMOTE CONTROLS 


HYDRAULIC POWER STEERING UNIVERSAL JOINTS 








~~ £2SR ES 


shi 
ral 
cal 
pri 
Th 


jec 
to 


r 
2S 


ly 


T= 
e 
Ss 
1e 


ie 
j- 


e 
je 


i me me 


a SS oe 





Despite U. S. Decontrol... 


Early Boost 


Unlikely 


In Cars for Export 


(Continued from Page 1) 


were not exported up to their al- | 
lowable quotas last year. 

Although the new-car quota was | 
in excess of 6.5 percent, the OIT | 
and the respective manufacturers | 
agreed, overseas cars have rarely | 
claimed more than 5 to 6 percent 
of total production since war’s end. 

Spokesmen for the industry’s in- 
ternational departments said that 
the 5-6 percent allocation will be 
voluntarily maintained until the 
U. S. market starts to taper off. 
Then overseas purchasers may ex- 
pect gradual increases in ship- 
ments approaching the prewar al- 
lotment of 7 to 10 percent. 


Manufacturers of high-priced 
automobiles are expected to be- 
gin raising their overseas exports 
before the lower-priced makers, 
since the U. S. seller’s market for 
some models in the luxury range 
is nearing exhaustion. 

Estimates as to when overseas 
shipments might be _ increased 
ranged from April for high-priced 
cars to late next fall for the low- 
priced models produced by the Big 
Three. These estimates are subject 
to change, it was observed, if pro- 

jected increases in production fail 
to materialize. 
Policy Misunderstood 


Spokesmen said that no public 
pronouncements would be made on 
export plans. Experience has 
shown, they explained, that such 
announcements are usually misin- 
terpreted by U. S. purchasers and 
lead to a wave of protests against 
the shipment of any cars to for- 
eign points. 

However, H. C. Doss, Nash gen- 
eral sales manager, announced 
Thursday that his company has no 
plans to increase the percentage 
quantity of autos for export. 

It was emphasized that U. S. as- 
semblers are looking ahead to the 
forthcoming competitive battle for 
the overseas market. The token 
5 to 6 percent export shipments 
are designed to keep up American 
car names overseas in preparation 
for the sales battle to come. 


British manufacturers have stol- 
en a wide lead over the U. S. in- 
dustry, it was noted. The British 
have been exporting 50 percent of 
their production, mostly to mem- 
ber nations of the British empire. 

Federal authorities said they 
anticipated a rush of cars this 
week to the Mexican border as 
used-car dealers and individual 
owners hasten to take advantage 
of the over-inflated prices in 
Mexico. 

Some new-car dealers in Texas, 
California and other southwestern 
states may also move vehicles into 
Mexico during the initial rush. 
Mexicans are still reported to be 
offering as much as $5,000 over the 
delivered price of U. S.-made cars. 


Limitations on used-car exports 
were relaxed in January to per- 
mit shipment of 50 used cars per 
applicant a month. Previously the 
Department of Commerce had re- 
stricted exports of all vehicles all 
through the war and early post- 
war period. 

According to federal spokesmen, 
the easing of the used-car regula- 
tion failed to reveal any excessive 
demand outside the country, and 
decision was reached to wipe out 
all controls with one swoop. 


Many used-car dealers, reluc- 
tant to wade through the border 
red tape required under the re- 
laxed ruling, did not attempt to 
meet even the 50-car-a-month al- 
lowance. 

The complete cancellation of li- 
censing rules will now permit deal- 
ers to ship vehicles into Mexico 
and other Latin-American coun- 
tries only after a cursory regis- 
tration at the Rio Grande bridges. 

Doubts High-Price Lure 

A sales manager for one auto 
manufacturer expressed doubt that 
the high prices offered in Latin 
America would entice U. S. mak- 
ers to raise their quotas. 


“While the American market 


is white compared to the black 


market outside the country,” he 


| said, “we can’t afford the risks 


involved in demanding the ter- 
rific prices in other countries. 
For every extra profit we could 
make on a foreign sale, we have 
lost that much goodwill for a 
time when selling cars really be- 
comes a problem.” 

Stringent Canadian restrictions 
on the import of cars from the 
U. S. are expected to stymie any 
efforts to move vehicles into the 
dominion. Even if an _ individual 
drives into Canada as a traveler 
and then sells his car, he will face 
difficulties in bringing the money 
back into the States. 


The tire export controls were 
lifted as a result of the record- 
breaking production last year and 
in January, according to William 
T. Hunt, Detroit district manager 
for the Department of Commerce. 

Hunt said that if the threat of 


AUTOMOTIVE NEWS, MARCH 


a tire strike had been carried out 
|last week, the order revoking con- 
'trols would have been withheld. 
|The wage settlement that averted 
the strike enabled the department 
to carry through its 100 percent 
decontrol plan, he said. 

Tire manufacturers indicated 
they would slowly increase their 
overseas allotments if production 
continues at the record pace. De- 
lay in obtaining new-car re- 
placements abroad has resulted 
in a huge demand for replace- 
ment tires. 

“The automotive industry is now 
on its own in the matter of ex- 
port,” Hunt said. “The government 
is fully confident that the indus- 
try will discharge its export obli- 
gations with fairness to the many 
home purchasers who have waited 
so long for a new car.” 

Export controls will also be re- 
moved today on aluminum sheet 
plates and strip, the Commerce de- 


partment said. 
* * * 





Exports to Europe Increase 


$75 Million in January 
WASHINGTON.—Exports to Eu- 

rope increased $75,000,000 during 

January over December, while 


those to Asia declined $54,000,000, ' 000,000. France received $15,000,000 


31, 1947 








MILTON M. JOHNSON (right) 


the Census Bureau reported last 
week, 

Exports to all points showed an 
overall rise during the month of 
$19,000,000 to a total of $1,116,000,- 
000. Overall imports dropped $3,- 
000,000 to a total of $533,000,000. 

Exports to Great Britain rose 
$34,000,000 during January to a 
new postwar monthly high of $108,- 











Each Week.. 


and R. E. Tuttle (left) sign a Nash franchise in 
Milwaukee with J. B. Fountain, Nash zone manager here. Johnson and Tuttle, both 
veteran executives in the industry, will operate the new Nash dealership which is the 
largest In Milwaukee. The contract for Nash Wisconsin, Inc. was the first signed in 
Milwaukee since the recent decision by the Wisconsin Motor Vehicle Commissioner in 
favor of Nash in the Frint case. 


more in U. S. goods for a total of 
$70,000,000. 

Russian receipts from this coun- 
try increased $14,000,000 to a total 
of $24,000,000, while Canadian re- 
ceipts decreased $6,500,000 to a total 
of $146,300,000. 


Sloan Motor Sales 


A business name has been filéd 
for Sloan Motor Sales, 4425 Broad- 
way, Buffalo, by Alfred Gouba. 
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If you want to cover the rich New Or. 


leans market via magazine 


here 1s 


the only one that can really do the job, 
and do it ALONE! 

Locally edited, it 1s avidly read in 9 
out of 10 New Orleans homes PLUS 100 


thousand 
homes 


surrounding trade territory 


No other magazine, no other medium, 
or combination of media can remotely 
approach the density of this coverage. 


Choice of full color, spot, duotone or 


monotone 


at surprisingly low cost 


New Orleans HOMES . 


The Times-Picayune 


Morning * Evening * Sunday 


New ORLEANS STATES 


Representatives 
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synthetic enamels and 


Borg to Export Nason 
CHICAGO.—Borg-Warner Inter- 
national Corp. will handle the ex- 
port activities of R. N. Nason &/DeLind jr., president of 
Co., manufacturers of automotive | Warner. 


Walter W. Holt, 
of R. N. Nason & Co., and 


lacquers. 
The agreement was announced by 
vice - president 
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Some Hangovers Left 


Borg: | 
As OPA and CPA Pass from Picture 


(Continued from Page 1) 


OIT had removed restrictions on 
new and used car exports, it did 
not make reference to the two lists 
of countries. A checkup by this 
correspondent, however, revealed 
that the two lists are being main- 






would be dropped. 








Regulation W, Price Enforcement Suits Remain 


lieved most of the minor actions | 


This statement was based, 
believed, on reports that for some 
time past the OPA has been losing 
a large percentage of court de- | 
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CHICAGO NEW YORK 


Ten Flights Daily Ten Flights Daily 
8 are nonstop 6 are nonstop 
Nonstop time: 1 hr., 48 mins. Fastest time: 2 hrs., 30 mins. 
$11.45 plus tax $22.55 plus tax 





Phone Pingree 7000 
Ticket Office: 1265 Washington Blvd. at Grand River 


AMERICAN AIRLINES 





SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre 
Sport Topping Colored Sailcloth 


AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET CAnal 6-5363 NEW YORK 153, N. Y. 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 
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Artificial Leather 





tained and that complete freedom 


of trade may be enjoyed by ex- 


porters only in the K-countries. 
The lifting of export controls on 


| new and used passenger car tires, 
jalso announced by the OIT later 
in the week, is likewise subject to 


the K and E country limitations. 
Controls, Where To? 
Of the controls likely to remain 


in effect for some time yet, are 
tin, antimony 


those over rubber, 
and such. These, of course, are 
of direct interest to the industry 
and naturally of indirect concern 
to the retail trade. 

Just where these controls will 
go when CPA passes out cannot 
be said assuredly at this writing 
—probably to the Department of 
Commerce, though it is just pos- 
sible that the RFC’s metal re- 


| serves division may be expanded 


to take over. The Metal Reserve 


| Corp., of course, during the war 
| was a stockpiling organization 


and it may be that, with its 
ready staff of experts in the field 


| of such raw materials, it may be 


called upon to administer such 
controls. In any event, it likely 
will be one of the two named 
agencies. 

Sugar and rice control very like- 
'y will pass to the Department of 
Agriculture, while rent control 
probably will go to the housing 
agency. 

At this point, we come to OPA 
enforcement of pending legal ac- 


|tions against price violators. 


Where will this activity find a 


| home? 


According to the best informa- 
tion obtainable by this correspond- 
snt, nobody wants it. Not even the 
Department of Justice, it is under- 
stood. 

William E. Remy, in charge of 
OPA enforcement during the past 
year, was quoted last week as say- 
ing that there are about 13,000 
cases pending and that he be- 


Osband to Head 
Packard Region 


DETROIT.—William E. Osband 
has been promoted to manager of 
the Great Lakes sales region of 
the Packard Mo- 
tor Car Co., it 
was announced 
here last week by 
Lyman W. Slack, 
vice - president 
and general sales 
manager. Os- 
band, who has 
been manager of 
the organization 
department in 
the factory sales 
division at De- 
troit, succeeds Del B. Short, re- 
signed because of ill health. 

The Great Lakes sales region, 
with headquarters in Cleveland, 
includes the District of Colum- 
| bia, all of Virginia, and parts of 
| Ohio, New York, Pennsylvania, 
-Maryland, West Virginia and 
North Carolina. 





Wm. E. Osband 





State Auto Insurance 


Urged in Wisconsin 

MILWAUKEE.—The Wiscon- 
sin legislature has decided to 
probe the “high rates” charged 
by insurance companies for all 
forms of liability having to do 
with car driving. One state sen- 
ator has proposed that the state 
enter the insurance business to 
bring the rates to a reasonable 
figure. (Wisconsin now has 
a life insurance department.) 

The proposed law would re- 
quire lower rates for car in- 
surance, legislator offering the 
new bill pointing out that now 
the motorist is paying about 50 
percent more for insurance on 
his car than he did over a vear 
ago. The proposed bill is to 
come up for serious considera- 
tion shortly. 


cisions. 

It is understood that there are 
a number of “big” cases that de- 
serve vigorous prosecution and 
that the government will see that 
these are followed up while let- 
ting the little ones go by the 
board. 

No New Suits? 

AS a 
come,” it might be said that most 
minor cases will be dropped, no 
new suits will be started, and that 


the big offenders now in the fire | 


will be burned to a crisp. 

In one other field of govern- 
mental control, some members of 
the automotive trade may well have 
a care. That is in the matter of 
income tax. 

While still active last year, the 
OPA, it is understood, received 
many reports from car buyers who 


were made to pay purchase bonuses | 


in different ways. All these, it is 
said, were reported, in turn, to the 
Treasury Department. 

In addition, the Treasury itself 
has received direct reports from 
many car buyers who feel that 
they were victimized by salesmen 
who took advantage of their dire 
need of a car in their daily em- 
ployment. 


With reports of holdups of buy- | 


ers by a certain class of sellers, 
revenue agents 
are scanning, and will continue to 
scrutinize closely, the income tax 
returns of the men who sell cars. 

The honest, upright, above-board 
dealer in cars, of course, has noth- 
ing to fear. The fellow who wears 
black glasses, carries a huge roll 
of currency on his hip, and is seen 
more in the backroom than the 
front, as a rule has measured the 
chances he takes, and, if caught, 
just calls it a “bad break.” 

But in between, perhaps, there 
may be a number of well-meaning 
salesmen who, in some cases, were 
“talked into it” by the buyer who 
then reported to the authorities. 
That is double-cross, too, of course, 
but the Treasury wants all income 
reported for tax purposes and is 
not concerned beyond having 
everybody report every cent of in- 
come to be taxed. 

If you, reader, are one of those 
who have made some extra 
money by this method and didn’t 
report it for income tax, it might 
be well to think it over and then 
go down and have a talk with 
the Collector of Internal Revenue 
for your district before it is too 
late. 

It might be a whole year or more 
before the tax checker gets to you, 
but he’s got you on his list and 
Uncle Sam needs the money. 

This is not written to scare any- 
one or to make a lot of people 


nervous. The fact is that the Treas- | 


ury Department knows a lot about 
undercover deals, particularly those 
transacted while OPA was active 
in price control, and it is believed 
those deals had better show up in 
the participant’s tax returns or 
there will be a Treasury crack- 
down. . 
Now, Regulation W 

Perhaps the sole survivor today 
among government controls of di- 
rect interest to the retail automo- 
bile dealer is the Federal Reserve 
Board’s Regulation W. 

The FRB honestly believes that 
Regulation W is not quite ready 
for the discard. So do a lot of 
automobile dealers. In this re- 
spect, the NADA is again taking 
a census of its members to learn 
the field sentiment for and 
against the regulation. 

Whatever the returns from the 
NADA questionnaire show will be 
used in behalf of the preponder- 
ance of sentiment. By that time 
spring will be really with us, more 
about the year’s car demand and 
production will be known and, if 
all is well, Regulation W will go 
out the window along with all the 
other motor car controls that have 
been junked with the passing of 
OPA and its fellow traveler, CPA, 
on this last day of March, 1947. 
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SATIN TWILL 
SEAT COVERS 


CUSTOM MADE 


Vat Dyed Water Repellent 
Royal & Navy — = Maroon 
Green, Gray, Brown 


$25.00 EACH 


Center Arm 
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Immediate Shipment 
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BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 


no holes. Set it up in 30 minutes 
and run it 24 hours a day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 
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Swift Showdown Seen... 










Rubber Pact Explodes 
UAW’s Pay-Hike Case 


(Continued from Page 2) 


ber wage settlement and also the|tions enjoyed heretofore by Nash 


comparatively peaceful labor rela- 





INDIVIDUALLY TAILOKED COVERS 
In Plastic, Fibre & Sailcloth 


PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT FIT AUTO 
SEAT COVER, INC. 
1776 Broadway, New York 19, N. Y. 








ahead 


You’ve got to get ahead to 
“be somebody”. Every one of 
the 825,000 Elks is an impor- 
tant “somebody” in the com- 
munity in which he lives. You 
should get to know him. 
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FAST-FILLING 
NON-SPILLING 


VENTALARM *- equipped 
tanks eliminate gasoline 
waste caused by blow- 
bocks, spillage and evap- 
oration, Fifteen makes of 
automotive vehicles now 
include VENTALARM as 
standard equipment. 







SCULLY SIGNAL COMPANY 
88 First St., Conttiee 41, Mass. 
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TAN& BLACK TOPS 


For All Convertible Cars 
_ ~~ Tops and Curtains 
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and the UAW. 
Reuther Reply Discounted 

The UAW International Execu- 
tive board is almost certain to 
think twice before authorizing a 
strike against Nash or any other 
manufacturer for a figure as high 
as 23% cents. The suddenness of 
the rubber agreement, and the fact 
that it headed off a strike even 


| after one had been cailed, should 


make for extreme caution in other 
CIO unions. 

Accordingly, informed observ- 
ers are inclined to write off Wal- 
ter Reuther’s assertion that the 
UAW’s wage position is un- 
changed by the tire agreement. 
Reuther may feel his case is un- 
altered, but industry executives 
are confident that when the chips 
are down, the UAW wage posi- 
tion will also be down. 

Other labor developments during 


| the week: 


l A congressional conference com- 
mittee set to work to iron out 
the points of disagreement in the 
bills outlawing portal pay suits 








and amending the federal wage- 
hour law. The Senate measure 
passed by a vote of 64 to 24, with 
Southern Democrats and all but 
two Republicans joining in the ma- 
jority. 

Republican leaders believe enough 
votes are available to pass the leg- 
islation over a Truman veto, 
which is considered likely. (For 
further details of the Senate por- 
tal-pay action, see Automotive 
Washington on page 10). 

2 Attorney General Tom C. Clark 

asked the Supreme Court to 
hasten a decision on the Mt. Clem- 
ens Pottery test portal-pay case. 
A prompt ruling, Clark said, would 
help to dispose of the flood of 
suits in lower courts, claims in 
which have risen to the 6-billion- 
dollar mark. 
3 The UAW unconditionally sur- 

rendered in its bitter 329-day 
strike at the Allis-Chalmers plant 
in Milwaukee, and the strikers re- 
turned to work without a contract. 
Officers of Local 248, who were 
accused of following the Commu- 
nist line in prolonging the strike, 
said the union will carry out its 
fight in the shop. 

Rebellion at Allis 

The UAW, however, is confront- 
ed with rise of an independent 
workers’ union in the Allis plant. 
This union came within two votes 
in a recent bargaining election of 
seizing bargaining rights from the 
UAW local. 

The federal government an 

nounced plans for effecting a 
resumption of negotiations between 
the United Mine Workers-AFL and 
the soft-coal operators. The gov- 
ernment, which must abandon op- 
eration of the mines June 30, is 
hopeful of bringing about a new 
contract before that deadline. 

A wildcat strike at the Lincoln 

plant in Detroit was _ settled 
Wednesday with only a few hours 
of production lost. The employes 
in the fender department walked 
out after three of their colleagues 
were disciplined, one for threaten- 
ing the foremen with a crowbar. 
The rest of the plant was sent 
home at 11:30 a.m., but a meeting 
of Local 900 over the lunch hour 
brought the strikers to terms, and 
production was resumed. 

One result of the rubber wage 
agreement was the belief that 
the auto industry would no long- 
er wait for a steel settlement to 
resolve its own wage problems. 

The Chrysler negotiations, par- 
ticularly, have continued at spo- 
radic intervals, ostensibly until the 
steel industry’s wage pattern has 
been determined in the U. S. Steel 


| discussions with the United Steel- 
| workers of America-CIO. 


With the rubber dispute settled 
and in view of the delay in the 
steel negotiations, the way is now 
seen clear for the industry to go 
ahead in the wage situation with- 
out waiting for an industry-wide 
pattern to evolve. 


Many Have Expired 


While the steel contracts have 
been extended to April 30, many 
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contracts in the auto industry have 
expired or are under 30-day exten- 
sion periods. Auto makers whose 
contracts have lapsed appear to be 
possessed of the same desire as 
their workers to reach an agree- 
ment without added delay. 


The rubber contract was signed 
on the eve of the threatened strike 
in a surprise meeting between the 
Big Four tire makers and the 
URW executive board. 


L. M. Buckingham, chief nego- 
tiator for the Big Four companies 
in their industry-wide wage setup. 
said he was “greatly pleased that 
both sides attempted to understand 
the other fellow’s viewpoint and 
acted like reasonable people—and 
were able to maintain that rela- 








tionship.” 


The 11%-cent raise is retro- 
active to Feb. 2 and will also be 
awarded to some 100,000 non- 
union office and salaried em- 
ployes of U. S. Rubber, Good- 
year, Goodrich and Firestone. It 
was estimated that the raises 
would cost the companies nearly 
$50,000,000 a year. 

Smaller tire manufacturers, in- 
cluding General, Seiberling and 
Pharis, said they would extend the 
terms of the Big Four agreement 
to their workers. The Big Four 
produces more than 90 percent of 
the tires used by the auto industry. 

* ~ * 


Joliet Area Gas Dealers 


Win Fight With AFL 

JOLIET, Ill.—Following a de- 
cision of the Illinois Appellate 
court that forcing owners into the 
International Brotherhood of 
Teamsters-AFL constituted coer- 
cion, members of the Will County 
Gasoline Dealers and Operators 
Assn. last week took steps to di- 
vorce themselves from member- 
ships in the union. 

The strategy adopted by associa- 
tion members will be to drop their 
union memberships. Virgil Floyd, 
secretary-treasurer of the Team- 
sters local union, said he would 
make no attempt to stop this move- 
ment. 

The union instituted a policy a 
year ago of stopping supplies to 
force station owners into the union 
or face closing of their stations. A 
number of stations closed when 
unable to obtain gasoline after 
union drivers refused to cross 
picket lines. 


In ruling that the membership 
drive was coercion, the court issued 
an injunction against the union in 
response to a suit filed by two 
Joliet gas station operators. 


Grindle Chevrolet Moves 


Grindle Chevrolet Co., Hazle- 
hurst, Ga., has moved into its new 
building on S. Tallahassee Rd. 


















NO. 1 CAR FOR NO. 1 MAN. R. D. Saunders (left) chosen Outstanding Young Man 
of Tampa, Fia., for 1946 by the Tampa Junior Chamber of Commerce, receives the keys 
to the first 1947 Pontiac delivered in that city from H. J. Klingler, general manager of 
Pontiac. Klingler made the presentation at Elkes Pontiac Co. during a tour of south- 
ern dealerships. 


DETROIT.—-Recent increases in 
the price of gasoline and other 
petroleum products brought coast- 
to-coast protests last week. 


The Rhode Island House of 
Representatives passed a resolu- 
tion censuring Socony-Vacuum 
Oil for what was termed its 
“ruthless advancing of prices” on 
motor fuel. 

Rep. Joseph Mills, a filling sta- 
tion owner who introduced the 
resolution, cited what he said was 
a $58,000,000 net profit by Socony 
last year. He said the firm was 
advancing its gasoline prices by 
seven-tenths of a cent a gallon 
after having three weeks earlier 
ordered an increase of four-tenths 
of a cent. 

In Sacramento, Calif., Senator 
Chris N. Jespersen, of San Luis 
Obispo county, announced he 
would introduce in the California 
legislature a proposed state con- 
stitutional amendment to place 
all oil companies under regula- 
tion of the State Public Utilities 
Commission. 

He explained the measure would 
allow the oil corporations to raise 
their charges on petroleum prod- 
ucts to the public only after a 
showing of justification before the 
utilities commission, as is now re- 
quired of utility companies regu- 
lated in the matter of electricity 
and other rate charges. 

“The oil companies of California, 
while they were violently opposing 
an increase of 2 cents per gallon 
in state taxes for highways,” Sen- 
ator Jespersen declared, “did not 
hesitate at the same time to in- 
crease the price of gasoline 2 3/10 


Gas Price Rise Hit 


Protests Are Made in State Legislatures 
Of R. 1. and California 








cents a gallon this last year for 
the benefit of even bigger profits.” 

Mills, although asserting he 
realized that the oil companies 
are encountering increased oper- 
ating costs and declaring that 
he had no objection to a “rea- 
sonable” increase, asked, “what 
happened in three weeks that re- 
quires another seven-tenths of a 
cent increase?” 


T. O. Duggan Dies in West; 


Former Aide at Thompson 

ORANGE, Calif—T. O. Duggan, 
formerly vice-president of Thomp- 
son Products, Inc., died at his home 
here March 20. 

Mr. Duggan, 52, 
resigned last fall 
from Thompson 
to become a part- 
ner in the auto 
parts supply firm 
of Hockaday and 
Phillips, Ine.,, 
Santa Ana, Calif. 
He was buried in 
Forest Lawn Me- 
morial Park cem- 
etery, Glendale, 
Calif., on March * 


A.W. Love, Quake Dealer, 


Killed in Air Crash 
OMAHA.—A. W. Love, 54, presi- 
dent and owner of Midwest Olds- 
Cadillac, Inc., was killed and his 
pilot, Marion Nelson, injured when 
their airplane plunged into the 
Missouri river near the Kansas City 
municipal airport March 24. 


T. O. Duggan 





‘Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 


ALL 
ALUMINUM 





NO HOLES 
TO DRILL 


4 Sizes Fit Most Cars—Please Specify Cars When Ordering 


“Weather-Proof”’ 


Won't Tear or Rip. 


e Adjustable to any angle. 


Sun Visor Features 


Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


BRASS BRACKETS CHROME PLATED 
Withstands all weather conditions. RUSTPROOF. 
Easy to install. NO HOLES TO DRILL. 

Made from Heavy Aircraft ALUMINUM. 
Comes unpainted. PAINT TO MATCH CAR. 


DISTRIBUTORS 


PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 
CAR DEALER’S COST 


$1575 Lots 54 67 Lo 
15 = or a 16 F ae 
(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 43 Ibs. 
Terms—C.0.D. Immediate Delivery 


F.O.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 


27383 W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 
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Used Car News 





Some big used-car wholesalers 


feel that the used-car market is 
on edge now. They report that 
while some out-of-town buyers in- 
sist they must have cheaper mer- 
chandise to sell to the public, weak 
spots seem to fill in rapidly. 


There is not enough merchan- 
dise available, they say, to main- 
tain lower price levels. 


For instance, New York prices 
are a little cheaper than Detroit, 
but when wholesalers try to pick 
up cars there they find that there 
are few available. 

As a result, if the market sur- 
mounts the present resistance to 
stiff prices, observers feel that it 
will continue stiff throughout the 
summer. 

As the upward march of prices 
is bucking the trend that would 
be natural with new-car produc- 
tion increasing, some observers feel 
that when prices do turn, they will 
tumble sharply. 

Lynn Wertz, of Bert Baker’s, 
Detroit, says the day of premiums 
on new used cars is on the way 
out. He feels that it will drop off 
in chunks of $50 or so at a time 
for a matter of months. 


Toledo, O. 


Meanwhile, Toledo used car deal- 
ers feel that prices are going to 
continue high for many months. 
Wayne Burke, head of the Toledo 
Auto Auction Co., said that he 
acted on this belief in closing a 
long-time lease at 2803 Summit 
St. and closing contracts for im- 
mediate erection of a permanent 
auto showroom to cost $25,000. 

Burke reports that he sold 36 
autos at the auction a week ago 


1931 Model A Sells 


For $515 at Auction 

DALLAS.—What is thought to 
be the highest bid so far this 
year on a 1931 Ford Model A 
coupe, equipped with radio and 
heater, was registered here last 
week by the Dallas Automobile 
Dealers Wholesale Auction Co. 
A 16-year-old model went for 
$515, it was disclosed by C. J. 
Early, auction manager. 


Saturday at prices ranging from 
$225 to $2,350 bid on a 1942 Cadil- 
lac sedan. The Cadillac owner re- 
fused the bid, holding out for 
$2,800. 

A 1947 Plymouth sedan brought 
$1,905; a ’47 Chevrolet town sedan, 


$1,870. 
oe ee 


In addition, Earl (Doc) Grein- 
er, Toledo used car dealer, plans 
to start a Thursday auction 
April 10. Col. Carl Marker, of 
Fort Wayne, will be auctioneer. 
Doc has also obtained the Min- 
ute-Man Auto Wash franchise for 
Toledo. 








- * * 
Chicago 

An investigation of the sale of 
“new used” cars at prices above 
new-car list prices is being con- 
ducted by the Chicago Better Busi- 
ness Bureau. 

Kenneth Barnard, general man- 
Ager, did not indicate what he 
plans to do with the evidence that 
is being gathered. Twenty used-car 
lots are being covered in the in- 
vestigation. 

> . 

The Chicago Used Car Dealers 
Assn. reports that its daily radio 
program is drawing a lot of inter- 
est from the public. 

* * 


Dallas 


The following Dallas used-car 
dealers have been named on stand- 
ing committees of the Texas Used 
Car Dealers Assn.: Mike Tipps, 
chairman of the executive commit- 
tee; George Karlen, chairman, 
membership; George Fry, legisla- 
tive; Lee Filgo, chairman, public 
relations: Tom Strickland, griev- 
ance; Tom Blundell, bulletin. 


Police Auto Directory 
Designed to assist police officers 
in quickly and properly identifying 
all makes of automobiles manufac- 
tured since 1930, the national po- 
lice automobile directory is now 
offered by William O’Brien, pub- 
lisher, to various city, county and 
state agencies for use by public 
officials. The directory can be had 
by writing to the publisher at 319 

Flower St., Costa Mesa, Calif. 


* 





DALLAS 


(Dallas Automobile Dealers Whole- 
sale Auction Co., C. J. Early, man- 


ager, and L. A. Murdock, auctioneer. 
(Sales held every Thursday. Prices listed 
are for March 20.) 


‘41 


40 


46 


"42 


‘41 


"40 


39 
‘41 


40 


42 
‘41 
‘47 
"42 


(Auctions held on Wednesdays. 


BUICK 
Spec. 4 door R & H............. 
WOOS.. F GOOD catnitinsiiiecens . 
CADILLAOG 
“‘62"’ Convertible R & H... 
‘‘61"’ 4 door R & H............ 
oe weve 
Aero Sedan R&H. 
Club Coupe R & H... 
Club Coupe R & HH .......... 





Master Deluxe 4 door R & H_ 


Master Deluxe 2 door R & H 

CHRYSLER 
Windsor Convertible R & H . 
Royal 4 door R&H. 

DODGE 
Deluxe 4 door R & H 
FORD 
Super Deluxe 4 door R & H 
Deluxe 2 door R & BH ..... 
Deluxe 4 door H ..... ‘ 
Deluxe 2 door H .. 
Deluxe 4 door R ..... 
Deluxe 4 door R&a H . 
Deluxe 4 door R & H 
Deluxe 4 door R&H. 
Deluxe 2 door H . 
Model A Coupe R & 
MERCURY 
Le Pe 
DOOR TE OO ccserssinsetesicens 
OLDSMOBILE 

66" 4 door R & HH .......... 


PLYMOUTH 
Deluxe 4 door ...........0.... 












Special Deluxe 2 door R & H.. 
Special Deluxe 4 door R & H...... 


Special Deluxe Club Coupe 
Road King 4 door R & H 
PONTIAC 

‘““6"’ 2 door R & H.......... 

Oe OE BEE enisceneee 
STUDEBAKER 

Champion Club Coupe R & H 

Commander 4 door . ‘ 


* * * 


OKLAHOMA CITY 
(A. L. Pollock) 


for March 19.) 


47 
46 


42 
‘41 


40 
"39 
"38 


"46 


42 
‘41 


"40 


"42 
*41 


"41 
"39 


"46 
"42 
“41 
"40 


"46 


42 
"41 


"40 
39 


"42 
"41 


'46 


"42 
‘41 


"46 


42 
"41 


"40 
"39 


BUICK 
I Be 0 O ccrscsstisseicen: 
4 door R &H .. 
4 door R & Hi ...... Wess 
Convertible R & H .. 
een pasbocens 





4 door ... 
Convertible Coupe 
I Be. secetisccansiies 


Sedanette 








- CHEVROLET | 
Aero Sedan R & H ......... 


Aero Sedan R & H ......... Sears: 


Pickup 
4 door R 
Pickup inet “a 
Coupe H ......... Dud sateteetervibeibvey 
Club Coupe R & H ..... 

2 door H ............. se 
2doorR&H. 










Special Coupe ... 
Club Coupe ........ 
Special Coupe R .... 
Be MIEN neceecteessbuxasen iets 









BPG stuith sacateinie cles <odbdsiscsoevoneek, 

Pickup ..... aa 
CHRYSLER 

Sedan R & H ... 

Coupe 


~ MERCURY 


Convertible .... Bt a 


Coupe R ...... 
Sedanette . 


2 Goor Ro & Ho ooccccscccssscccrscee eevee 


4 door H . 

4 door. cca aakaae 
OLDSMOBILE 

Club Coupe H . Scmeniiley 


6 GO scene oe eee arts 


Club Coupe R esabaniea 
2 door R & H stubs 


2 door R ..... siabaaantiv'oy 
Convertible R & H ............ 
4 door H sausnee 

0 


er 
SY MIP II ascdntsh scscedsasieceansesoce 


Club Coupe R ........ se ataeehenat 


“6"' 2 door R & Bi ...... 
Coupe R & H ‘ 
2 door H .... 


RN ace 


2 door . saiebohates 
an 
Club Coupe H . 













$ 920 
700 


$2,000 
. 1,700 


--. $1,530 
vee 1,225 
980 
1,110 
915 
965 


$1,345 
1,005 


$1,130 


$2,000 
- 1,715 
865 
905 
- 795 
. 1,020 
975 
825 
580 
515 


$1,960 
1,090 


4 900 
700 


$1,570 
- 1,890 
1,875 
1,680 

930 


$1,090 
. 870 


«$2,175 
830 


Prices 


$2,580 
2,400 
- 2,390 


vo 2,925 


- 1,020 



























2 door H , 930 
"FS —GOUDO ines ibenviaiiativets : 425 
LINCOLN-ZEPHYR 
"Sn QU QOS wntitccivenscun $ 950 
* * * 
INDIANAPOLIS 


(Ken Schaefer Co.) 
(Auctions held on Thursdays. Prices for 
March 20.) 











BUICK 
‘47 Super 4 door : $2,800 
"46 Super 2 door . « 2,370 
Super 2 door woovesee SD 
Super 2 door . . 2,325 
Super 4 door ... : . 2,325 
Super 4 door ......... 2,310 
Road Master 4 door .... sssee 3,910 
Super 2 door. ase . 2,100 
‘41 Limited 4 door me 1,450 
Coupe ie ious 1,110 
4 door eeeensts - 1,075 
4 door . a 1,075 
"40 Club Coupe ........... 1,190 
2 door : 860 
‘37 2 door nsctcaphiscpiniiaiide : 375 
CHEVROLET 
‘47 ~Fleetline Convertible corseeeee 2,300 
Fleetline 2 door .. i sccrncvevccses ae 
Pleetline 2 dOOP ............cccseseseee. 2,050 
2 door ........ savecsesevecveossctuanseceevsencscess SSD 
‘46 Convertible ........ dubevnedotnetereutogin 2,050 
2 door . 
2 door Sevéeveabeeesi 
1D GD écRicncventemiiaceien 
2 door ...... 
4 door ..... 
4 door. 
‘42 Coupe 
A - a GE | shinee nndnascdieghiadbenddabeiiaacesesieies 
2 door ......... 
Station Wagon . 
2 door 
2 door 
Coupe 
"40 Coupe 
‘37 2 door 
CHRYSLER 
‘47 Windsor Club Coupe . 2,570 
"40 «4 door .......... es , - 1,050 
ae DEE’ vcadvicanovapiecdicsobeetbcriesecte «- 876 
‘37 Coupe Sicandine 
Pee FSO wiscarcetcaninanmaiebtioen 
"47 +4 door .... pcseevesebesdunbeusee’ ‘ 
Te AD besstetsniecewns 
SR: SE MED acithcantatonis 
‘37 Coupe ...... 


‘47 Convertible siete 
Station Wagon .......... 


"42 
41 


"40 


NNN FEF UE NNN NH NHS 
g 
" 


"38 Coupe 60 hp 
 e annee 


‘47 4 door 
4 door. 


‘46 4 door. 
"47 


PARE RPE RID iki indte deosesicésceeeasnsecies 


PID, RMN MININEINND- pcscerodunesiesconbass cousiecdsousell $2,395 
OE cekethinesvanse 


"46 4 door. 
'39 +4 door 


0 
‘46 Convertible 











4 door ... 
'41 4 door ..... 
EF ST * idlsivecnciisadetadianbiahiamedcascotobies 910 
PACKARD 
SOP: A GE ei Gaiscisntiaatieiiatsteinnitiel $ 785 
PONTIAC 
a | Ce $2,460 
2 door ......... 2,335 
‘46 Convertible 2,225 
NOD sicsssscenes 2,155 
Station Wagon 2,150 
PE BD ccsincsisesnens «oe 
SRE | SIPIUIIID Nico secnecncticbsonniscwestoesoussti - 135 
PLYMOUTH 
Ee OED. .cicsematininandnannibaniemondin $1,750 
CE Ue EET salkbacnsdainasedicpsvenntebesdineeshatssveasl 1,700 
4 door ......... . 1,675 
ROE > NIE \Sekpasssrsiapnaigsiocaibiisinininnsenastanest . 1,150 
2 door ........ 1,050 
4 door Taxi . 800 
PAN ME NIIIIIEY  aibiad dacincks cendnadncebinbieasdovnbauaaanaices 1,050 
2 door .. . 1,040 
3 door ......... jadhishen 760 
| si 960 
STUDEBAKER 
Se IE ch tvesiaindenncntoes duictsteiisadpetiaill 500 
WILLYS 
’47 Station Wagon ................. — 
BERGIOM WORE oc ccccvceccessscocee sakeenag ae 
| ee ee eee 180 
MISCELLANEOUS 
‘42 Chevrolet %-ton Panel ....... $ 870 
'41 Chevrolet 1%-ton Stake sane 
Chevrolet %-ton Panel ................. 750 
Chevrolet Carryall ..........ccccccece 700 
’39 Chevrolet 1%-ton Stake .. ee 800 
‘46 Dodge %-ton Pickup .... sees 1,860 
"40 Dodge %-ton Pickup . ke 750 
’41 Ford %-ton Panel .............ss00000 . 75 
‘37 Ford %-ton Pickup .. s a 355 
‘47 GMC %-ton Pickup ..........0......... 1,600 
’41 IHC 1%-ton Stake .. . 900 
"40 THO %-tom PAMel .......00c.cc.cesecse0e an 
* * o 
HOLLYWOOD 
(Al Herd) 


(Auctions held on Tuesday, W. R. Stone, 
auctioneer. Prices for March 18.) 
BUICK 
a FO OEE eee $2,985 
'46 ‘“*51'’ 4 door . oi 
AR II a dsadedescanennnosnesitnandiectsnan 











"46 


"42 
‘41 


"40 


"37 
"36 


"35 
"46 
41 
38 


"46 
41 


‘37 
46 


42 


*41 
"38 


"47 
46 


"41 
"40 
°46 
"41 
"40 
"46 


“41 


"40 
"37 


‘47 
"46 
"41 






47 
"46 


"42 
"41 


"40 
"39 
"37 
"36 
"46 


"41 


*40 
"42 


"41 
"40 


"39 


"42 
"39 


"42 
"47 


47 
"46 
*41 
40 
"46 
‘47 
°46 


(Auctions held on Fridays. Representa- 
tive prices for March 14.) 
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Used Car Auction Prices 








































Pickup ........... predutve 
Panel truck ................-- < . 
42 Club Coupe (N.8.)  ...cccccccccccceeeeeene 
FORD 
'47 «Sportsman ........c 
"46 Convertible Coupe 





















































“51” Sedan 2,375 
: Pickup ......... “ee 
oa = 1,250 Convertible ............. — 
56-C Convertible 1,310] +49 Convertible (N.8.) .... 
Special 2 door 825 HUDSON 
Special Coupe 400 46 «“6’" 4 door (N.S.) ... 
CADILLAC "40 «Convertible ‘‘8’’ (N.S) ......ccceen 550 
“61"’ Sedan ......... $2,125 MERCURY 
"60" Sedan ......... aie 2,135 | °46 4 door (N.S.) cece siletcanan $1,900 
"61"’ Sedan snnies 1,700 1B QUOD cicintimveen ‘ scecscccsors 1,988 
61"’ Sedanette ..... . 1,810] °41 2 door (N.S8.)..... sanitation 710 
CHEVROLET GD 6 GRRE CIEE. } sicrnstinesncnserase os Sa 
Fleetline 2 door ... $2,185 — $ 720 
Fleetmaster 2 door _ 2,085 | 41 Club coupe ..... eae trem 
Stylemaster Coupe 1,925 OLDSMOB 2,43 
Fleetline Sedan .. ‘ . 2.200 | "46 ‘'66’’ Convertible coupe 08) 
Stylemaster 4 door ............... . 1,700 | "42 £98" 4 door (N.S.) ceccccccececeeeeereee Dy 
Club Coupe .. bdanin f 1,840 PLYMOUTH $1,790 
Truck ......... ; . 1,710] "47 4 door CNB.) cessecsseessenernesnneenennennns aes 
Club Coupe © 1,910 | 46 4 GOOT .......--.sesessrscsernsscscvenrssensensnrenenes . 
Fleetline 4 door | 1,785 PACKARD N.8.)..8 900 
Fleetline 2 door . 1,710 | "41 **160"" — ree erate 475 
Fleetline 4 door © 1,760 | °38 4 GOOT (N.S) -..----s-s-rsereereererneeererees 
Club Coupe os - 1,950 STUDEBAKER $2,050 
Club Coupe . 1,290 | °47 4 GOOr (N.S) --everseesseerereeeereers "810 
Club Coupe : . 1.125 | °42 Champion 4 door (N.S.) 
2 door . 1,085 - ae . = 
4 door 5 885 ° 
‘oe .|Cincinnati Assn. 
Club Coupe . St - 1,165 
Convertible Coupe .. 1,200 P f 
oa. ‘os | Qypens robe o 
2 door ..... 1,100 
2 door va 1,050 R ll 
i oe 2033] Car Resellers 
ion. e 5251 CINCINNATI. — The Cincinnati 
COUPE -eeesseereesensen 410| Automobile Dealers Assn. has 
ORT wna —— . 325! jaunched an investigation of the 
— rtly after they 
Windsor 4 door ..... i $2,400| resale of cars shortly 
New York 4 door ...... 1.400] are purchased, which is said to 
a, aes door .... 1.308 work a hardship on ethical dealers 
4 d00r oo | as well as the purchasers of cars. 
DE SOTO According to R. E. Reinhold, 
Suburban ................ ; president, the members of the asso- 
Club Coupe ................ . 1 hundred 
2 Gaeceaienmenenens ciation will spend several hun 
Sedan lat dollars a month to finance ae 
DODGE t “who these casua 
o determine “who 
SEE: "ecstntdevesse denn 
4 deer eae == sellers are and what they are doing 
BID: ssschnsevcnssiocbe .. 2.010} in our business.” 
a esbbaseutetsnneseneeaseseesenete 1,150] It is claimed that many purchas- 
—ppeewatlenes www 15225] eps exert pressure on dealers to 
4 door . ‘590 | obtain delivery by insisting they 
Pick are in dire need of a car and then 
Panel. ‘i turn around and resell the car as 
2 door 1650 | soon as it is in their hands. 
— 2,500] An example was cited of a car 
janes 2'o5| which was sold new for $2,500 by 
Convertible 2'100|@ dealer and then was placed on 
} tte 2,125] sale the next day on a used-car lot 
onver e 1 
Convertible . sae for $3,750. 
fer £80] Buick Compl 
— a ~7 ulc omp etes 
Station Wagon . 1 


Panel 


Tuneup Schools 







Pickup SiahaniaiiGuininicidiniaidn ia 
Same sanguinea : ‘ : o 
So aR For Mechanics 
Convertibie 1 Gate ce $1,930] LINT.—A series of engine tune- 
Sedan ...... : up schools for Buick dealer me- 
} atic eo chanics has been completed by 
Convertible Buick, W. F. Hufstader, general 
i iat “— Se.. oer a, —_ 
ufstader sa at approximate- 
oo pr ly 4,000 Buick service men from 
‘ Goer ee every state have attended 275 en- 
‘onvertible gine tuneup schools conducted by 
88 OLDSMOBILE C. W. Jacobs, Buick’s general ser- 
RINNE <cndsrsenictenadscenexcésincs $1,975 
BN seer trveeshaanntt tence gees .. 2.230 | Vice manager. 
rT “ 2,150] The tuneup schools, Hufstader 
tan” 1,333 | Said, are one of a series of schools 
4 door .. "975 | designed to cover product and deal- 
COUPE eererrssrerrsssrirernrnssinennsnnnne 475)@F service station operation and 
PACKARD management. Carburetor and body 


Clipper—4 door ........ $2,350 


Clipper—4 door . schools already have been sched- 














ED Wassaeeee a vee 940] uled. 
ree PLYMOUTH iia 
es $2,010 Gordon Motor Co. 

DOOR --sssesssssssssseee Gordon Motor Co. has been in- 
olny — corporated at Milwaukee to deal 
DM neiiesssicae in new and used cars, accessories 
ee and parts. Incorporators are Philip 
Coupe ...... ee V. Gordon, Louis L. Weiss and 
Sedan ..... Ralph J. Podell. 

Club Coupe 

2 door ...... ; 

4 

cae Memo to Parts Managers 
— 

NIE Sckesmisenaes ,. 

— Oldamotile 

Coupe ........ dala tl 

station war oNTIAO PARTS HEADQUARTERS 

ATION WAZ ..........ccccceecceesceeesseeeH2, OTD 
2 OOF ..seoon eh ei We Carry the Largest Stock of 
ee eee terete 1 Genuine Oldsmobile Parts 
ee ocr eet in the U.S. A. 

Sedan 905 Discount 40% 





STUDEBAKER 
Oe <A Nc arte ictncsnctarnast $ 885 
MISCELLANEOUS 
Lincoln Zephyr Sedan ............::0 $ 855 | Straps, Lamp Bulbs (except sealed beam). 
GMC Pickup = 725 
IHC Panel ......... ieikncodecs a Discount 33 1-3% 


Ball and Roller Bearings, Spark Plug Wir- 
ing Sets, Battery Cables, Battery Ground 





LaSalle 4 door ............. dees «» 850 
ORLANDO, FLA. 
(Holly Robson Motors) 


Clutch Release Yoke (Fork), Clutch Re- 
lease Bearing and Pilate, Clutch Driven 
Plate and Facing, Fan Belts, Mufflers, Tail 
Pipes, Hydraulic Brake Hose, Brake Lining 
Sets, Flexible Fuel Lines, Motor Valves, 
Lifters and Springs, Head and Pan Gasket 


BUICK 
Sets. 
Special Net Prices 


2 GOOF SUPE .......cccccccscees desta neni 
2 door Convertible Super .... 






4 door Convertible (N.S.) ............ 700 Body Panels, Turret Tops, Doors, Door 
CADILLAC Panels, Trunk Lids, Frame Assemblies, 
61 4 OOK (N.S.) cscs 1,860 | Service and Short Engines, Etc. 
Oe I pivarve cas sensnctineeisessisissiceice 3,500 
CHEVROLET ALL OTHER PARTS AT 25% OFF LIST 


Fleetline Aero 2 door (N 
2 door 
2 door (N.8.) 
2) 

1% ton truck (N.S8.) 
OO a ae 


MAIL YOUR ORDER OR WIRE 
US COLLECT 
SHIPMENTS MADE PROMPTLY 








BINS inindns tas mecca cinta diahante 
CHRYSLER 
6 GRRE ccensipnemiiinsainaians 
CROSLEY 
2 dOOr (N.B.) ....0-.ceceenee 
DODGE 
2 door ....... snensnoseesenentece eatoseesacanonseoecih 
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Shearer Denies 
Attempt to 
Defraud U. S. 


ST. LOUIS.—Franklin W. Shear- 
er, president of Shearer Chevrolet 
Co., indicted by a federal grand 
jury on tax evasion charges, an- 
nounced last week through his at- 
torney that “there had been no 
attempt to defraud.” 

The attorney, Rollyn G. Smith, 
declared that Shearer told the in- 
come tax agents that he had 
“merely followed the advice of his 
tax consultants and if they were 
wrong, he was ready to pay*any 
additional sums the government 
wanted him to.” 

Shearer and his former book- 
keeper, Arthur J. Beyer, were in- 
dicted on charges that Shearer 
evaded payment of $139,366 in 
taxes on his 1940 and 1941 in- 
comes. 

The dealer’s income for 1940 was 
listed on his return as $34,872, on 
which he paid $5,559 in taxes. Ac- 






tually, the government charges, he 
earned $80,375 on which he should 
have paid $30,011. Shearer’s income 
for 1941 was listed as $25,882, on 
which he paid taxes of $6,554. The 
indictment charges he earned $199,- 
750 in 1941 and should have paid 
taxes of $121,438. 

The attorney added that Shearer 
consulted income tax authorities 
regarding deductions as bonuses 
and other expenses for 1939 and 
was informed by them that such 
deductions were allowable. How- 
ever, Smith said, in 1944 these de- 
ductions were questioned and dis- 
allowed for the 1940 and 1941 re- 
turns, and the 1939 returns were 
again reopened and the deduction 
disallowed. 


Kirspel ‘Industries Show 
New Valve Cap Unit 


A new valve cap made of rubber 
attached to a metal threaded ring 
is being sold by Kirspel Industries, 
15 Park Row, N. Y. 

Available in five standard auto- 
mobile colors, the cap is designed 
to prevent tire damage resulting 
from underinflation. 


TUNE UP your ADvertisiING 


MR. DEALER, WITH 


AUTO JESTS - 


ACCELERATOR 
FOR YOUR &# 
ADVERTISING % 
PROGRAM! | 


+ ad 


THE ADVERTISING AGENCY FOR AUTOMOTIVE DEALERS 
WRITE FOR DETAILS 


P.O. BOX 6117 





24” x 42” Hairpin 
Leg Style 


KAY-DAVIS 


886-800 GERARD AVENUE 


INTERESTING ITEMS 





Dallas, Texas 


CHROME 
SHOWROOM 
FURNITURE 


DESKS e CHAIRS 
SETTEES 
TABLES « SMOKERS 


Write for Catalog 


COMPANY 


NEW YORK 52, N. Y. 









Jeep Station Wagon bodies and front center seats—made of quality materials—built to 
last. The body can be assembled and installed in about four and one-half hours. Retail 
price, $195.00 F.O.B. Cleveland. The center seat makes it possible for three people to 


sit in the front comfortably. Requires no tools for installation. 


Retail price, $10.00 


F.0.B. Cleveland. Immediate delivery. Liberal dealer and distributor discount 


Station Wagons, Inc. 


19 EUCLID AVENUE 


CLEVELAND 3, OHIO 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S PRODUCTION ONLY) 


Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 to Jan. 1 to 
March 29, Week March 22, March March 30,March 29, 
1947* 1946 1947* 1947* 1946* 1947* 
GENERAL MOTO . 24,081 175 30,979 119,211 175 313,942 
ecdcuvvasveesedy ae ota 5,673 18,730 55,926 
Ea v.08 Va vig'ea ux 998 ony 1,060 4,207 12,845 
re 14,686 175 15,324 64,112 175 158,243 
Oldsmobile .......... 3,967 8 4,129 16,274 44,601 
DE BS cenvevcecses ee ones 4,793 15,888 eves 47,327 
CHRYSLER . 15,641 12,970 16,504 65,021 80,655 178,053 
EE) e604 sacoew ses 1,614 1,584 1,616 6,587 10,988 17,723 
Se 4,238 3,954 4,397 17,977 22,793 48,983 
EEE vcvcnccseuss 7,724 5,770 8,102 31,509 33,898 87,633 
Chrysler 2,065 1,662 2,389 8,948 13,031 28,714 
FORD 14,727 11,650 14,996 59,852 67,360 182,434 | 
Re bre de ts aedennt 11,659 10,062 11,811 47,211 58,475 143,827 
ee 617 267 639 2,556 1,321 7,493 
SEE wise sivsceeae 2,451 1,321 2 10,085 7,564 31,114 
CROSLEY 386 er 404 1,572 an 4,745 
ES | Sn. a. a0 +5.0c00s 2,546 1,824 2 10,404 13,556 30,959 
KAISER 582 eons 17 2,911 ewes 11,285 
PE S46caceeb ures 581 asa 7138 2,676 er 6,944 
ee re 2,701 2,311 2,760 10,850 14,786 28,722 
SP 867 sees 1,016 4,496 1,479 11,083 
STUDEBAKER 2,411 170 2,520 9,994 18,624 30,162 
WEEEMEIG -b6 a 66 serevess 482 ovis 822 2,872 ee 7,630 
Total Cars, U. S. .... 65,005 29,100 73,987 289,859 196,585 805,959 
+Station wagons. *Revised. 
. * . 7 * * 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 


Week Week Total Total Total 
Ended Same Ended to Date 
March 29, Week March 22, March March 30,March 29, 
1947* 1946 1947* 1947* 1946* 1947* 
CHEVROLET .......... 6,998 578 7,814 32,639 578 92,556 
0 ES ee 6,124 5,489 6,240 24,723 41,958 75,690 
EE dnd 5005640004 3,309 2,481 3,506 13,609 27,117 42,7389 
INTERNATIONAL 3,249 1,102 3,256 13,034 18,354 35,087 
PEED. vse wesc 0c ce oe 6 834 1,484 1,732 6,148 11,008 20,239 
STUDEBAKER ........ 1,360 533 1,360 5,430 5,782 16,266 
Nese essbucedeses 1,283 Sobre 1,412 5,313 wate 17,332 
SL cs ab abo bs 06.5 He 289 201 477 1,726 2,631 5,482 
DEE 3.6060é0ss4e0so0 374 187 368 1,504 2,603 4,560 
EE od diied ob h.66.60 6.008% 353 151 376 1,321 2,178 4,682 
Le 330 108 377 1,492 2,686 4,093 
EG scecceeccces 154 161 210 7380 1,216 2,286 
Se 19 ase 34 374 vr 1,428 
MISCELLANEOUS .... 284 513 333 1,227 6,809 
Total Trucks, U. S... 25,070 12,988 27,548 109,320 122,915 $27,101 
Total Cars, 
Trucks, U. &S. ....... 90,075 42,088 101,530 399,179 319,500 1,133,060 
Total Cars, 
Trucks, Canada ..... 4,621 2,831 5,127 19,9388 27,352 59,384 
Grand Total, Cars 2 
and Trucks, U. 8S. 
OE SD cc ccccwess 94,696 44,919 106,657 419,117 346,852 1,192,444 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 120,753 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H, Brockway, 


Four-Wheel Drive, Sterling, etc. 





Blizzard, Flu Reduce 
Week’s Output 107 


(Continued from Page 1) 


the possibility of having to sell 
it at lower prices. 

One scrap dealer commented that 
the prospect of fair weather and 
alleviation of the freight car short- 
age would tend to drop prices in 
Pittsburgh as much as $5 a ton. 

Most mills last week were said 
to have material stockpiles on 
hand, which would last them two 
weeks at the present high rate of 
operations. That position was much 
better than mills could report a 
few weeks ago. 

Production of cars in the U. 8. 
by General Motors last week 
dropped to an estimated 24,081 
after 30,979 were turned out the 
week before. 

GM’s Buick plant in Flint was 
forced to close down early last 
Tuesday as snow blocked em- 
ployes in rural areas from get- 
ting to the plant. The Pontiac 
plant was likewise affected, as 
the city of Pontiac was virtually 
cut off for more than 24 hours. 
Chevrolet and Oldsmobile were 

the GM divisions to suffer the 
least. At Cadillac, weather and a 
mild influenza epidemic were keep- 
ing absenteeism at a crippling level. 

Chrysler, with most of its final 
assembly activity located in De- 
troit, was only slightly affected by 
the weather. Chrysler last week 
turned out an estimated 15,641 cars 
compared with 16,504 the week be- 
fore. 

Although absenteeism was at a 
record level last Tuesday morning 
when the storm broke here, most 
workers reported by noon and Ford 
was able to turn out 14,727 cars 
during the week. In the previous 


week, Ford built an actual total 
of 14,996 cars in the U. S. 

Output of Kaisers and Frazers 
dropped to an estimated 1,163 last 
week, as the engine shortage con- 
tinued to stifle K-F efforts to ob- 
tain volume output. 

Kaiser-Frazer officials said that 
8,000 cars have been scheduled for 
April. 

Nash turned out an estimated 
2,701 cars last week. Nash, it is 
reported, soon hopes to achieve a 
600-unit daily schedule. 

At Hudson, absenteeism held last 


week’s output to an _ estimated 
2,546 cars. 
At Packard, the weather plus | 


continued material shortages held 
output to an estimated 867 cars. 
Packard built an actual total of 
1,016 the week before. 

Well on the way to a postwar 
record for the month, Willys- 
Overland was held to an esti- 
mated output of only 834 jeeps 
and 482 station wagons last week, 
because of a shortage of parts 
in transit. Totals of 1,782 and 
822 were accounted for the week 
before. 

Studebaker schedules held steady 
last week as an estimated 2,411 
were built. However, Studebaker 


output in Los Angeles is said to | 


be somewhat below expectations. 


The 114,820 trucks expected to | 
be built this month falls far below 


the amount previously scheduled, 
and the shortage of copper is cited | 
as the reason. 

Reportedly, the copper shortage | 
has already forced Fedders-Quigan | 





to shut off the flow of radiators to 
two large truck manufacturers. 








20 


Electric Tool Catalog 


United States Electrical Tool Co., 
Cincinnati, announces issuance of 
a new catalog designed to acquaint 
the trade with the latest equip- 
ment developments of the portable, 
bench and floor electrical tool in- 
dustry. Catalogs will be sent upon 
request. 





Make Mine the 


Marville Line 





Comfort Camper 


Sleek aluminum body. Durable. Felt lined. 
Waterproofed. Perfect for sports, vacations, 
business. Innerspring mattress restfully 
sleeps 2. New two-tone interior. 60-Ib. ice 
box. Ample cooking and storage space. 


Jan. 1 to Jan. 1 to | Total weight only 450 Ibs. 





Commercial Trailer 


4,611 | Designed for heavy loads, with front and 


rear drop taligate and telescopic tongue as 
standard equipment. Standard model minus 
racks and stand. 





Farm Trailer 


Low bed for easy loading. Carries 750 ibs. 
All-steel body. Ideal for job or outing. 
Flair boards standard design. Tarpaulin or 
canopy extra items. 





Horse Trailer 


All steel frame. Veneer-paneled sides. 


Large plexiglass window. No draft. Carries 
1 or 2 horses. Other models with escape 
door and tack box. 


A Few Distributorships Still Avaliable 


Immediate Delivery 


-*Marvile Dwyer Ime 


TRAILER DIVISION 
1886 No. Eastern Avenue 


Los Angeles 32, California 
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Kindly Acknowledge 
Advertisers availing themselves of this | 
Want Ad Section are requested to ad- | 
vise all respondents if and when their | 
wants have been fulfilled. A post-card | 
will do and your courtesy will help) 


|us maintain the present high regard | 
| which this department enjoys. 
| 
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HELP WANTED 











MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 


ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 








OFFICE MANAGER—Small, progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper, ex- 


perienced in factory costs, accounting 
procedures, handling office personnel, 
etc. Write stating age, marital status, 
education, experience, salary desired. 
Box 1633, c/o Automotive News, De- 
troit 26. 


EXPERIENCED ambitious parts man, 
preferably veteran between 30 and 45, 
for permanent position with well estab- 
lished General Motors distributor and 
automotive jobber in large Alaskan 
town. Reply stating age, qualifications, 
marital status and availability, only if 
experience and capability will qualify 
you as manager of parts department 
doing a $100,000 yearly volume. Box 
1655, c/o Automotive News, Detroit 26. 


AUTOMOBILE MANUFACTURER wants 
Service Traveler for Latin America. Po- 
sition requires good education, ability 
to speak Spanish and knowledge of 
automobile service and parts department 
operations. Single man preferred. Box 
1662, c/o Automotive News, Detroit 26. 





REGIONAL TRUCK 
REPRESENTATIVE 
WANTED 


Man experienced in truck re- 
tailing or wholesaling, truck equip- 
ment sales or truck operations 
wanted for dealer and customer 
contact. Attractive salary and rea- 
sonable expense allowance. Excel- 
lent future for man age 27 to 45 
with increasingly popular truck 
line of this established car and 
truck manufacturer. As this man 
will travel in Southeastern states, 
it is preferable that he now be 
residing there. Send full details on 
experience, qualifications, age, etc., 
to 

. Box 1667 
C/O AUTOMOTIVE NEWS 
Detroit 26 


—— eee 

GENERAL MANAGER for 1,000 and up 
sales in G.M. dealership in Pennsylvania 
city. To qualify, applicant must have 
had similar experience in this field. State 

* age, experience, reason for seeking new 
position and send recent snapshot. All 
replies confidential. Box 1674, c/o Auto- 
motive News, Detroit 26. 


OLD ESTABLISHED PONTIAC DEALER, 
located in fine midwest city of 140,000, 
requires services of bookkeeper. Must be 
familiar with General Motors accounting 
system, and able to take off monthly 
statement. Air-conditioned office, vaca- 
tion with pay. Reply giving references, 
age and salary expected. Box 1673, c/o 
Automotive News, Detroit 26. 
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HELP WANTED 


WANTED 


Service Manager 


Dodge-Plymouth Agency in Met- 
ropolitan New York. Unusual op- 
portunity with a fast growing, 
fully equipped and” energetic or- 
ganization. Write us stating age, 
qualifications, references and sal- 
ary expected. All replies will be 
held in strict confidence. 

BOX 1665 
C/O AUTOMOTIVE NEWS 
DETROIT 26 








TRUCK REPRESENTATIVES WANTED. 
Several openings for experienced truck 
men to handle wholesale truck sales to 


dealers. Reliable manufacturer, one of 
largest in industry. Retail experience 
desirable as well as familiarity with 


dealer problems in merchandising trucks. 


Phone Fitzroy 9140, Detroit, Mich., for 
appointment or write Box 1668, c/o 
Automotive News, Detroit 26. 





SERVICE MANAGER by new large fran- 
chise Washington, D. C., dealer in mid- 
dle high priced big three line of cars. 
Building one of finest service establish- 
ments in city. Applicant must have ex- 
tensive service experience in GM, Chry- 
sler or Ford products, have managed or 
held key position in profitable shop really 
recognized for courteous service. Only the 
best recommendations acceptable after 
preliminary interview. Preferable age 25 
to 35. Dealer to stress service, applicant 
must be energetic, imaginative and ready 
to grow with young aggressive organiza- 
tion. Will pay good salary and percent- 
age of profits after test period to estab- 
lish standards. In reply state age, expe- 
rience, education, military service, salary 
desired, availability date, suggested time 
for interview in either Detroit or Wash- 
ington and enclose picture of yourself. 
Replies will be held in strict confidence. 
Box 1672, c/o Automotive News, De- 
troit 26. 

PARTS MANAGER for Lincoln-Mercury 
dealership in Kalamazoo, Michigan. Must 
have ability to take complete Charge. 
Salary and bonus. Porter-Sullivan Mo- 
tors, 433 W. Water Street. 
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POSITION WANTED 


SERVICE MANAGER—Complete service 
supervision, parts, shop, body depart- 
ment. Recent experience 750 car GMC 
dealer over ten years experience. Loca- 
tion open. Box 1638, c/o Automotive 
News, Detroit 26. 


ess 
ACCOUNTANT-OFFICE MANAGER. Gen- 


eral Motors, auditing and sales experi- 
ence. Box 1640, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-Office manager with 12 
years experience in retail and wholesale 
automobile business, General Motors and 
Packard. Age 35, married. Box 1648, 
c/o Automotive News, Detroit 26. 





PARTS MANAGER—Experienced. Expects 
to establish permanent residence in Flor- 
ida about Aug. 1, 1947. Desirous of 
connection in Central or West Coast 
town. Have had six years Chevrolet, two 
and one-half years DeSoto-Plymouth and 
several years general parts. Steady, in- 
dustrious, and sober. Can furnish refer- 
ences from former and present employ- 
ers. G. B. COOK, Box 434, Flora, Ind. 





AUTOMOBILE SERVICE MANAGER. 16 


years Chrysler products, thoroughly ex- 
perienced selling service, laying out re- 
pairs, shooting trouble and service pro- 
motion. Reference. Box 1664, c/o Auto- 
motive News, Detroit 26. 


SERVICE MANAGER--Fifteen years’ au- 
tomobile service and management expe- 
rience plus four years Civilian Aircraft 
Maintenance Supervisor and Aeronautical 
Engineer with Army Air Forces. Will 
welcome strict investigation as I desire 
a permanent connection with reliable and 
progressive organization. Address Box 
1669, c/o Automotive News, Detroit 26. 


MANUFACTURING 
EXECUTIVE 


Open for a permanent connection 
or as a part time consultant. Thor- 
ough understanding of cost and 
production problems, _ standards, 
budgeting, material and inventory 
control, plant layout, methods and 
quality control. Experienced me- 
chanic. Consider position as indus- 
trial engineer, director of stand- 
ards, material control or produc- 
tion manager. Box 1666, c/o Auto- 
motive News, Detroit 26. 








MANUFACTURER'S REPRESENTATIVE 


EXPORT SALES REPRESENTATIVE. 20 
years experience in automotive foreign 
field. Practical knowledge all phases 
sales promotion and _ distributor-dealer 
operations. Would consider Australasian 
or European territory. Box 1661, c/o 
Automotive News, Detroit 26. 





DEALERS WANTED 





DEALERS WANTED 


To Seli 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicies 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ono 
22480 Lake Shore Bivd. 
EUCLID, OHIO 





DEALERSHIP WANTED 


DEALERSHIP WANTED—With 300 to 
1,000 new car potential. Prefer G. M. 
line located in Michigan, Ohio, or Mid- 
west area. Replies strictly confidential. 
Box 1654, c/o Automotive News, De- 
troit 26. 
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Kindly insert the following word Want Advertisement, under proper heading in the next 
(1) or (3) editions of Automotive News, for which find enclosed 6..... .. Which is figured at the rate 
of TWELVE CENTS (12c) per word for one insertionor Thirty cents (30c) per word for three consecutive 
insertions. Count each word, initial or group of numbers as one word, including signature and address, 
unless Box No. address care Automotive News is desired, in which case add $1 per insertion. 
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CLASSIFIED WANT AD a 


DEALERSHIP FOR SALE 


ESTABLISHED DISTRIBUTORSHIP for 
over 50 counties in Southwest. New car 
and farm implements. New modern build- 
ing on main thoroughfare. New modern 
service equipment. Can handle $8,000 to 
$10,000 customer labor monthly. Excel- 
lent parts operation. Room for five cars 
on sales floor. This business is showing 
excellent return on the investment and 
will take a minimum of $40,000 to han- 
die. Present owner cannot handle ac- 
count of either interests. Details will be 
given to interested parties who can show 
financial qualifications. Write Box 1670, 
c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


DUAL FRANCHISE in rich farming sec- 
tion middie Georgia town. Have low 
rent contract and a well established 
business with low overhead. Located on 
two paved highways. Address Box 1639, 
c/o Automotive News. Detroit 26. 


FACTORY WANTED 


FACTORY WANTED—Railroad Siding and 
Main Highway. City will build building 
for occupancy July 15. 20,000 square feet 
or more. available. Contact CITY 
CLERK, Fennimore, Wis. 


NEW CARS WANTED 






























WANTED—1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria. Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


NEW CARS FOR SALE 





AUSTIN CARS 


Distributors of Austin cars would like 
dealers to have 1947 models. 


Brookside Motor Sales 
Distributors in Ohio 
3157 W. 25th 806 Engineering Bidz. 
CLEVELAND, OHIO 
Write for Appointment 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED—1947 Buick super convertible 
and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 


USED CARS FOR SALE 





10 Cc A Ss 


WHOLESALE ONLY 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
No Letters. (Dealers west of Mississippi: 
Our prices too high for you at present.) 








We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 





USED CARS FOR SALE 





WHOLESALE 


Large Selection of Clean, Late 
Model Cars 
McDermott Motor Sales 
6535 Carnegie Henderson 6380-8) 
CLEVELAND 





AUTO BUYERS—Best wholesale deal a: 
LEO ADLER, INC., DeSoto-Plymouth 
3000 Fenkell, 7 blocks east of Livernois 
Detroit, Mich. UN. 3-7400. 








A Good Assortment of 


USED CARS at 
WHOLESALE 


Mayflower Motors, Inc. 
328 West Market St. 
AKRON, OHIO 
Phone HEmlock 5101 


—— 

1940 LINCOLN CONTINENTAL CONVER 
TIBLE coupe. Very beautiful car, me- 
chanically perfect, low mileage. Original 
top, radio, whitewall tires. Monart Mo- 
tors Company, 621 East Wisconsin Ave., 
Milwaukee 2, Wisconsin. 





AUTO AUCTION 
Inside and Heated 


EVERY MONDAY—1 O’CLOCK 
DEALERS ONLY 


Good Place to Buy 
Good Place to Sell 
Join the Crowd 
at 


Woodruff Motor Sales 
415 W. Main St. Montpelier, O. 








ON THE ‘“‘MASON-DIXON LINE” 


AUCTION 


For Dealers Only 
EVERY MONDAY 
Schaefer-Connell Co., Inc. 


103 N. Main St. New Albany, Ind. 
Also Every Thursday in Indianapolis, Ind. 








FOR EXPORT 





Automobiles 


for EXPORT 


We have all 
makes and models 
up to 1942. 


Cable Address MAYEX 


AKRON, OHIO 
328 West Market St. 
Phone HEmlock 5101 
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BUSES WANTED 


NEW SCHOOL BUSES 42 or 48 passenger 
wanted, cash waiting, also 1942 Chev- 
rolet sedan buses, 12 passenger. Write, 
wire McLaughlin Bus & Equipment Co., 
1224 N. Main St., Providence, R. I. 


BUSES FOR SALE 


WANT A REAL BARGAIN? Twenty 
Wayne all-steel school bus bodies. Gov- 
ernment surplus. Crated $495. Subject 
prior sale. Wire Consolidated Bus & 
Equipment Co., 420 Lexington Ave., New 
York City. MU. 3-9297. 





IMMEDIATE DELIVERY, 2 new school 
buses. (1) 21’ mounted on new Ford 
194” chassis, $3,501 F.O.B. Cincinnati, 
Ohio. (2) 16’ mounted on new Ford 158” 
chassis, $3,133.56 F.O.B. Cincinnati, 
Ohio. Tranter-Williams Motors, Inc., 
4016 Allston, Cincinnati 9, Ohio. Ford 
parts shipped anywhere. 

NEW 1946 STYLEMASTER CHEVROLET, 
4-door sedan, converted by Armbruster 
Brothers, Fort Smith, Arkansas, to 12- 
passenger bus, suitable for airport pas- 
senger service or bus line. 650x16 six-ply 
tires, auxiliary springs, luggage rack 
with tarpaulin on roof. $3,277. F.O.B., 
Greensboro, N. C. Telephone 7132. 


TRUCKS WANTED 


WANTED—One 1942 Dodge 2-ton WH cab 
—complete. New or used. Ford Garage 
Co., Inc., Box 679, Glen Falls, N. Y. 








WANTED 
4 MACK OR WHITE 


Diesel 10-ton trucks packed for export 
or assembled. Immediate delivery. Pay- 
ment Cash. 


EXPORT TRADERS CO. 
576 Fifth Ave. New York 
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TRUCKS 


WANTED—Holmes wrecker 
McDowell Motor Co., Water St., 
beth City. N. C. 

NEW OR USED TRUCKS & CARS, from 
% ton to 15 ton. All cash, dealings con- 
fidential. We go anywhere. Call Rock- 
well 0575 or write to Mr. Fred Bedford, 
3241 W. Ogden Ave., Chicago 23. II. 


TRUCKS FOR SALE 


TRUCK TRACTORS—5-ton, army 4x4, 
air brakes, auxiliary tanks. Autocar 
Federal, White. Wholesale only. Closed 
cab, $1,995. Open cab, $1,495. Orange 
Motor Co., Inc., 799 Central Ave., 
Albany, N. Y. 2-3361. 


| 

TWO INTERNATIONAL K7 3-yd. dumps, 
825x20 tires, mileage 17,000 and 19,000, 
$1,375 each. Two International K6 3-yd. 
dumps, mileage 16,000 and 33,000, $1,190 
each. All refinished red chassis, green 
cabs. Excellent, complete and good buys. 
City Motor Co., Norfolk, Va. 


WANTED 


immediately. 
Eliza- 








PANEL TRUCKS 
Four 1946 Chevrolets 


These were especially built for 
Fisher Body Corporation and 
used in schools a short while. 
They are unusually large. 195” 
wheelbase, dual wheels with 2- 
speed axle. Large low load 
bodies, inside back of drivers 
seat 5/10” high — 76” high, 
length 17’4”, rated capacity 13,- 
500 pounds. These are low mile- 
age, under 6,000 miles. Sell one 
or all. 


FALLS CITY PONTIAC Co. 
Ist & Broadway Wabash 3154 
LOUISVILLE, KY. 





1947 NEW CHEVROLET BUS CHASSIS 
with flat face cowls. 160” wheelbase with 
removable 4-foot frame extensions and 
6:50-20 six-ply tires; 195” wheelbase with 
7:50-20 eight-ply tires. Discount. Located 
Midwest area. Box 1671, c/o Automotive 
News, Detroit 26. 





GMC—HEAVY DUTY 2%-ton 6x6 dump, 
5 yard body. Complete — ready. 
SHARPIE’S, 4120 Montgomery Road, 
Cincinnati, Ohio. 

'45 INTERNATIONAL KR-11, 5 T-tractor. 
Air brakes, 20x11 tires — $3,895. 
SHARPIE’S, 4120 Montgomery Road, 
Cincinnati, Ohio. 

GMC - Studebaker 
Chevrolet 


6x6 and 4x4 Cargoes and Vans 
at Wholesale Prices 


The U. S. Truck Sales Co. 
1750 E. 55th St. Cleveland, Ohio 





FOR SALE, BELOW LIST PRICE. One 
new heavy duty, all wheel drive Mar- 
mon-Herrington truck, six ton, 161” 
wheelbase, 1000x20 12-ply tires, 131 HP 
motor, 529 cu. in. displacement. Ideal 
prime mover for carry-all, large dump 
body, or large logging operation. Imme- 
diate delivery. Call or wire: Gaines W. 
Harrison, Box 682, Columbia, S. C. 
Phone 2-9510. 

FOR SALE—1-WFA 31, 1942 Dodge trac- 
tor, new engine, new tires with 20 King- 
ham trailer, high grain sides, clean unit. 
Phone 225, Maryville, Tenn. McNutt 
Motor Co. 


__ AUTOMOTIVE NEWS, MARCH 31, 1947 








CLASSIFIED WANT AD DEPARTMENT 





TRUCKS FOR SALE 








TRUCKMEN — RIGGERS 


CONTRACTORS 


I have four 
trucks, 1943 10-wheel dual 
rear end, standard front axle, H. P. 
600 Cummins Diesel motor, closed 
cab, 22-foot platform body, with 


spool type winch rear of cab, 
10:00x20 tires, run from 7,000 to 
15,000 miles. Wheelbase can be 
shortened for dump or transit 
mixer. $5,500 each. 


Call, Wire or Write 


Warren E. McCarthy, Inc. 
241 Mystic Ave. Medford 55, Mass. 





DUMP TRUCKS 


an 


145, 
F N Macks, 5 yard bodies, 1941, 
chain drives—5 Internationals. 1941 
to '45,.5 yard bodies—2 Interna- 
tional cab over engine, 1 dump, 1 
chassis and cab. Very low mileage. 
Several others. Will sell with or 
without bodies. Also several large 
rock bodies. 


Call, Wire or Write 


Warren E. McCarthy, Inc. 
241 Mystic Ave. Medford 55, Mass. 
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TRUCK EQUIPMENT WANTED 


SIX NEW CABS—For 1%%-ton Ford trucks 
from 1942 to 1946. Complete with seats. 
Write Cavalier Motor Co., Ine., 772 
Granby St., Norfolk, Va. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—Five 1946 Ford schoo) bus 
chassis 194” wheel base. Immediate de- 
livery. Shaffer Motors, Inc., 113 First 
St., 8S. E., Massillon, Ohio. (Phone 
2-1545). 


ST. 








IGNACE BODY CoO. will furnish al! 
types of dump bodies and hoists for all 
makes of trucks. Immediate delivery 
Contact Frank Poulos, St. Ignace Body 
Co., 7 8. State St.. St. Ignace. Mich 

EHT MACK TRACTOR. EHT tractor with 
10.00x20 tires, air brakes, and all 
equipment. This tractor has been com- 
pletely rebuilt and is guaranteed to be 
in excellent condition. Tri-State Mack 
Distributors, 619 Jefferson Ave., Mem- 
phis, Tennessee. 


OFFICE EQUIPMENT FOR SALE 
ceeirciteeeecteninitaahiasiaamaneatatiaenenemianceenitaieicagrenieeanaTse 
FOR SALE—One Monroe calculating ma- 


chine $110. One typewriter desk and 
Woodstock typewriter, $100. HAROLD 
W. GROB MOTOR SALES, Murphys- 
boro, Illinois. 





PARTS WANTED 


BADLY NEEDED—Hood for 1936 Ford 
1%-ton truck. Faulkner Motor Co., Inc., 
201-211 E. Sixth Ave., Emporia, Kan. 

WANTED—Body for 1942 or 1946 Super 
Buick, Roadmaster Buick, 62 Cadillac 
or Olds 98. Landis Garage, Landis, N. C. 

WANTED: BUGATTI MOTORS or parts 
or any foreign open cars. R. G. Sceli, 
317 Asylum St., Hartford, Conn. 

LEFT FRONT DOOR for 1940 two-door 
deluxe Ford. Wire or write. Stern Auto 
Body, Waupun, Wisconsin. 














LOOK 


LOOK 


LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 


We have a large wholesale and 
cars, and we need about 150. 


Attention Finance Co.’s 


retail turnover of new and used 


We will buy any amount of new or used cars, pickups or panels. 


Send list and bottom price you 


will sell for. 


KELLER MOTORS 


2750 WEST ALAMEDA 


DENVER 9, COLO. 








Recapture Automotive Americana 


In the “Fabulous Hoosier” 


Of all of the “wild and wooly” 


early pioneers of the automotive 


industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 


pioneers” vividly in her biography, “Fabulous Hoosier,” 


a story of 


American achievement. $3.00 postpaid, Book Department, Automo- 


tive News. 


ee tant 


10-ton available 
drive 





PARTS 


WANTED—Complete left front fender 1941 
Ford Fordor, new or used. Russell Motor 


WANTED 


Co., Inc., 115 E. Seventh St., Junction 


City, Kansas. 

WE NEED OIL PAN and oil pump, 1941 
eight cylinder Oldsmobile. Wire Bickham 
Chevrolet Co., Inc., Franklinton, La. 


WHAT HAVE YOU to sell in automobile 
and truck parts? We may be the buyer 
you are looking for. Write to us. Fuller 
Auto Salvage. Box 628, Salina, Kan. 


PARTS FOR SALE ——~»> 
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Complete Stock 


Front End Parts 
Specially Machined to Fit 


"40 to 42 Buicks 


Lower control arm 
shaft & bushing $6- 30 Ne Net 


Upper eccentric 

pin and bushing* $]. 95 Ne Net 

Lower control arm 

bolt & bushing $]. 95 Ne Net 
*Fits all Buicks, Pontiacs, 

Oldsmobiles & Packards, 1940 and up. 


Brand New 
Buick Motors 


at Special Discounts 





PHONE, WRITE, WIRE 


Davis Buick Co. 


PHILA.’S OLDEST BUICK DEALER 


316 W. Chelten Ave., Gtn. 
Phila., Pa., Tel. GE 8-6400 


MACK PARTS. We have a large stock of 
Mack parts, many of which are on the 
critical list. Regular discounts to Mack 
dealers and special discounts for quan- 
tity orders. Wire for list. Tri-State Mack 
Distributors, 619 Jefferson Ave., Mem- 
phis, Tennessee. 





TRANSMISSIONS 


Rebuilt for All Cars 
(Exchange Only) 





IMMEDIATE SERVICE FOR 
CAR DEALERS 
Automotive Transmission Co. 
Twinbrook 10142 
1927 E. 7 Mile Rd. 
DETROIT 12, MICH. 








WE WHOLESALE 
PONTIAC PARTS 


Large stock of scarce items. Regular dis- 
counts to all dealers. Give us a trial. Satis- 
faction guaranteed. 


CHRIST CHRISTEN PONTIAC CO. 


6171 Natural Bridge St. Louis 20, Mo. 
EV 5000 


PONTIAC 


PARTS WHOLESALE 


25% discount to all garages. 
Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 


DICKINSON-WALLACE 
12740 Gratiot 
Detroit 5, Michigan 
PRospect 5000 


PONTIAC 
Parts Wholesaler 


Fast Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular* discount items. We want your busi- 
ness. We can help you. 


THOMS PONTTAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 

















PARTS FOR SALE 


NEW CHEVROLET 4x4 front end assem- 
blies complete. These are complete from 
hub to hub, including housing, interna! 
parts, axle bearings, brake shoes, hubs 
and drums and third member assembly 
with flange. Also long tie rod with tie 
rod ends and connections. Third member 
interchanges with rear end. Also fits 
G.M.C. banjo type rear and front ends. 


List $390. Our price each $85. In lots 
of five $79.50. F.O.B. Atlanta. Max 
Auto Parts Co., 531 Marietta St., At- 


lanta, Georgia. 





SHOP EQUIPMENT WANTED 


eens seeesepeennesepetonesinseunsseeae aeerenmenenadeenees 

WANTED—Good used front end machine. 
Not too complicated. Box 1656, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—Ford-LincolIn ‘‘L’’ shaped 
neon porcelain enameled sign about 12’ 
high. Perfect, $100. Wellner Motors, 
Inc., 247 W. 12th St., New York 14, 
New York. 


20 STEEL parts bins. Good 
Clarke & Son, Belmar, N. J. 


condition. 


WILL SELL FOR CASH TRADE or what 
have you, Globe Swift, 85 Demonstra- 
tor. Complete in every detail, practically 
brand new, never cracked. Write Box 
1663, c/o Automotive News, Detroit 26, 
for details. 





Pipe & Boiler Repair 
Mendall Metal 


Permanent repairs for leaks, cracks, splits, 
holes, in all pipe and fittings, right through 
rust, corrosion, paint. Also motors, cylinder 
heads, water gaskets, etc. Easy to use with 
blowtorch flame. Fuses with any metal at 
only 250 degrees of heat—less than red 
heat. Contains own fiux. Permanently 
mends in ten minutes. Any part accessible 
to blow torch can be mended in places. 
Money back guarantee. Used nationally for 
30 years. Send $5 for 6-bar package, pre- 
paid to you. Immediate delivery. 


4 A MANUFACTURING CO. 
Littleton, Colorado 





31 


SHOP EQUIPMENT FOR SALE 
FOR SALE—One Sioux No. 620 vaive re- 
facer, $145. One Kwikurent battery 
charger, $145. One Bean wheel bal- 
ancer, $150. One 40-ton hydraulic press, 
$125. One Kerrick Kleaner, model YOES, 
$250. One Sioux Hard-Seat Grinder No. 
1724, $100. Two hydraulic floor jacks 
$70 each. All of this equipment service- 
able. We were lucky and have obtained 
new replacements. HAROLD W. GROB 
MOTOR SALES, Murphysboro, [llinois 


ANTIQUE CARS FOR SALE 


1914 FORD touring, engine No. 520150, 
good condition. Sale or trade. John V. 
Bauserman, Woodstock, Virginia. 


AUTO EQUIPMENT FOR SALE 

















TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$38.82 


Complete with Guide Cables 
Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Ill. 





1947 RED ARROW 


TOW BAR. Bumper 
to bumper type, 


plus cable controlled 
steering. Dealers net, $37.50 F.O.B. De- 
troit. Claude’s Tow Bar Sales, 8951 
Michigan, Detroit 10, Mich. 


TRAILERS FOR SALE 


FOR SALE—Because of cancellation of 
Chrysler distributorship. One new four- 
car transport (Dodge tractor-mechanical 
handling trailer). One slightly used, 
four-car transport (Dodge tractor-Fran- 
cis trailer). Contact Marshall Motor Co., 
Salina, Kan. 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS—Our covers are for 
those who want the best in quality, fin- 
est in craftsmanship at an incomparable 
low price. They’re brilliant, luxurious, 
hardwearing. They're superb in custom 
made and universal covers. A_ splendid 
assortment in Plastic, Fibre, Sailcloth. 
All makes and models. Best Cover Co., 
1947 Broadway, New York 23, N. Y. 


MISCELLANEOUS 


FOR SALE—New Reo Coleman 4-wheel 
drive snow plow unit. Complete with 
Howe V-plow and wing, Galion body, 
heater, defroster, lights, chain, etc. 
Save some money and have it NOW. 
Cook’s Garage, Cooperstown, N. Y. 


ENGINE REBUILDING — Crankshaft 
grinding and _ metallizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St.. Lynchburg. Virginia 


ONE 1941 INDIAN motorcycle for pickup 
and delivery service, price $375. Eshel- 
man Motor Co., Inc., W. Orange & Pine 
Sts., Lancaster, Penna. 











ATTENTION 


CUSTOM-TAILORED SEAT COVERS 


Now Available for Immediate Shipment 
All Models—Except Convertibles 


Chevrolet 


Ford - Buick - Pontiac - Olds 


1941-1947 


Net Dealer Prices—$11.50 to $13.50 
Plus 5% Federal Excise Tax 


Finest Grade Fiber Matting, Leatherette, and Cloth Trim Used 


Easy to Install—All Covers Guaranteed 
May Be Returned Within 30 Days for Full Credit 


METROPOLITAN MOTORS, 


611 FOURTH AVENUE 


INC. 


HUNTINGTON, W. VA. 








The Original INDIANAPOLIS . 


USED CAR 


NOW IN 
FULL SWING 


AUCTION 


EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 


CHARLIE JOHN 
STUART & RAMP INC. 
1215 N. Meridian “ver oe’ Riley 878] 


WANTED — NEW CHEVROLET 


School Bus Chassis 


MODEL 6702 — ANY QUANTITY 


Will Still Accept 1946 Models. Advise Tire Size, 
Equipment, Location, Best Price 


LEADER CHEVROLET CO. INC. 


Phone 2-6257 





West Springfield, Mass. 
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eavy-Buty, High-Quality si¢gut-sipDE AND HIGH RACK TRUCK BODIES 
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ID WEST TRUCK BODIES are sweeping 
the field! Truck dealers every- 
where acclaim this superior line of 
heavy-duty, high-quality truck bodies. 
Their popularity is evidenced by repeat 
orders time and again—a sure sign of saad Ses Meas hele ae edt aunties oo 
owner satisfaction. Fleet owners and SOS SE ee 


eS cea te 


HIGH RACK IN COMBINATION WITH TIGHT-SIDE BODY truckers who recognize value specify 
Penne reer Seer ene See Mid West truck bodies, not only for 
new trucks but for replacement of old 

bodies. 
Cash in on the profits being made in 
truck body sales! There’s a BETTER 


truck body available—MID WEST—for ieee <i 
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all around, heavy-duty trucking; for 
e warehousing; for city hauling or farm use. 
35 There’s a Mid West distributor near 
Pe Ss es you, with complete sales and service 
mere seen Facilities. Write, wire or phone for the 
Exclusive grain-tight construction features. name of your nearest distributor. 
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Universal mounting, adaptable to any Racks for stake bodies are assembled in precision jigs. 


Mid West uses mass production techniques. 


AVAILABLE IN 
42” Stake and Platform Body ma ke of truck. 
27%", 33” or 42” Tight-Side Body 
66” or 75” High Rack in Combination with o 
Tight-Side Body 
All Models built in 9’, 12’, 13’, 14’ and 16’ Lengths 
Platform Available Without Racks. 


Se a ah em 


ELECTROGRAPHIC CORPORATION bs PARIS, ILLINOIS 








